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1S NOW SLATED FOR PRESIDENT 


CHICAGO MAN ADVANCES FAST 





George G. Brown, Now General Manager 
of the United Surety, Will Be 
the Head 





George G. Brown of Chicago, manager 
of the western department of the United 
Surety, on Monday assumed his new 
duties as general manager of the com- 
pany at the home office, with the under- 
standing that on Thursday of next week 
he will be elected president of the com- 
pany by the board of directors. This 
announcement comes as a surprise to Mr. 
Brown’s friends, and yet it is not alto- 
gether a surprise, as some of the wise 
ones have been saying that Mr. Brown 
would be in control of the company 
eventually, ever since he became a di- 
rector in it at its organization. 

Is a Live Proposition 

George.G. Brown is one of the livest 
wires in the casualty or surety field to- 
day. Unlike most executives of surety 
companies, he began as a business getter 
and he knows field work from A to Z. 
He began as a steam boiler and liability 
solicitor in the south. Later he repre- 
sented the Guarantors in Ohio, and had 
a large business when the concern went 
up. Shortly afterward he went with the 
liability department of the Travelers in 
Ohio. In 1898, when the Maryland Cas- 
ualty was started, Mr. Brown organized 
the firm of Brown & Watson, which took 
the Ohio state agency. Later Mr. Wat- 
son retired and Mr. Brown after a year 


. or two sold the state agency to Fred. P. 


Thomas & Co. of Cleveland, while he 
bought a chicken ranch near Cleveland 
and started in to regain his health, which 
was impaired by hard work with no rest. 
Reenters the Business 

In the fall of 1903 the Casualty Com- 
pany of America was organized by Ed- 
win W. De Leon, an old friend of Mr. 
Bréwn’s in the Maryland Casualty and 
Travelers, and he prevailed upon Brown 
to leave his hens and take charge of the 
claims department in northern Ohio. 
Shortly afterward Mr. Brown went to 
Cincinnati and organized the General 
Underwriting Company, which took 
charge of the southern Ohio field for the 
Casualty Company of America, and the 
Etna Indemnity, as general agent. This 
company rapidly built up a large busi- 
ness. 

Goes with United Surety 

Last year when the United Surety 
Company was organized Mr. Brown be- 
came interested in it as a stockholder and 
director. He took the general agency 
for Ohio and Indiana, resigning the 
Etna Indemnity, and shortly afterward 
was given Illinois also, and was then 
made general western supervisor, with 
headquarters in Chicago. Within a few 
weeks he had arranged for a department 
Office at Chicago, covering the central 
west, with himself ‘as manager. He has 
since sold out his agency at Cincinnati. 

Is Alert To Everything 

Mr. Brown understands the field and 
the leading field men of most of _ the 
companies so thoroughly that he can in- 
terpret, generally with accuracy, the 
meaning of everything that is done. He 
is.an intense worker and alert to all that 
is going on. The United Surety under 
his administration will be heard from. 








AETNA INSURANCE COMPANY suttroso 


Has notified its Policy Holders at San Francisco that it waives Immediate Notice, 
Extends Time for Filing of Proofs, Prepares Proofs of Loss without Expense, and 
will furnish a Record of every burned AZtna policy. THE SETTLEMENT OF 
LOSSES was Promptly Taken Up, and up to June 1 the Aétna had paid 422 
claims, amounting to $573,363.29. It has now paid, including August 6, 


1404 Losses, Amounting to $2,840,288 


THE AETNA is maintaining the RECORD FOR PROMPT AND LIBERAL SETTLE- 
MENTS made at Chicago, ton, Baltimore and all the other great conflagrations. 








J. S. GADSDEN, 


KEELER & GALLAGHER, 
General Agent, Cook County 
CHICAGO 


General Agents, Western Branch 
CINCINNATI, OHIO 








THE BEST IS CHEAPEST 





JULY ist, 1906. 
CAPITAL 


$1,000,000. 
ASSETS 


$17,049,386. 


LIABILITIES 


$8,526,366. 


SURPLUS TO POLICY-HOLDERS 
AFTER PROVIDING FOR SAN 
FRANCISCO LOSSES 
OVER 


$8,500,000. 


THE CONTINENTAL FIRE INSURANCE ‘CO., 


PRINCIPAL OFFICE, 46 CEDAR ST., NEW YORK. 
WESTERN DEP’T, LA SALLE $T., CHICAGO, ILL. 

















COPY COPY 


Oakland, Cal., June 16, 1906. San F isco, Cal, J 6, 1906. 
Frank P. Wilson, Esq., State Agent ; - camara ada _ - 


Continental Ins. Co. of New York, Mr. R. E. Hall, 
Delger Block, Oakland. Delger Building, Oakland, Cal. 
Dear Sir:— Dear Sir:— 


We cannot let the occasion pass without 
thanking you for your prompt and business- 
like settlement, in full, of the three policies 
held by us and issued by you covering riskson 
buildings, office furniture, etc., amounting to 
$17,000, all destroyed in the t fire follow- 
ing the earthquake in San Francisco, April 


We wish to acknowledge with thanks the 
very courteous and considerate treatment 
afforded our representative at your hands in 
the matter of the adjustment of our loss by 
the recent fire. 

We fully appreciate the promptness of 
your action in the immediate payment of the 
full amount of our policy in your company. 

It will be a great deal of pleasure and the 
fullest confidence, on resuming business, to 
place our first policy of insurance with the 
Continental Insurance Company. 

Again thanking you, we are, 

Very respectfully, 
O'CONNOR, MOFFATT & CO. 
per James M. Castello, President. 


» 1906. 

At these times, when so many different In- 
surance Companies appear to be looking for 
excuses for delay or non-payment of their ob- 
ligations, it is refreshing to find one that 
faces the music manfully and makes settle- 
ments promptly and cheerfully. 

When later we have other insurance to 
place we shail not forget the Continental. 

Yours very truly, 


GOODHALL, PERKINS & CO. 

















D. W. C. SKILTON, President 


EDW. MILLIGAN, Secretary 
J. H. MITCHELL, Vice-President 


JOHN B. KNOX, Asst Secretary 
THOMAS C. TEMPLE, Ass’t Secretary 


Surplus to Policyholders, $4,382,270.52 Total Losses Paid Nearly Fifty-Six Million Dollars 
Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,265 ,966.74 
Reserve for Outstanding Losses, $346,204.37 
Reserve for all other Claims, $146,188.80 
Net Surplus, $2,382,270.52 


Total Assets, $8,140,630.43 





THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 


VARIOUS GROUPS OF COMPANIES 


LINED UP AS TO SETTLEMENTS 








Claimants Are Very Well Informed Now 
as to What Each Institution Is 
Doing as to Losses 





San Francisco, Aug. 14.—(Secial Cor- 
respondence).—The public here is now 
well informed as to the exact policy each 
company is pursuing. They have taken 
the measurement of every institution. 
From now on will come the gruelling 
struggle to get better settlements out of 
companies that want to compromise. 
This contest will continue many months 
and the outcome for probably a half 
dozen companies is uncertain. 

Groups of Companies 

In the first group of companies come 
those who contend that earthquake dam- 
age should only be deducted from the 
sound value and not the face of the 
policy. They are known as the liberal 
companies. They do not all belong to 
the bureau of thirty-six companies. Some 
of this minority set seek compromises 
after the adjustment is made. I refer to 
those that pay on the figures of the ad- 
justment without demanding further com- 
promise. The leaders in this group are 
the Aitna, L. & L. & G,, Queen, Royal, 
Continental, Northern, North British, 
Home, London & Lancashire, Connecticut 
and so on. 

Second Group of Companies 

The second group contains those com- 
panies that feel a reasonable reduction 
should be made from the face of the 
policies for earthquake damage. They 
are not trying to “skin” claimants. They 
believe that the companies in paying the 
big bulk of losses are really dealing lib- 
erally with the San Francisco people. To 
this group the majority of companies be- 
long. They are for the most part not 
asking for any arbitrary discount but are 
taking each case and dealing with it 
according to the best information at hand. 
As is known almost every case is diffi- 
cult to deal with as the assured act in 
concert. One claimant will help another 
with affidavits. ‘There is more coopera- 
tion among the claimants to force com- 
panies to pay total losses than there is 
among the companies to help each other. 

Judge Nichols’ Views Will Prevail 

I would not be surprised when all the 
prejudice and feeling of the present is 
lost in the lapse of time and the insur- 
ance history of San Francisco is reviewed 
with candor to see the views expressed 
by Judge Nichols of the National prevail 
as being correct. 

The next class of companies are those 
practically wiped out by the catastrophe 
which are endeavoring to get out on the 
best terms possible. These companies are 
offering in round figures the amount of 
their capital and surplus to pay losses. 
They hope to pull through by heavy com- 
promise settlements. I should say that 
there is considerable doubt as to the 
ability of these companies to carry out 
their program. 

Relnsured and Falled Companies 

The next class is the reinsured and 
failed companies that are settling on all 
sorts of terms depending on the shrewd- 
ness of the adjuster and the attitude of 
the claimant. These companies naturally 
can bring more pressure to bear on 
claimants than any cthers, 

The next class comprises the companies 








(Continued on Page 15.) 
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ADVERSE REPORT ON CLEVELAND 


NATIONAL BOARD FINDS FLAWS 


Fire Alarm System Not Up to Standard 
and Fire Department Not Strong 
Enough 


The report of the National Board of 
Fire Underwriters on the fire _protec- 
tion of Cleveland has been received by 
Mayor Tom L. Johnson and referred to 
the building inspector with instructions 
to report back after an investigation. 
The report contains many drastic criti- 
cisms and recommendations for improve- 
ments. 

Perhaps the fire alarm system comes 
in for the most caustic comment. It ‘is 
characterized as aggressively bad, of 
inferior construction, dangerously un- 
reliable, improperly housed and poorly 
manned. This system was one of the 
first installed by the company and much 
of the fault probably comes through 
inexperience in constructing the plant. 
The force of linemen should be in- 
creased and not less than two operators 
be on duty at all times. 

Fire Alarm System Badly Housed 

The headquarters were poorly chosen, 
being surrounded by frame buildings. 
They should at once be removed to a 
fireproof building, designed to prevent 
interruption and free from inside ex- 
posures. The receiving and transmit- 
ting apparatus is so defective as to 
threaten failure at any time, as almost 
every part has caused trouble in the 
past. The boxes are not up to the 
standard and the absence of keys, with- 
out signs as to where they can be 
found, must often cause unnecessary 
and expensive delays. Better answer a 
few false alarms than to expose any 
portion of the city to such grave dan- 
gers. The lack of duplicate alarm cir- 
cuits is commented upon adversely, but 
the extensive system of underground 
cables is commended, as is the plan of 
extension, involving a reduction in the 
number of boxes per circuit. The crea- 
tion of the positions of superintendent 
and assistant is recommended, as well 
as a number of other improvements. 

Department Fairly Efficient But Small 

Although the fire department as a 
whole is a fairly efficient force its rfe- 
sources would be severely taxed by the 
occurrence of two serious fires at the 
same time, the report says. The de- 
partment is well organized, but has only 
fair supervision. Generous time off 
allowed the men often reduces the force 
on duty below what it should be at 
meal hours. The discipline is only 
fair, according to the report, and the 
limited amount of training given the 
new members and the entire absence of 
drills of the engine crews keeps the 
efficiency of the department below what 
it should be. The responses to alarms 
are good and the method of handling 
small fires is commended. The recom- 
mendation of the chief for additional 
companies, if adopted, will strengthen 
the department, but would still leave 
it below the proper standard. 

Better Training and More Apparatus 

Recommendations in this department 
include the following: That examina- 
tions for promotion in the higher 
grades of the uniformed service be 
upon the records for efficiency; that 
members be retired from active service 
at 62 years of age, unless of unusual 
efficiency; that a member of every en- 
gine crew, in addition to the engineer, 
be regularly trained in stoking the en- 
gine; that at least seven men of every 
engine or ladder crew in the closély 
built section be always on duty, and 
in other sections five members. Recom- 
mendations are made for a number of 
new engine, ladder and hose companies 
in various portions of the city, as well 
as an additional amount of hose and 
improvements in the manner of storing 
coal. 

A pumping station for the high- 

(Continued on Page 15.) 





ADJUSTMENTS BY LOCAL AGENTS 


Complaint Is Made in Ohlo that Settle- 
ments Are Too High Under this 
Arrangement 


Quite a little complaint has been 
made over the practice of allowing local 
agents to take care of small adjust- 
ments in Ohio. For some years field 
men have permitted this, because they 
felt that agents would perhaps make 
friends by being able to adjust a small 
loss quickly and give the assured a 
check, but experience shows that the 
figures are anywhere from 25 to 100 
percent higher than they should be in 
most cases. This arises from two causes. 
One is that the agent is often not a 
good judge of values and the extent 
to which property is damaged, and the 
other that they fear to pin the assured 
down when he asks a larger amount 
than he should, as they are likely to 
lose his business. A number of cases 
of this kind have come up with the 
field men of late, where the amounts 
range from $25 to $100 or more. Of 
course with losses of $5 or $10, agents 
will be allowed to make settlements, as 
the traveling expenses of a special agent 
would perhaps amount to that, to say 
nothing of the time required. 


POSITION OF ASSOCIATION 


In reply to a telegram from the Na- 
tional Association of Local Fire Insur- 
ance Agents, tendering its good offices 
to assist in straightening out the diffi- 
culties at St. Paul, Secretary Perry of 
the St. Paul Fire & Marine replied, 
expressing appreciation of its interest 
in the situation at St. Paul, and say- 
ing: “Violations have been so long 
continued and flagrant that we have 
no disposition to renew relations with 
the offending members.” 

The following telegram was sent in 
reply: “The National association is 
concerned solely in preventing disrup- 
tion, not in compelling compromises 
with dishonest agents, whose acts are 
not cause for general rate wars which 
injure innocent parties.” 


NEW OKLAHOMA COMPANY 

A new Oklahoma fire insurance com- 
pany with $500,000 capital has just been 
organized and will have headquarters 
at Oklahoma City and South McAles- 
ter. The officers are as follows: Pres- 
ident, F. C. French; vice-president, 
W. E. Hodge; second vice-president, 
W. G. Wright; secretary, H. F. George; 
assistant secretary, W. B. Armour; as- 
sistant treasurer, J. F. McGill. 


To Have Southwestern Department 
It is understood that C. B. Rogers, 
Jr., who has been special agent of the 
Continental in Louisiana and Missis- 
sippi, will organize at the home office 
in New York a department to have 
supervision over southwestern business 
of both the Continental and the Fi- 
delity. 


Witherbee Re-enters the Ranks 


A. S. Witherbee, one of the well- 
known Witherbee special agency brothers, 
who was formerly an adjuster at Mil- 
waukee, has joined the staff of the West- 
ern Adjustment Company at Chicago. 





Death of A. R. Wilcox 


A. R. Wilcox of New York City, whose 
death from heart disease occurred at 
Seabright, N. J., on Monday afternoon, 
was one of the most notable figures in 
fire insurance circles, and his passing 
away is bound to have an important bear- 
ing upon the future of cotton fire insur- 


ce. 

Mr. Wilcox was United States manager 
of the Salamandra Insurance Company 
of St. Petersburg, but he is best known 
as a cotton insurance broker, the “Wil- 


cox cover” being known wherever cotton 
insurance 1s written. 





me WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 
MARS E. WAGAR, President. R. E. GOOCH, Secretary. 


NO LOSS IN SAN FRANCISCO 
in STATEMENT JAN, 1, 1906 


AL, : - . - $200,000.00 
REINSURANCE RESERV - - . 340.46 
NET SUBPLUS, : - 141,381.17 


ASSETS . : : - 8881,671.63 
A. P. ROSS, Special Agent, 305 Park Building, CLEVELAND, O. 














=< Ohio German Fire 


Insurance Company of Toledo 


Stock Company. * Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 











NEW YORK OFFICE, 45 William St. 
J. Tl. DB CAMP, General Agent, Ohio. 


Arkansas, West Virginia at Cincionati. 


58th Annual Statement United States Branch 


Liverpool & London & Globe 


Insurance Company 
U.S.Net Assets - - += | = = 
Liabilities - - 
Surplus - ~ - - 





$12,234,948 
_6.972,669 
* 5.262.279 





Northwestern Department: 
205 La Salle Street, . 


WILLIAM S. WARREN, 
Resident Secretary, 


indiana, Kentucky, Yennessee, 





OHIO FARMERS INSURANCE COMPAN 


LE ROY 
OnTO 


Fire, Lightning and 
Tornado Indemnity 


Statement Jan. 1, 1906 


er = = 





JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
Organized in 1848 
Losses Paid More Than $12,000,000.00 








SOUTHERN 


INSURANCE COMPANY 


OF NEW ORLEANS, LA. 


No Losses in San Francisco 


WESTERN DEPARTMENT, 559 La Salle Street, CHICAGO 
JOHN 8B. HENDRY, General Agent 


AGENTS W ANT in all points in Illinois, Indiana, Ohio, 


Michigan, Wisconsin, Minnesota aad 
Missouri. 

















Gasoline + F-P = Safety 


Our Latest Improved Machine With New Features 
== Write for Our Latest Catalogue === 


The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl St. Cincinnati, 
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GENERAL MEWS FROM FRISCO 


COMPANIES ON ANXIOUS SEAT 





Big Assured are Walting for the Sixty 
Days to Expire Before Taking 
Any Action 





San Francisco, Aug. 15.—(Special.)— 
Before Presiding Judge Graham, Charles 
Hendry was instructed to tell the grand 
jury what companies the London & 
Lancashire carries its reinsurance with or 
be adjudged guilty of contempt. Attor- 
ney Vanness, who represented Mr. Hen- 
dry, told the court that the London & 
Lancashire had some losses wherein the 
reinsuring companies have refused to 
recognize any liability. 


San Francisco, Aug. 15.—(Special.)— 
A meeting of policyholders of the Calu- 
met yesterday afternoon resulted in an 
organization and the appointment of a 
committee to confer with the adjusters 
and officials of the company and to see 
what can be done towards effecting an 
immediate settlement. 


San Francisco, Aug. 15.—(Special.)— 
The organized policyholders of the de- 
funct Traders do not like Adjuster L. A. 
Moore, and have written a strong letter 
to Chicago, asking that he be replaced 
by someone gentler and more consid- 
erately inclined. 


San Francisco, Aug. 15.—(Special.)— 
The present grand jury, disregarding «ed 
tape, will appeal to His Majesty Emperor 
William of Germany direct for aid in 
bringing some of his companies to time. 
The message will be signed by the nine- 
teen members and accompanied by a care- 
ful review of the entire situation. They 
reason that should this message be 
ignored by the kaiser, at least no harm 
will have been done. 

San Francisco, Aug. 15.—(Special.)— 
It is stated here that William Macdonald 
and D. E. Miles, formerly of the London 
& Lancashire; V. C. Driffield, formerly 
of the Transatlantic, and R. Herrold, Jr., 
formerly of the Hamburg Bremen, are 
preparing to organize a new company. 


San Francisco, Aug. 15.—(Special.)— 
Much comment is excited by the some- 
what remarkable circular issued by the 
Hibernia Bank people through the me- 
dium of its attorneys, directed against the 
London & Lancashire, Orient, State of 
Liverpool and the English-American Un- 
derwriters, and which virtually amounts 
to a determined boycott of this powerful 
savings and loan institution against the 
insurance companies enumerated. 


Oakland, Cal, Aug. 15.—(Special.)— 
Distorted reports as to the London & 
Lancashire have been sent out following 
the resignation of Manager Macdonald. 
It was stated that it had $4,000,000 of 
reinsurance in German companies which 
had denied liability. As a matter of fact 
its entire reinsurance on all its holdings 
was not $4,000,000. The company has 
some German reinsurance but it is in ad- 
mitted companies and there is no question 
regarding its payment. As with all the 
large companies that have extensive 
amounts involved, there are some rein- 
surance complications, but they are not 
such as to cause a big company like the 
London & Lancashire any embarrassment. 
It is paying its losses on the dollar-for- 
dollar basis, and the adjustment work is 
in charge of a home office man. 

United States Manager McIlwaine has 
arrived here and will appoint a new man- 
ager. The company will have a regular 
branch office here. 


San Francisco, Aug. 15.—(Special Cor- 
respondence.)—There has been but little 
change in the situation. The large claim- 
ants who have their losses adjusted are 
waiting for the sixty days to expire before 

ing formal demand for payment in 
full. On these losses the companies that 
fequire no discount from the face of the 








NEW YORK 
(For the East and South) 


171 La Salle Street, 





H. N. KELSEY, Manager 


THE OLDEST FIRE INSURANCE COMPANY IN THE WORLD 


SUN INSURANCE OFFICE 


OF LONDON 


Founded 1710 


196 YEARS OF ACTUAL BUSINESS EXIS'TENOE 





DEPARTMENT OFFICES IN THE UNITED STATES: 


CHICAGO 
(For the Great West) 





The Sun Insurance Office is paying San Francisco losses wholly from funds sent over by its 
Home Office in London. The payment of its entire Commitments in San Francisco would require not 
more than one quarter of the Company’s surplus, leaving funds in the United States intact. 
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policy have paid. Others are demanding 
that a reduction be allowed, to which many 
of the large assured object. When the 
sixty days expire, the tug of war will 
begin. Some of the companies demand- 
ing 50 percent or more are becoming 
frightened and are using great influence 
to prevent actinn that may bring about 
dire results. 
Rhine & Moselle’s Position 

A second cabled proposal to Rhine 
& Moselle from the company’s foreign 
representatives, Mann and Mathis, that 
they be permitted to investigate loss 
claims with power to adjust and pay all 
such as would appear to be incontestable, 
has been met evasively by the home office. 
Another cablegram has been prepared by 
the representatives. They say, “We have 
very little hope. The company does not 
intend to pay. We are very sorry. We 
only hope we may get our definite orders 
one way or the other and have something 
definite to say to the policyholders who 
want to know where they stand.” 

Firemans Fund Situation 

The large policyholders of the Fire- 
mans Fund are giving all possible assist- 
ance to the officers of the company in 
their efforts to finance securities that have 
greatly depreciated in value since the re- 
cent general catastrophe. President Dut- 
ton reiterates the statement that he is 
positive the company will not be thrown 
into liquidation but will pay all its losses 
in full. A large number of policyholders 
met at a hall on Turk street Monday 
night and after expressing their confi- 
dence in the Firemans Fund voted to 
delay at least two weeks before anyone 
of them would begin action bringing the 
affairs of the crippled company into court. 
A few of the policyholders rebelled 
against this long delay, declaring they 
ought to be paid at once. 

T. Cary Friedlander, secretary of the 
Merchants Exchange, and Attorney 
Kinard carefully explained the financial 
problem that faces the directors of the 
Firemans Fund and those who were dis- 
satisfied quickly joined the ranks of the 
policyholders who had confidence in the 
finality of the company to pay dollar for 
dollar. President Dutton says that a 
comprehensive statement of the condition 
of the old company will be soon given to 
the public. 

Friction ae to Adjustments 

The resignation of Wm. McDonald as 
manager of the London & Lancashire was 
not unexpected. Mr. McDonald, like 
many other coast managers, worked mors 
in the interests of brokers than for his 
com: When it came to adjusting 
losses, he opened the safety valve and 
paid without regard to earthquake dam- 


.| panies. 


age. This soon brought the home office 
to the scene and McDonald rebelled at 
being superseded. He could not stand for 
more careful and business-like methods 
in adjustments. The London & Lanca- 
shire and Orient are adjusting on the 
same basis as the other big foreigners. 

Mr. McDonald placed lines himself and 
therefore sided with the assured. His 
biggest line was the Emporium, the large 
department store. 

Belittles the Earthquake Clause 

The Policyholders League last night 
met the Retail Dealers Association and 
urged the latter to join the larger body. 
Attorney Redman, retained by the Policy- 
holders League as its representative, de- 
clared that in his opinion not more than 
four companies had earthquake clauses of 
any value and these could be beaten. He 
said that the earthquake clause question 
was one of facts and that the policy- 
holders would win out against the non- 
liability contention of the insurance com- 
Col. H. Weinstock, president of 
the league, said that it would not end 
with the collection of the insurance poli- 
cies... “It will see,” said he, “that the 
insurance laws of California are revised, 
that we get another form of policy, that 
we have earthquake-fire protection and if 
there is not enough imsurance to go 
around it will provide some way of in- 
surance.” 


Adjustment of Chinese Losses 

Adjusters who have had some of the 
larger Chinese losses to settle speak of 
the magnificent system of bookkeeping 
employed by the Oriental merchants. 
They have every item in correct form 
and it is a very easy matter to get their 
exact status from the books. An ad- 
juster takes both a Chinese and Ameri- 
can interpreter in adjusting the loss. 
Eastern adjusters have been surprised at 
the large values carried by these Chinese 
houses. In some cases there are found 
to be upwards of fifty partners, probably 
a dozen or so residing in San Francisco 
and the rest in China. In these large 
Chinese losses the adjusters were struck 
with the intelligence shown by the heads 
of the house in meeting the situation. 

Future of San Francisco 

There has been a question among the 
people on the coast as to what the future 
of San Francisco will be. The most 
sanguine of the business men expect the 
city to lose about 150,000 people from 
its permanent population. However, an 
agreement has been reached among 
eighty of the prominent merchants to 
rebuild in the original business district. 
Backing the merchants are the hotel peo- 





ple and other business interests that ex- 
pect to save San Francisco. Prominent, 





of course, in the movement are the im- 
porters and the Alaskan fur people. 
Another great factor is the railroad ele- 
ment, the most prominent being the Union 
Pacific and Southern Pacific which Harri- 
man and Rockefeller capital control. The 
local insurance managers feel that while 
San Francisco will not be the city it 
once was for some years, yet it eventu- 
ally will assume the same proportion. 
*Cut Rates Are Shown 

Some interesting developments are 
arising from the San Francisco loss 
proposition, one of them being the viola- 
tions of the rate agreement by a num- 
ber of companies. Some companies that 
were out of the board went after the 
business at any price and hence their lia- 
bility is really more than is indicated on 
the face of the returns. In calculating 
the liability of such companies one has 
to take into consideration that their pre- 
mium receipts mean a much larger lia- 
bility in proportion than the companies 
that have secured the tariff. 

Fate Cutters Slow to Settle 

Another advantageous thing for local 
agents to know is that claimants are 
having the most trouble with companies 
that went after business at cut rates. 
The assured thought he was getting 
cheaper insurance than by dealing with 
board companies or paying the tariff. He 
is now reaping his just deserts. 

The downtown business of San Fran- 
cisco has always been considered more 
profitable than the term business., For 
this reason companies went after lines in 
the congested district at cut rates or paid 
high commissions to get them. As a 
result they are loaded up heavily with 
downtown liability. 

Aetna Does Great Work 

The Etna will be the first big com- 
pany to dispose of its liability in San 
Francisco. Its adjusters were set to 
work early on individual claims. They 
were working while most other com- 
panies were trying to get together on 
an agreement for settlement. The L. & 
L. & S. began two or three days be- 
fore the A&tna, but it has a larger lia- 
bility to dispose of. Both companies 
have run about neck and neck in ad- 
justment labor. They have had a com- 
petent corps of men at work, and as 
both companies settled on the dollar- 
for-dollar basis, there has been no delay 
in debating over compromises. 
Embarrassed Over Reinsurance 

reinsurance complications 


The are 


still serious and many claims are being 
held up pending definite advices as to 
what reinsuring companies will do. De- 
mands have been made for payment, 


(Continued on Page 13.) 
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AS VIRWED FROM CHICAGO. 


NATIONAL AMERICAN’S PLANS 


The announcement of the organiza- 
tion of the National American of Phil- 
adelphia with $1,000,000 capital and $1,- 
000,000 surplus, with Louis S. Amonson, 
vice-prersrident of the Union and State 
of Philadelphia, as the active under- 
writing head, came as a surprise to 
those who had not been aware of the 
cherished plans of Mr. Amonson. He 
had attracted a number of capitalists 
to his work and ability, and finding 
that he would meet with response if 
he undertook the organization of a 
large company, he at once began for- 
mulating plans. : 

The company will be incorporated 
under New Jersey laws, because they 
allow a much larger number of di- 
rectors than the Pennsylvania statutes. 
It is the idea of the promoters to have 
resident directors in the principal cities 
of the country. For example, Chicago 
will have three or four directors, re- 
inforced by some from Milwaukee, Cin- 
cinnati, St. Paul and other cities of 
this section. These directors will be the 
advisory board in the western depart- 
ment. The company will thus have lo- 
cated in the various large centers prom- 
inent men who will be interested in its 
welfare. 

The National American proposes to 
localize itself, as far as possible, giving 
to each section the attention it de- 
serves in number of directors. Invest- 
ments will be made in these localities 
under the supervision of the resident 
directors. 

The National American will have a 
western department, with headquarters 
in Chicago, with Henry P. Magill as 
manager. Mr, Magill is already con- 
ducting a general agency in the Wo- 
mans Temple, Chicago, and application 
for agencies in the western field should 
go to him. He is general agent of the 
Louisville Fire for some of the north- 
ern states and also is United States 
manager of the Church & Dwelling 
Fire Underwriters, a department of the 
Union of Philadelphia. Before coming 
to Chicago, Mr. Magill was a local 
agent at La Crosse, Wis. 

Mr. Amonson has interested large 
capitalists in his undertaking, and that 
he has full confidence in its fruition 
at an early date is best evidenced by 
his resigning his present official posi- 
tions with the State and Union. Mr. 
Amonson was formerly agency secre- 
tary of the American of Philadelphia, 
and, in addition to being an wnder- 
writer, is versatile with his pen. He 
has written some delightful verses and 
has contributed in many ways te the 
literature of his profession. 

+ ++ 
WANT ALL CITIES CLEANED 


Some of the companies, on 
asked to sign the Large Cities Asso- 
ciation agreement for Chicago, pxint 
out the fact that some of the leaders 
in the Chicago movement are thorns 
in the flesh in soime other cities. De- 
troit, St. Paul and some other points 
declare that these companies are wide 
open in these cities as to commis;sions 
and have a mulhitude of solicitors wro 
do not belong to the business in a 
legitimate way. Companies making these 
complaints feel that if these companies 
are anxious for a housecleaning in Chi- 
cago they had better get their affairs in 
more satisfactory shape elsewhere. 


+ + 
WILL EXTEND ITS PLANT 


In the eight months that have elapsed 
since the Delaware of Dover increased 





being 








connections in the immediate future. The 
company, unlike many other small in- 
stitutions, is not attracted by the glitter 
of large premium income, but instead 
seeks to get a desirable quality of busi- 
ness. 

Secretary Denny of the Delaware and 
H. R. Vedder, president of the Vedder 
Underwriter Company, recently returned 
from an extended trip through the agency 
field, and report general and special con- 
ditions as decidedly promising for their 
company. 

ae at 
ADVISES A NEW DEPARTURE 


The officers of the Western Factory In- 
surance Association advise its members to 
write use and occupancy insurance on 
sprinkled risks. The mutuals do not 
cover this and it is thought the stock com- 
panies should avail themselves of the op- 
portunity of edging in on the mutuals. It 
would increase the income at but little 
— 

he circular offers two plans for carry- 
ing out the plan and asks expressions of 
opinion from members. The plans are as 
follows: 

First—That the use and occupancy de- 
partment should be mandatory in all re- 
spects as much as the present association 
constitution and by-laws and have the 
same ratified by vote of the entire associa- 
tion. To do this. it would be necessary to 
change the present canstitution. 

Second—To have a use and occupancy 
branch permissive on the part of the asso- 
ciation toward members desirous of en- 
gaging in same. Under such a plan the 
executive committee could avail itself of 
the present constitutional provisions, and 
enact a suitable by-law governing the ex- 
pense and protecting against any increase 
of expense upon the association’s present 
operations. Also later submitting to all 
members a plan for a use and occupancy 
branch, to be subscribed to or declined as 
each individual member might elect. 


++ ++ 
SOME LOCAL EVENTS 
The Federal of New Jersey is now writ- 


ing automobile insurance, P. F. Cameron & 


Co. being Cook county managers. 


de Roode, Faulkner & Ettelson have 
been appointed Chicago agents of the Lum- 
er ot ew York and Adirondack of New 
ork. 


Most of the union companies have writ- 
ten their Chicago agents urging them to 
have the local board adopt the Dean 
schedule. A number of agents are un- 
favorable. 


Ohio German Pushing Out 


Since the Ohio German moved to 
Toledo and has gotten its affairs in 
good shape it is pushing out consider- 
ably. Its banking connection is now 
the Dollar Savings Bank and Trust 
Company of Toledo. President Don- 
nelly and Secretary Prentice are mak- 
ing trips in the field to get in touch 
with agents. The Ohio German es- 
caped San Francisco entirely. Its semi- 
annual statement shows assets $580,632, 
reinsurance reserve $255,458, net surplus 
$45,035. 


Will Prepare for Meeting 

President Cofran has announced the fol- 
lowing committee on order of business to 
prepare a program for the annual meet- 
ing of the Western Union to be held at 
Frontenac, N. Y., on Wednesday, Sept. 
19: 

A. J. Harding, Springfield, chairman; J. 


S. Belden, Fire Association; J. M. DeCamp, 


Liverpool & London & Globe; T. W. Eustis, 
Georgia Home; J. Montgomery Hare, Nor- 
wich Union, F. W. Sargeant, New Hamp- 
shire Fire, C. W. Higley, Hanover. 


Applies for Union Membership 


The union has received an application 
for membership from Frank White, presi- 
dent of the Northwestern National Fire 
Insurance Company of Valley City, N. D. 


Semiannual Statements 


The German of Pittsburg’s semiannual 
statement shows assets of $823,555 and 
surplus of $341,484. The latter item was 
$318,564 on Jan. 1. 

The semiannual statement of the Spring- 
field shows assets, $7,337,875; loss reserve, 
$1,617,000; reinsurance reserve, $2,985,133; 
net surplus, $735,726. 


The Farmers & Merchants has entered 
Texas. 


When Olin M. Bryan retires as president 


of the United Surety Company, he will be- 
come its general counsel. 





MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


STATEMENT 
July Ist, 1906 





...+-$ 500,000.00 
1,475,495-24 
52,500.89 
41,158,53 
327,915.68 
. » »$2,397,970.34 


CS es ere eee 

Reserve for Re-Insurance.. . - 

Reserve for Unpaid Losses....... , 

Due Re-Insurance Company for Premiums...... , 
css baat hweweveescceeces 
eo, ee ee 


SCHEDULE OF ASSETS 
«+eee$ 121,500.00 
1,330,900.00 
1,290,250.00 
35,000.00 
872,061.26 
253,843.86 
28,328.27 
$3,931,883.39 





eeeeeeeenee 


Loans on Mortgages of Real Estate..... 

Loans on Collaterals........ 

Cash on Hand and in Bank........... 

Premiums in Course of Collection 

Interest Due and Accrued...... 

ME cssencsesece 

DEDUCT: 

FUND FOR CLAIMANTS, California 
Conflagration and other claims, 
April 21st, 1906....... $1,436,018.97 

Reserve retained for Re-Insurance Co. 98,794.08 


$1,534,813.05 

$2,397,070. 34 
The above Assets, $2,397,070.34 including Net Surplus, $327,915.68 are held by 
the Company for the protection of its present and future Policy-holders, and are free 
and clear of any and all claims arising out of or caused by the California Conflagration 
of April 18th to 2%st, 1906. Such claims will be paid out of the above Fund for 


Claimants of April 21st, 1906, which on July 1st, after payment on certain adjusted 
claims, amounted to $1,436,018.97. 
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DISCUSSED ELECTRICAL HAZARD 








Ohio Fire Prevention Association at Quar- 
terly Meeting Devotes Most Attention 
to This One Subject 





The quarterly meeting of the Ohio 
Fire Prevention Association held in 
Columbus last week was productive of 
good results so far as the material for 
future work is concerned. The mem- 
bers have encountered such serious con- 
ditions in the installation of electric 
wires and motors in many places that 
they have almost come to the conclu- 
sion that this is the most serious 
menace to property in the state as well 
as losses to the companies. The prob- 
lem discussed at this meeting was how 
to secure improvements in this line and 
establish some rule by which future 
installations would be up to the stand- 
ard. Many of the small cities and most 
of the towns of the state are without 
electrical inspectors, and where they 
have such officers the system is in many 
cases far from what it should be. Elec- 
tricity is becoming so generally used 
for lighting and power that the field 
men feel something must be done to 
reduce the fire waste from this cause. 


Almost every member present had 
something to say regarding this subject, 
as all had come in contact with serious 
conditions. Several plans were sug- 
gested of combatting it, but of course 
there were serious doubts as to whether 
any of them would produce the results 
desired. The most hopeful, perhaps, of 
all was the plan of securing license 
laws similar to those under which the 
plumbers work. This is not only hope- 
ful because the same plan is used with 
other trades, but because the members 
of the National Electrical Contractors 
Association heard the matter discussed 
at the annual meeting in Cleveland re- 
cently by the treasurer, John H. Gallo- 
way of Washington. Of course Mr. 
Galloway did not have the fire preven- 
tion idea so much in mind as he did 
the cheap contractors, who are continu- 
ally menacing their business by bidding 
contracts down and then furnishing 
inferior material and doing poor work. 
But at the same time it all amounts to 
the same thing—poor installation and 
the increase of the fire hazard from 
electricity. Mr. Galloway said _ that 
something must be done to rid the busi- 
ness of these people, and the best plan 
he could see was to license the con- 
tractors. With proper tests for knowl- 
edge of the business and reliability of 
the applicant personally he thought the 
unreliable and dishonest element might 
be cut out. He advocated a higher 
plane of business at a better price. This 
could but result in better installation 
and more safety from fhe fire hazard. 


. H. Montgomery of the National 
Electrical Inspectors Association at this 
meeting also touched upon many mat- 
ters of interest. He said that the con- 
tractor should be particular as to the 
materials used, as it will be to their 
interest to do their work in compliance 
with the rules of the underwriters. The 
contractor is the practical man in the 
business and should know what he is 
using and how he is doing his work. 
Inspectors and contractors should study 
the business from the viewpoint of each 
other in order to secure the best re- 
sults possible. To do this the con- 
tractor must have a legitimate profit 
on his work. Because of the unstable 
attitude of public opinion, he said the 
inspector’s work is peculiarly arduous 
just now. The newspapers should take 
this matter up and discuss it from the 
standpoint of safety and from a knowl- 
edge gained by consultation with well- 
posted men in the business. 

* * * 

Frank A. Pattison, an electrical engi- 

neer of New York, said in a paper that 





the contractors, organized as they are, 
should be able to secure proper mate- 
rial and apparatus from manufactur- 
ers. Many of the manufacturers, he 
said, have spent large amounts of 
money in testing and perfecting their 
products, but at the same time others 
are not so careful of what is put on 
the market. Contractors should be able 
to judge- of this material and should 
insist that manufacturers furnish what 
is desired. 

It is believed that if the underwriters 
would correspond with the secretary of 
this association, good results might be 
obtained in Ohio as well as other 
places, for its membership is made up 
of the best class of contractors in the 
United States, and they would be glad 
to see the grade of the work raised 
and all improvements made that are 
found desirable. W. H. Morton of 
Utica, N. Y., is the secretary. 





Old-Time Field Man Suicides 


. B. Funston, well known in the 
Ohio field, committed suicide in Toledo 
last Saturday. Despondency is ascribed 
as the cause. Mr. Funston was for 
several years special agent of the Na- 
tional of Cincinnati. He assisted in 
the organization of the Ohio Under- 
writers Mutual Fire of Columbus. 


Water Supply of Youngstown 


The water supply of Youngstown is 
threatened from the fact that a number 
of corporations have secured options on 
water in streams above the point where 
the city gets its water. The Mahoning 
Water Company has Yellow Creek, and 
a company of Cleveland men have an 
option on Squaw creek, while options 
are being secured on land about Mos- 
quito creek, all emptying into the Ma- 
honing river above where the city sup- 
ply has been obtained. These streams 
had been depended upon to furnish the 
city water. 





West Virginia News 
F. L. Lockwood, the general agent at 
Bluefield, W. Va., has changed his head- 
quarters to Baltimore. He has taken 
over the interests of other parties at one 
time connected with the Southern General 
Agency at Baltimore. 


Wheeling people are up in arms against 
the advanced rates. The fire chief says 
that the fire protection is better than 
ever before, and that there is no excuse 
for such an advance. As usual at such 
times, there is talk of a local mutual. 

The Charleston (W. Va.) Mail states that 
the new rates have not been put in effect 
there. The city is under a 15 percent pink 
slip advance for deficient water supply, 
which, however, is held in abeyance pend- 
ing action by the water company. 


Locates at Columbus 


A. H. Dinning, special agent of the 
Union of Philadelphia in Ohio, Michi- 
gan and Kentucky, made his first visit 
to Cleveland last Thursday. He has 
arranged to make his headquarters at 
the office of the Julian-Sargent Com- 
pany in Columbus. 





Report on Sandusky 

Thirty-two state and special agents 
participated in the recent inspection of 
the congested district of Sandusky, O., 
made by the Ohio State Fire Prevention 
Association. Total number of risks in- 
spected, 210; total number of risks ap- 
proved, 158; total number of requests for 
improvements, 29; total number of risks 
bulletined to members, 23. 


Vacant Property at Conneaut Harbor 


All of the territory at Conneaut Har- 
bor has been voted dry, with the ex- 
ception cf one block, thus leaving about 
twenty vacant rooms. As there is little 
demand for business rooms there at 
this time, several of them are liable 
to remain vacant for some time to 
come. The block in which saloons were 
allowed to remain is known as 3A, page 
14, on the Sanborn map, and is the one 
in which the big fire occurred in Febru- 
ary, 1904. Saloons will be confined to 
a block for the next two years at 
east. 
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Semi-Annual Statement of 
INSURANCE CO. 
OF TOLEDO, OHIO 
June 30, 1906 
ASSETS 
First Mortgage Loams ...........seeessececesceess $119,583 79 
Union County, O., Bridge Bonds...............000: 4,225 00 
Tiffin, Ohio, Refunding Bonds...........+se+ee0-0-. 5,075 00 
Liberty Township, Wood County, O., Road Bonds.. 10,150 00 
Columbus Grove, Ohio, Water Works Bonds........ 30,450 00 
Henry County, O., Road Bonds ............eeeeeees 54,475 00 
Napoleon, Ohio, Bonds.........-00+seeeeceeeeeeeees 14,959 17 
Putnam County Telephone Bonds....... .......+.. 4,236 00 
GaemenGade, Tice WO cn accccwcsccccserccveccsccesees 507 50 
Toledo & Indiana R. R. Bonds .............ceeeeees 3,750 00 
Napoleon, Ohio, Home Telephone Bonds........... 41,117 24 
Celina, O., Highway Imp’t Bonds ............+++... 1,000 00 
North Baltimore, O., Refunding Bond..,.. ........ 7,000 00 
City of Toledo, O., Bonds ......ccccscvccscccccvcece 9,518 98 
Melrose, O., Bomds.....ccccccscccccscccccccscccvces 2,732 74 
STOCKS 
Provident Saving Bank & Trust Co., Cincinnati,O. 4,450 00 
The Dollar Savings Bank & Trust Co., Toledo, O... 3,550 00 
National Bank of Toledo, Toledo, O..........eee06- 2,193 75 
I cco cadcesiunvess 500$600006080000602 2,077 08 
Comets Bet TORRE osc ccccscccessctsvce steeee seeeeeeees 52,230 99 
Certificate of Deposit—3 per cent. int.............. 1,578 80 
Certificate of Deposit, Dollar Saving Bank & Trust 
Co, TN, a ove cecdcecngvvecccvececseees 66,000 00 
Agency balances not over 90 days due.............. 136,051 56 
DIS Sin ok dd. weva kbcdkebenewaneeee nts seSddt Denes __12,719 65 
$589,632 25 
LIABILITIES 
Reserve for unpaid losses ..........:eeeeeeeeeeeees $ 59,126 22 
Reserve for Re-Insurance ........--eeseeecccceesees 255,458 23 
Reserve for all other demands.......-...eseeceeeees 30,012 89 
SURPLUS TO POLICY-HOLDERS.............. 245,084 91 
$589,632 25 
. 
No Losses at San Francisco 
M. DONNELLY, President F. D. PRENTICE, Secretary 
OHIO NOTES 
The Toledo local agents have their an- 
nual outing this week at Cedar Point. 
The Central Manufacturers Mutual of 
Van Wert, makes its contingent liability me) pee) & 
} ge times the annual premium instead of 
ve, cC 
Contract has been let to the Standard LANCASHIRE 
Fire Extinguisher Company to _ install 
sprinklers in the plant of the Day & Night F | m4 E 
Tobacco Company at_ Cincinnati. The 
service will be ready about Dec. 1. ‘ MDA 
At Piqua, O., the Western Factory Asso- 
ciation, captures from the mutuals the 
sprinkled mills 1 and 2 of the Orr Felt & 
Blanket Company. The association also 
pa oo. 4 ~~ paeee Pole & 
a ompany a at point. ° 
C. W. Schenk, secretary of the Cooper’ Of Liverpool, England 
at Dayton, has resigned the local agency 
of the Union 6f Philadelphia, which had a 
| any —— = me snee for en 
‘our years. e rar as transferred 
from B. C. Coleman to C. W. Schenk. CEARISS ©. DUS, Sage 
MISCELLANEOUS NOTES 
McClure Kelly & Co. of Houston, Texas, 
have been appointed Texas general agents Western Department 
of the Girard, and will at once begin re- ‘. 
arrangement of the company’s business in | $7{$ La Salle St., Chicago, Ill. 
that state, 
John H. Curd, stamping secretary at | ~~ —_ ———— 
Lynchburg, Va., has been appointed special 
agent of the Virginia department of the 
Southeastern Tariff Association. Mr. Curd NATIONA 
will make his headquarters at Richmond. 
ea Pannen A i - Roneniocmsie has 
en incorporated an e company re- 
yaaa _ charter from aa ge Fire Insurance Company 
ay. e new company is cap zed a 
$200,000. On Friday night the directors OF ALLEGHENY, PA. 
met and elected officers, who were the of- Organized 1866 
ficers of the old Dutchess Insurance Com- Statement January 1, 1906 
pany. 
EE coiinndeewveteees +6+atuncbnunante $882,564.80 
ane meee bows bw F Suasttes RRND sods tnscvcnee set pease: Mat $54,723.56 
w new special hazard schedules for the enna 
following classes, which have been revised Surplus PPTTTTTIT TTT TT ETT re seee seen ence $527,840.74 
o include the advances recently promul- WESTERN DEPARTMENT: 
gated, thus indicating that these will re- . 
main in the nonpaying column: Iron work- | GEORGE H. SCOTT, General Agent 
ers, foundries, metal workers. machine 184 La Salle Street, CHICAGO, ILL. 
shops, combined wood and metal workers. 
paper and pulp mills, saw mills. standard | AGENTS WANTED in the States of Illinois, 
terminal elevators and woodworkers. Wisconsin, Michigan, Indiana, Ohio, Minne. 
Webb & Skinner of Raleigh, general sota, lowa, Missouri, Kentucky and Tennessee, 
agents of the Royal in North Carolina, 
after Sept. 1 will represent instead the 
Hanover for North and South Carolina. 
At present the territory reports direct to | jurisdiction over Louisiana and a a 
New York, business being immediately | These states are now looked after by 
supervised by Special Agent O. M. Sadler, | Special Agent F. A. McCarroll of Atlanta, 
Jr. Under the new arrangement Mr. Sad- | who will confine himself hereafter to Ala- 


ler is transferred to New Orleans, with 





bama, Georgia and Florida, 
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MICHIGAN AND INDIANA. 


ALL QUIET NOW ON THE WABASH 








The Lion and the Lamb Lie Down To- 
gether In Peace In the Troubled 
Indiana Field 


Indianapolis, Ind., Aug. 15.—(Special.) 
—There has been giving and taking on 
both sides in the Indiana rate squabble. 
The Indiana State Board had to agree to 
have the advance rate circular sent out 
under the signature of both field organi- 
zations. The Indiana League came to 
terms on the new rates but demurred for 
the time on the Dean schedule. The 
league all along has asked for joint ac- 
tion. It rebelled against the state board 
taking the bit in its own mouth. 

The instructions sent out to inspectors 
and rating authorities were signed by 
Secretary Sellers of the state board and 
Supervisor Clark of the league. There 
are only a few that doubt the future, as 
almost all feel that Indiana has been 
saved a lot of trouble. The field men will 
now swing the locals in line. The ad- 
vance applies to mereantile as to other 
unprofitable classes. : 

The Dean schedule sticks like a burr in 
the crops of the nonunion boys, but as a 
rule the leading nonunion companies feel 
that the schedule should be used and no 
doubt it will be. In fact, the rerating now 
going on is under this schedule. It will 
take a long while to rerate the state. 

Indiana has not had so great a strain 
for many years and there has been much 
feeling displayed. It simply reached a 
point where the companies themselves felt 
that it was necessary to take a hand be- 
fore the state reached chaotic conditions. 

Already loud protests are coming from 
some points in Indiana over the advance 
in rates on unprofitable classes which 
went into effect in the state last Satur- 
day. At Columbus some of the business 
men got an inkling that the advance was 
coming on and had their policies canceled 
and rewritten at the old rates. Druggists 
there state that at expiration they will 
insure in the National Druggists Insur- 
ance Association. Many of the grain and 
flour mill men are already in the millers’ 
and grain dealers’ mutuals, and they say 
they will seek insurance entirely in the 
mutuals, as present policies expire. There 
is the usual talk of a merchants’ mutual 
at Columbus. 

Local agents at Anderson endeavored 
to postpone the advance, but were or- 
dered to get it or cancel. 


Organizing New Salvage Corps 

Herman F. Newman, who for several 
years conducted a salvage corps in In- 
dianapolis, is reorganizing another, hav- 
ing taken temporary quarters at engine 
house No. 13, in the middle of the con- 
gested district. The board of safety in- 
dorses Mr. Newman’s efforts this time 
and this will give his corps some prestige, 
when he asks the renewed support of 
merchants in the business district. 


Ask Cooperation for Correction 

Agents at Winona Lake, Ind., have is- 
sued policies on the property of the 
Winona Lake Interurban Railway Com- 
pany, and the form covers rolling stock 
and equipment located at Winona Lake 
or on the tracks of any other road in the 
state and without the 100 percent reduced 
rate average clause as required by the 
rule. Unfortunately the daily reports 
were stamped “Correct” by Inspector 
Chandler, and eleven of the twelve com- 
panies on offered no criticism in conse- 
quence. Cooperation is being secured for 
amendment. 


Livery Stable Hazard 

A threatening livery stable fire right 
in the middle of the congested district 
of Indianapolis has called attention to the 
great danger these places are. They are 
usually in old buildings and these con- 
tain a great mass of inflammable stuff. 
An extra cost is put on the insurance of 


property near them. It is probable that 





the city council will be called on to enact 
a special ordinance covering the kind of 
buildings that may be used for livery 
stables in the downtown district. Prop- 
erty owners complain that since the San 
Francisco calamity, it is difficult to get 
a full line of insurance in the congested 
district, so that it behooves cities to make 
the conditions as favorable as possible 
for the companies. 


Lumbard Made General Agent 


Frank S. Lumbard of Fort Wayne, 
Ind., who has been acting as district 
agent for the National Lumber of 
Buffalo, has just been appointed general 
agent for this company for Indiana. He 
will have full charge of the company’s 
interests in that field, all business being 
reported to him. The National Lumber 
is strictly an agency company and, un- 
like the other lumber specialty companies, 
does not accept business from the as- 
sured. It is the only lumber specialty 
company which adheres to tariff rates. 


Waters the Active Promoter 


John W. Waters, who was formerly 
with the Protection and Mill Owners 
Mutuals of Chicago and afterward went 
east to take charge of the insurance 
department of a large business men’s 
association, is the active underwriter 
in promoting the Implement & Vehicle 
Dealers Mutua! of Indianapolis. E. E. 
Perry, secretary of the Indiana Millers 
Mutual, is a prominent factor in the 
new company. 


Michigan Agency Appointments 
=. Cent.—B. M. Savidgen, Reed 
y. 


Assur. Co. of Amer.—E. J.» Schoolcraft, 
Port Huron. 


gan. 

Cinti. Und—Hatch & Hough, Jackson. 

Fire Ass’n—L. Campbell, atervliet. 

Federal—Wright, Hoyt & Co., Port Hu- 
ron; F. A. Roper, Menominee. 

Franklin—Cox & Roper, Menominee. 

German, Ind.—I. C. Montagie, Allegan; 
Zina P. King, Ann Arbor; Faucett & Guck, 
Calumet; C. H. Kempton, Hillsdale; E. W. 
& W. De Yoe, mazoo; Lansing Ins. 
Agency, Lansing; Palmer & Hodgkins, 
Marquette; W. A. Meier, Monroe; J. E. 
Brandidge, Pontiac. 

Georgia Home—Wachtel & Galster Co., 
Petoskey; E. W. Hastings & Son, Traverse 
City; G. W. Ames, Bay 9 

German Nat’l—Jas. G. yden & Son, 
Cassopolis; Julia E. Michael, Dowagiac; H. 
ne Reading, Evart; G. E. Howard, Three 

vers. . 

Hartford—David Stockdale & Son, Way- 
land; M. A. Losee, Trenton; J. H. Williams, 
Whitehall; J. E. McArthur, Eaton Rapids; 
Johannesburg Real Estate Co., Johannes- 
burg; Elmer Billman, Cedar; E. B. Lee, 
Jasper. 

Jefferson— Frost & Watson, Grand 
Rapids. 

Lon. & Lan.—Sooy, Heck & Sytza 
Zeeland; F. G. Wakeham, Battle Creek; 
F. A. Roper, Menominee. 

‘ — ee—W. J. Meiesenheimer, Lud- 
ngton. 

orthern, Eng.—R. R. Durham, Corunna; 
Cox & Roper, Menominee. 


‘ _ Lumber—W. V. Capron, Frank- 
ort. 


ma, 


MICHIGAN NOTES 


Wm. J. Ryan, a real estate agent at 
Menominee, Mich., takes the agency of the 
Newark re. 

The Louisville Fire will probably enter 
Michigan soon. The state will be in the 
department of H. P. Magill & 
agents at Chicago. 

S. 8S. Glass and Fred L. Cook of the 
general agency firm of Blackman, Glass 

Cook, of Detroit, are spending a vaca- 
tion on a trip around the Great Lakes, go- 
ing as far west as Duluth. 

The directors of the Saginaw County 
Farmers Mutual Fire of naw, Mich., 
have offered a reward of for the ar- 
rest and conviction of the part 
fire to the barns of Fred C. 
that county July 10. 


who set 
y in 


INDIANA NOTES 
The electric light and ay ing station 
aterwor mpany, at 


of the Rockford 

Rockport, Ind., has been written without 
the 80 recent reduced rate clause, as re- 
quired by union rule and companies are 
calling for its attachment. 

The Ford Lighting Company of Blyria, 
O., has been suing Eddie Collins at Goshen, 
Ind., on several notes given in part pay- 
ment for a gasoline lighting outfit for his 
store. He claimed he several fires 
ly discarded the machine because 

ce companies refused to carry 


Co., general |. 





‘|Carrott L. De Witt, General Agent, 


INSURANCE 
COMPANY 


romano PF] E N | 


TORNADO 
OF BROOKLYN, N.Y. 





Western and Southern Department, 205 La Salle Street, CHICAGO 


J. H. LENEHAN, General Agent CHAS. R. STREET, Ass’t General Agent 





ORGANIZED 1852 CAPITAL #1,000,000 
Fire Insurance Co. 


HANOVE OF NEW YORK 


San Francisco losses are being paid on the dollar-for-dollar basis as 
adjusted. This conflagration is receiving the same liberal treatment as 
the others which the company has experienced during the last 50 years. 


WESTERN DEPARTMENT, 184 La Salle St., CHICAGO 


Cc. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 


Georgia Home Insurance Company 


OF COLUMBUS, GA. (Chartered 1859. 
Cash Capital - - : : : - 


Assets, January 1, 1906 - - - - - 1,034,603 
Surplus to Policy-Holders - - a 574.543 


Western Department, 159 La Salle St., Chicage T. W. EUSTIS, General Agent 
THE GEORGIA HOME SUSTAINED NO LOSSES IN SAN FRANCISCO 
AGENTS WANTED IN PROTECTED TOWNS AND CITIES. NO MULTIPLE AGENCIES 





$ 300,000 





Insurance Company 
OF 
North America 


Western Department, Erie, Pa, 


Established in 1864 


W. N. JOHNSON, B. L. WEST, 
General Agent Asst. Gen’l Agents 


OVER SIX MILLION DOLLARS OF ASSETS 
CASH CAPITAL ONE MILLION DOLLARS 


QUEEN Insurance Co. of America 


NEW YORK 
Western Department, CHICAGO, ILL. 


An Agent's Company—Liberal and Progressive 
P. D. MoGREGOR, Manager A. R. MONROE, Assistant Manages 


Royal Exchange Assurance of London, England 


Incorporated A. D. 1720 


Philadelphia 


Underwriters 





J. F. DOWNING, 

















United States Branch, 92 William St., New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 
General Manager Assistant General Manager 





CASH CAPITAL $1,000,000 


New Hampshire Fire Insurance Co. 0f Manchester 


Strong representative agencies throughout western field cordially solicited 


SPECIAL AGENTS: 


J. O. Luz, Minneapolis, for Minn. and Wis, Aazon W. Joxzs, Columbus, for Ohio. 
D. C. Zencuzr, Kansas City, for Mo., Kan. and M. 8. oom, 171 La Salle &t., Chicago, for IL. 


lo. Ind. and Ky. 
Cuan.es W. Kurc, Omaha, for lowa and Neb. Ggo. K. Manca, Hillsdale, for Michigan 











Joux J. Huwry, Pres. Grorex F. Resvz, Vice Pres. 


jn ease fr 


NO. LOSSES AT SAN FRANCISCO. 


CORRESPONDENCE INVITED. 
153 La Salle St,, Curcaco 


Cuaries M. Henry, Sec. 





August 16, 1906. 
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IN ILLINOIS AND WISCONSIN. 


IT WILL NOW JOIN FIELD CLUB 











E. &. Merrill Becomes Illinols Special of 
the National Union and WII! Affillate 
In Organized Work 


The National Union of Pittsburg will 
show an entire change of basis in its IIli- 
nois operations. Heretofore the company 
has been more or less of a free lance 
in the state so far as field club affiliations 
were concerned, it declining to cooperate 
in organized work. ) 

E. S. Merrill of Belvidere, Ill, special 
agent of the Springfield, has been ap- 
pointed Illinois special of the Na- 
tional Union, and will begin service on 
Sept. 1. Mr. Merrill will join the Illinois 
Field Club and the company thus be- 
comes an affiliating institution in the 
state. This is counted another decisive 
victory for the field club in its campaign 
for new members. The National Union 
is one of the younger companies that 
gave no uncertain sound when the San 
Francisco disaster struck it, as the stock- 
holders at once arranged to make good. 
Mr. Merrill is well known in Illinois 
field ranks and expects to put the Na- 
tional Unien to the front in the state. 


Will Try to Fix Up Paxton 

The field men affiliated with the state 
organizations are now trying to adjust 
affairs at Paxton, Ill., where the business 
men signed an agreement not to have 
any policies of union companies. The 
result has been that the business of union 
companies has been materially affected. 
The field men hope to throw some light 
on the situation and remove the prejudice 
against the union companies. e mat- 
ter is being taken up through correspond- 
ence with local agents. 








Line Goes to Chicago 


The various potteries and stoneware 
concerns at Monmouth, Macomb and 
Whitehall, Ill, together with some in 
other states, have been merged into the 
Western Stoneware Company, the line 
going to Moore, Case, Lyman & Herrick 
of Chicago. Heretofore the various con- 
cerns have placed their lines with resi- 
dent agents. 





Is Entering Wisconsin 


The Louisville Fire, one of the high 
grade nonunion companies, is entering 
Wisconsin. It will begin to plant agents 
at once. H. P. Magill & Co, 184 La 
Salle street, Chicago, are the general 
agents. 





Local Agents Better Satisfied 


Local agents of the new Firemens 
Fund corporation, now that the company 
has been admitted in Illinois, are much 
more satisfied. They found the assured 
in some instances objected to having the 
old company’s policies, even with the en- 
dorsement of the new corporation. The 
license in Illinois was held up longer 
than in most of the other states. 





Assured Comes to Terms 


The owner of the opera house at Tus- 
cola, Ill, who made claim for lightning 
loss on the structure, which was damaged 
a few weeks ago, has accepted the terms 
of settlement offered by the companies. 
The adjusters in examining the ruins 
discovered that the main loss came from 
.wind, but were willing to concede a cer- 
tain amount for lightning. The assured 
at first blush concluded to fight. 





Opinions by Attorney-General 

Attorney-General Sturdevant of Wis- 
consin has given an opinion on two fire 
insurance _——- submitted by Com- 
missioner Host. 

First Mr. Host asked if the following 
clause attached to the standard fire insur- 
ance policy is valid: “It is understood 
and agreed that whenever the loss or 
damage does not exceed § percent of the 
insurance involved, the reduced rate co- 





insurance clause need not be applied in 
the adjustment.” at 

Mr. Sturdevant says: “In -my opinion 
the rider in question is not authorized 
by our standard policy statute, as it is a 
contract by which under certain condi- 
tions the assured agrees to accept less 
than the cash value of property insured, 
even though the insurance for which he 
paid is sufficient in amount to cover the 
entire cash value.” 

The second question from Mr. Host is: 
“Can a Wisconsin fire insurance company 
legally reinsure its outstanding liabilities 
and pay for the reinsurance if at the time 
of the transaction, whether with the 
knowledge of the directors or not, it is 
insolvent ?” 

Mr. Sturdevant says: “My answer is 
that there exists no statute making the 
contract of reinsurance void under these 
circumstances.” 


To Discuss the Schedule 


Wisconsin field men will hold a meet- 
ing next Monday to discuss the use of 
the Dean schedule in the state. It will be 
sent to the local agents for them to look 
over. It is up to the locals to say whether 
the new schedule shall be used, but it is 
thought they will adopt it is most places. 


Merger at Oshkosh 

West, Nevitt & Tuttle Company is the 
name of the new insurance firm in 
Oshkosh, Wis., being composed of the old 
West, Nevitt Company and the L. S. 
Tuttle & Co. agency now owned by the 
Tuttle estate. The new firm has taken 
over all the companies of both agencies. 
The personnel of the new office is John 


West, Charles R. and Charles Nevitt and 
Fred B. Barnes. 





Lumber Rate Squabble Settled 

The Merrill, Wis., lumber rate squabble 
has been finally adjusted by all companies 
securing the old mill lumber yard rates 
or retiring their liability, regardless of 
when the policies were issued. What a 
short time ago threatened to demoralize 
all lumber rates in the state has now been 
satisfactorily adjusted by the concerted 
action of companies. 





Wliscensin Agency Appointments 
Aachen & Munich—F. R. Hughes, Chip- 
wa Tenilitpe: BE. Packard, Viroqua; N. E. 

e, 

Amer. Cent.—L. A. Fons, Milwaukee. 


Atlas—E. L. Palmer, Oconomowoc. 
Detroit—F. B. 


Fidelity—F. F. da G. R. Wetengel, Ap- 
poston: R. W. Dow, Plymouth; H. 
terthuer, Neenah; J. H. Bruns, She- 
boygan; G. H. Guenther, Sheboygan; A. J. 
& F. J. Barber, Oshkosh; G. B ray, 
Fond du Lac; E. Rondon, Green Bay; 
J. A. Gemmill, Racine; Emil Runkel, Mil- 


waukee. 
German, Freeport—Henry Shefton, Hills- 

boro; E. M. Ross, Stevens Point. 
Hartford—H. 


. Ward, Clear Lake; J. 
New Auburn; Henry Wise, 
Oo. A. Ab m, Greenwood; " » 
——. Ingram; A. F. Hoffmann, Iron 
ver. 

State of Ill.—T. L. Nesbit, Barron; Alex- 
— Johnstone, Chippewa Falls. 


nm. & Lan.—George Whalen, Monroe. 
Nat’l Mutual—A. B. Noble, Ashland; 
EB. R. Barager, Prentice; W. W. Downs, 


Bayfield. 





ILLINOIS NOTES 


M. L. Street, the Wenona, Ill, agent, 
is dead. 

W. E. Haworth of Ridge Farm, IIl., has 
disposed of his agency to C. H. Hathaway. 

Horace Brown of Rockford. one of the 
founders of the Forest City Fire and first 
president of the State of Illinois, is dead. 

W. Van Ohlen has been pointed agent 
for the North British & ercantile at 
Hinckley, Ill, the former agent, J. K. 
Kuter, havng died some time ago. 


WISCONSIN NOTES 


Martin Thoma, founder of the Concordia 
Fire, is dead. 

Robe Bird of Milwaukee, special agent 
of the New York Underwriters in Wiscon- 
ain, becomes state agent and will later 
have an assistant. 

Companies are asking for elimination of 
the se clause in policies covering 
tobacco for Bamberger & Co., in ware- 





house at Readstown, Wis.: “It is under- 
stood that this policy also covers on mer- 
rs) the of others, which 


to cover by insur- 


-- adn 





Milwaukee Fire Insurance Co. 


MILWAUKEE, WISCONSIN 





Statement July Ist, 1906 


Cash Capital .......-sececccecccccsccccnees $200,000.00 
Reserve for Re-Insurance..--+----+++esee++ 300,064.02 
Reserve for Unpaid Losses California 

Conflageationa «2. cccccccscccccccccese 185,507.00 

Reserve for all other Unpaid Losses........... 20,196.16 

Due Re-Insurance Companies for Premiums. . - 794.96 

ee ee ke casésoes doccencses 95,401.08 

Total Assets, - - $801,963.22 

Schedule of Assets 

I ook clio dcdandee bine cttdcacddusabvecousveenstessage $346,060.00 
Loans on Mortgages of Real Estate ............seeeeeecceceecnseeeees 246,318.10 
CES GD FIs sg cvcccccccvesaccscccsscccsczecsccsosessesceoceseoees 2,686.16 
Cats fe BME nc ccccccccccccsccccccs cccccccccccccccnvocesceceocone 178,093.12 
Premiums in Course of Collection............sceeecseseceeseseensecs 38,898.55 
Interest Accrued (Nothing Due)...........ccccssccecscceeecscseeeeces 2,867,09 
EE MN bb Sn chan synseonaedidss0bedu0nde0sesdsevantesseiuebaces 4,687.50 
, $819,610.52 
Reserve Retained for Re-Insurance Company.... ............... 17,647.30 
Total Assets, - - $801,963.22 





WILLIAM L. JONES, President 
JOHN C. DICK, Vice-President 


H. A. NOLTE, Secre 


G. W. GROSSENBACH, Ass’t Sec’y 


CHAS. H. YUNKER, Treasurer 


DIRECTORS 
VOGEL, Jr. CHAS. F. PFISTER FRED T. 
CHAS. HM. YU NUNN JOHN C. DICK 
WILLIAM L. JONES HORACE A. J. UPHAM CHAS. G, STERN 
PRED. PA SCHNEIDER BRAND 
JACOB B. D AM 





Agents Wanted in All Desirable Locations 





ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 


Wants good agents in Wisconsin, Illinois 
innesota. 


if the liability f i fi 

the lis’ ef a eompany in proportion 

to its assets is a good TEST, we invite 
comparison with *he companies you 
represent. 

J. M. KRALOVEC, Gea. Agt. 


P. A. KREBLA, Secy 
Cook County Chicago 


AMERICAN 


INSURANCE COMPANY 
OF NEWARK, N. J. 


Organized 1846 


Assets Jan 1st, 1906 - 
Cash Capital - - 
Net Surplus : : 





$6,005,357.60 

600,000.00 

2,430,459-41 
FIRE AND TORNADO INSURANCE 


WESTERN DEP’T, ROCKFORD, ILL, 


LOUISVILLE 
Insurance Company 


FIRE AND TORNADO 
INDEMNITY 


In business continuously under the same 


wy ty en hating agencies 
Henry P. Magill & Co. 
General Agents 
184 La Salle Street Chicago 








GERMANIA 


Fire Insurance Cempany 
NEW YORK 





ORGANIZED 1859 





Cash Capital, - - $1,000,900 00 
Assets, . - $6,835,785 78 
Net Surplus, - - $2,885,665 92 





MEAD OFFICE: 
Cor. William and Cedar Streets. 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 





IN@ORFORATED i840 
Lossms Parp ro Dats OCariTan 
$3,832,556.00 $300,000.00 


AGENTS WANTED 


Oxnr10aGo Orricn, 159 La Satie Br. 
Liorvp V. Warxrns, Assistarr Sxcr. 





ORGANIZED 1865 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Gxo. L. Cunistian, President 
Rosert Lucky, Jr., V. Pres. and Secy 


Assets . - - - 718,861.04 
Surplusto Policyholders - reo rzos 


Only $3,500 (reinsurance) in San Francisco Fire 
WE DESIRE AGENTS AT 
ALL POINTS IN ILLINOIS 
Address: 


SHIPMAN @ WAYNE 
159 LaSalle St * cHicaco 
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THE NYLIC COMPANY 


WE give little credence to the story 
from New York that the Nylic funds of 
the New York Lire are to be used in the 
organization of a new life insurance com- 
pany, either to operate independently or 
to take the excess business of the 
New York Lire after the $150,000,000 
permitted by the state law has been writ- 
ten. If the design is to capture in a 
body the agency organization of the New 
York Lire, which has been built up at the 
expense of the policyholders, we believe 
that the new company would receive such 
unpleasant publicity that the public would 
not buy its policies in any great number; 
and if it is to be organized for surplus 
business we seriously question whether 
the New York Lire will be able to write 
more than $150,000,000 a year for years to 
come. After all, the public is the arbiter 
in the questions involved and the sooner 
the New York management adopts the 
policy of conducting the companies in 
the manner it is manifest the policy- 
holders want them managed, the sooner 
the public will rest satisfied. 





SHOULD BE BONDED 

Surety bonds on officers of all degrees, 
of every manner of financial institutions, 
are equally as important as fire insurance 
on property. If a trustee of real estate 
should, in his control of it, fail to have 
it insured, he would be held personally 
liable in law on account of such neglect 
for a loss occurring through fire. Should 
he be financially irresponsible, his sureties 
could be enforced by law to make the 
loss good. There is no way by which 
he can avoid giving adequate bond, for 
the statutes compel him to do so, irre- 
spective of his position in life. The same 
amount of value, however, may be in cash, 
and, instead of the cash being in the 
hands of a bonded trustee, it is left with 
some bank, with no other protection, gen- 
erally, than presumed faith in the honesty 
and business ability of such bank’s man- 
agers. 

This does not mean one officer, for the 
officer influencing the deposit may prove 
faithful, but all. When the crash comes 
the money is lost, perhaps through the 
dishonesty of some other officer whom 
the depositor did not know. This is con- 
clusive evidence that every bank officer, 
great or small, should be compelled to 
furnish surety bonds to cover emergen- 
cies that might arise, no matter how re- 
mote, the probabilities may be. Cashiers, 
tellers, minor employes, are sometimes 
bonded, and when they embezzle the loss 
is made good and depositors are pro- 
tected; but, in almost all instances, the 
president and other higher officials do not 
give bonds to the banks. This may be 
upon the theory that “the king can do 
no wrong,” which theory should not be 








recognized or tolerated 
boards of directors. 

Great bank failures frequently come 
from looting by higher officials, for ex- 
ample, BicELow, DouGHEerty and STENs- 
LAND. Depositors take enough chances 
upon the business ability of the bank’s 
managers and their wisdom in making 
safe investments, but failures are few 
from errors of judgment on investments. 
But there is no reason or necessity for 
depositors taking any chances of loss on 
account of larceny and embezzlement, 
when insurance against such loss is easily 
obtainable and only kept from them be- 
cause of blind faith and trust on the one 
hand and subtle vanity of some high 
bank official on the other. One man can- 
not look into the heart of another. 


in competent 








DEFERRED DIVIDENDS 


WHATEVER may be the merits or de- 
merits of the deferred dividend plan it 
should be plain to everybody by this time 
that, in the vernacular of the race-course, 
it is a “dead one.” One of the leading 
advertising agencies, which same agen- 
cies, we may remark, keep in as close 
touch with public opinion as anyone, is 
running display advertisements in the 
daily papers in which the following ap- 
pears: 

ANNUAL VS. 

DEFERRED DIVIDENDS 

FROM ADVERTISING 

All this talk about the cumulative effect 
of advertising is pretty much the same 
argument the insurance man put up when 


he sold us our deferred dividend policy. 


It’s an excuse to put off the day of final 
settlement in both cases. 

We'll take our dividends annually, Mr. 
Insurance Man. 

And, Mr. Advertiser, if this year’s ad- 
vertising didn’t earn dividends you’re on 
the five, ten or twenty year accumulative 
laa have to lapse before dividend 
time. 

You may win out after your advertising 
“expert’”’ gets through experimenting. 

But we would like an opportunity to tell 
you in an interview how to get Annual 
Dividends from your Advertising. We 
would like to explain to you what we do 
to make advertising sell goods from the 
start, without the advertiser having to 
pane! five, ten or twenty years for a divi- 
end. 








WHO ARE THE GENTLEMEN? 


To LEARN upon unimpeachable author- 
ity that there are at least two gentlemen 
among the members of the Onto Fire 
PREVENTION ASSOCIATION is indeed a rare 
pleasure. Recently the Findlay Union 
announced the visit of two members 
of that organization to that municipality 
under a display head “GENTLEMEN 
IN THE CITY.” These men, accord- 
ing to the newspaper, visited Findlay 
with a view to a rate advance, and 
yet their demeanor was so exemplary 
that, despite their nefarious designs, 
the Union was obliged to call them 
gentlemen. Not only does it do so in 
the big black head but it reiterates the 
statement in the text, for it says: “Two 
gentlemen representing the Ohio Fire 
Prevention Association were in the city, 
etc.” While we do not infer that these 
two are the only gentlemen, we are 
delighted that at least two have been 
tagged as the real article. Who are 
they? 





Some extent of the San Francisco fire 
can be seen when it is known that one of 
the foreign companies moderately in- 
volved will pay out as much in losses as 
did all the companies in the Paterson, 
N. J., conflagration. One of the medium- 
sized American companies will pay out 
as much as did all the companies at 
Waterbury, Conn. 





Personal Side of the 
Insurance Business 


K. F. Benndorf, the veteran Cincinnati 
local agent, and senior member of the 
firm of K. F. Benndorf & Co., passed 
away at his country home near Coving- 
ton, Ky., on Monday of this week. His 
death was due to pneumonia, which he 
contracted a few days ago and which in 
his weakened condition he was unable to 
throw off. He had been in poor health 
for some time, and when two of his 
leading. companies, the Traders and 
Home Fire & Marine, retired as a result 
of the San Francisco conflagration, his 
business worries increased his weakened 
condition. 

Mr. Benndorf was one of the best- 
known fire underwriters of Cincinnati 
and was a most lovable character. For 
over twenty years he had acted as treas- 
urer of the local board, without compen- 
sation, and was highly regarded by the 
fraternity for his uniform courtesy and 
kindness. 

Since the death of his wife, which oc- 
curred in 1898, he has not always been 
in the best of health. Some time ago he 
took a trip to Europe and has otherwise 
relaxed somewhat his business cares. 
Mr. Benndorf occupied an important po- 
sition in Cincinnati fire insurance affairs. 
He organized and was the first secretary 
of the German Mutual of Covington, 
Ky., and his success in handling that 
company was such that he was called 
to the vice-presidency of the Farmers 
Fire of Cincinnati, and was later elected 
to the presidency. When the Farmers 
reinsured he entered the local business 
and has since conducted one of the well- 
known agencies. 

The funeral will take place Thursday 
afternoon from the Presbyterian church 
in Covington. 





A. G. Sanderson of Columbus, O., state 
agent of the 4@tna, on his departure from 
San Francisco, where he has been en- 
gaged in adjusting losses, received the 
decoration of the Loo-Toot-San from the 
Chinese merchants of the stricken city. 
In plain old Ohio English, the decoration 
means, the “Quill of the Sacred Pea- 
cock.” Mr. Sanderson in the language of 
the Empress Dowager is “Dollie Dollie 
Man,” which seems to indicate that Mr. 
Sanderson did not discount losses for 
earthquake damages. 

Mr. Sanderson was assigned a num- 
ber of Chinese losses and came in touch 
with the almond-eyed merchants. He 
swore them all over the blood of slain 
chicken. The merchants believed that 
the Ohio tenderfoot was a shrewd ad- 
juster who wanted to be square. 

To express their appreciation Mr. 
Sanderson was appointed embassador ex- 
traordinary to Chicago and New York, 
he being delegated to carry official 
messages to prominent men of the Six 
Companies residing on South Clark and 
Mott streets respectively in those cities. 

When these documents were delivered 
to Mr. Sanderson, one of the potentates 
appeared to attach the sacred peacock 
feather to the Ohio man’s sombrero. Af- 
ter the official addresses in edition de 
luxe were exchanged, Wun Lung Lee 
presented Mr. Sanderson with the fol- 
lowing: 

One jub-jub bird’s nest. 

Three shark’s teeth. 

Six pairs silk pajamas. 

Twelve packages fire crackers. 

Two pounds dried snails. 

One brick from the Great Wall. 

Lock of hair of Li Hung Chang. 

One case of opium. 

One dozen fricassed rats. 

Two boxes of rice. 

Two kimonos. 

One bowl chow men. 

One bowl chop suey. 

One toe of a peacock. 

One dragon’s ear. 

One box red paper. 

One opium pipe. 

Two laundry tickets. 

One queue. 

One skeleton of prehistoric ancestor. 

One miniature pagoda temple. 





Agents, Brokers and 
Liability Insurance 

A well-known general agent of a lia- 
bility company in Chicago complains that 
it is very difficult for men situated like 
him to show any considerable increase in 
their liability business. Some companies 
are paying 20 percent brokerage for the 
business. Many brokers leave the agent 
to do practically all the work, the broker 
doing little more than to tell him that 
he has such and such a liability risk, 
and suggesting that he go out and look 
it over and get necessary information. 
Even in case the broker tries to give 
full information, it is necessary for the 
agent to supervise the work, lest future 
misunderstandings may arise, the as- 
sured may become dissatisfied, and the 
broker may give the company a bad 
name throughout the insurance district. 
The commission which this general agent 
gets does not permit him to pay 20per- 
cent brokerage, and then do so much 
work himself. Accordingly he cannot 
do business with brokers. 

* * * 

Another complaint from liability men 
who do only a casualty business is that 
they find it hard to compete with the 
big fire offices which control a liability 
company for the city. A large amount 
of liability business is controlled by fire 
insurance brokers. By using this _lia- 
bility business as a lever they are able 
to pry out of fire offices concessions and 
accommodations in the placing of their 
fire insurance lines. Accordingly many 
of them prefer to take their liability 
business to a fire office. 

Some liability men wish that fire in- 
surance people would stay out of their 
business entirely, but of course they will 
not. They state that the rules of the 
Chicago board prohibit agents and 
brokers from rebating fire insurance 
premiums, but there is neither law nor 
agreement to prevent their rebating lia- 
bility premiums. Fire people, it is said, 
are able to get control of lines where 
there is both fire and liability insurance 
by rebating on the liability, while they 
charge the full rate on the fire business. 
This gives them an advantage in com- 
petition with the liability agent or 
broker, who has to depend upon getting 
his whole commission in order to make 
any money. 

x *k * 

One experienced liability man says that 
if the assured only knew what is best 
for him, he would stay with one lia- 
bility company when once he was placed 
in it, instead of hawking his risk about 
or letting a broker do so. This man 
says that any good liability company 
will give better service and, on the whole, 
as low rates as a series of companies 
that take business on a cut. Companies 
generally are reasonable, and their local 
representatives are too smart to continue 
year after year to charge a higher rate 
on a risk than is equitable. He cited 
a recent case where his office, after three 
years’ satisfactory experience, had vol- 
untarily reduced the rate on a risk. The 
owner told him that he had expected it 
to do this if it could afford to; he had 
received numerous offers of lower rates, 
but had declined them, believing that he 
would get them when he was entitled to 
them. f 

Experience shows that in the long run 
the owner of a liability risk, like the 
owner of any other kind of an insurance 
risk, will be better off to place his busi- 
ness in the hands of an agent or broker 
in whom he has confidence and who 
thoroughly understands the business, and 
demand good insurance and_ service 
rather than low rates. If the assured 
makes a low rate the prime object, he 
can often get it by going to a broker 
who is not of the highest class, and 
when he has a loss he is likely to find 
that in order to get the low rate the 
broker failed to cover certain risks, and 
at the end of the year when a payroll 
auditor appears he may find that for 
the same reason his payroll was under- 
stated. 
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IN LIFE INSURANCE CIRCLES. 


FRANK L, SMART CHANGES BASE 








WIll Take Charge of the Producing End of 
the Security Life and Annuity in 
Five Western States 





Frank L. Smart, vice-president and gen- 
eral director of agents of the Security 
Life & Annuity of Chicago; will resign 
his position on or before Sept. 1 and will 
then make a contract with the company 
to take the management of the producing 
end of its work in Indiana, Michigan, IIli- 
nois, Wisconsin and Iowa. Associated 
with him will be J. H. Dunn, at present 
assistance director of agencies. 

Mr. Smart is one of the dynamos in 
the business, a man of great enthusiasm, 
resource and energy. He will make the 
wheels hum in the field. In his own 
words he says: 


My idea in making this change 
templates first of all the best interests of 
the company. The detail and inside work 
of the company is now very ably handled 
by our secretary and treasurer, H. ° 
Brown, and the financial end of the busi- 
ness coveri; investments and the general 
care of our funds is in the hands of able 
financiers; consequently, a great deal of 
my attention which in the past has been 

‘claimed by office matters can now be di- 


con- 


verted in full to the business-getting end, 
and, in order to exercise all the ability of 
which I am capable in that direction, I am 


taking charge of sufficiently large territory, 
where unhampered I can work out my own 
ideas and with a fair de of success 
guarantee a normal and healthy growth 
for our company. I do not want anyone 
to presume that this change has_ been 
forced upon me, for such is absolutely not 
the case. 





Will Operate Separately 


For the time being the Pittsburg Life 
& Trust and Security Trust & Life 
will be conducted as separate companies 
under the same management, with head- 
quarters at Pittsburg. The same agency 
forces will continue. Later on the 
merger may be effected. 


Endowments at Age 65 


The Illinois Life announces that here- 
after it will make all life policies en- 
dowments at age 65, if the assured de- 
sires to pay a small extra premium. 
This applies both to participating and 
nonparticipating forms, to optional en- 
dowments and annual dividend policies. 
Agents will receive no commission on 
the extra premium. The scale of extra 
premiums charged is as follows: 
Prenie. 





Receiver Economizes 

George C. Hitt, receiver of the State 
Agency Company, Indianapolis, has dis- 
pensed with the office force, including 
Noble J. Dilday, president of the Agency 
company, and R. E. Jenkins, secretary. 
His idea is to save the assets for the 
stockholders. Eight of the ten rooms 
in the State Life building have been given 
up. The receivership is unique in that 
the creditors are the stockholders. The 
receiver has also the advantage of mot 
having to audit the books as two expert 
auditing companies and a special state 
committee had just concluded an audit 
when the receivership began. 


Condition of Bankers of New York 


The superintendent of insurance of 
New York has issued a statement con- 
cerning the examination of the Bankers 
Life of New York. He says that its 
condition last spring did not warrant 
placing it in the hands of a receiver 
and that its statement of Aug. 1 showed 
its condition so much improved that it 
would have been unjust to order it to 
cease writing business. From present 
indications the slight impairment exist- 
ing Aug. 1 will soon wiped out. 
The company will contest in court the 





department’s treatment of the item of 
dividends, and if it wins a substantial 
increase in assets will be the result. A 
new valuation of assets and liabilities 
and a supplemental examination will be 
made as of Sept. 30, and until the 
reports are filed the report of the for- 
mer examination will not be made 
public. 





Western and Southern Notes 


N. Lee , who has been an assist- 
ant superintendent, under Superintendent 
N. Morgan of the North Cincinnati district 
of the Western & thern Life, been 
on. to superintendent and is as- 


L. 
Shickner, one of Mr. Searcy’s agents, 


A. J. Hermes, who was connected with 
the Western & Southern some time ago 
and who went south to connect himself 
with another company, returned to 
the Western & Southern and taken charge 
of the Wyoming (Ohio) detached assist- 
ancy. 

August Mordorf, who has been a star 
agent in the North Cincinnati district, has 
a promoted to an assistant superintend- 
en ; 


1 aaa il 





Says They Are Not Special Contracts 
W. W. Dark, secretary of the American 
Central of Indiana says that policies giv- 
ing a pro rata share of 25 cents on the 
premium of every $1,000, such as his 
company is now offering in several states, 
are not special contracts. The fact that 
anyone can get this kind of a policy, he 
says, takes it out of the special contract 
class. The company was able to convince 
Superintendent Vandiver of Missouri 
that this classification of the policy was 
correct and the company is allowed to 
continue writing it in that state, the divi- 
dend from this special source being guar- 
anteed in one paragraph of the policy. 





Arrangements for Convention 


Secretary Clark of the National Asso- 
ciation of Life Underwriters has notified 
the various local bodies that the official 
headquarters of the seventeenth annual 
convention, Oct. 23-25, will be the South- 
ern Hotel, St. Louis, where rates are 
$1.50 a day and up on the European plan 
and $3 and up on the American plan. 
Special rates, quite similar to those just 

uoted, have been secured at the Hotel 

Tedenen (European only) and the 
Planters’ Hotel (European and Ameri- 
can). As a large crowd is expected in 
St. Louis about that time, on account of 
another convention, delegates are advised 
to reserve accommodations early. It is 
expected that a rate of one fare and a 
third for the round trip will be secured. 
Special efforts are being made to get 
out a large attendance, as this has been 
so important a year in the association’s 
history. 





Wins from Northwestern Mutual 

Andrew Langdon of Buffalo has won in 
the lower court his case against the 
Northwestern Mutual Life to compel it to 
pay him the amount of dividends which 
the agent represented his policy would 
pay at settlement. The policy was for 
$30,000, fifteen-payment life, fifteen-year 
settlement, issue in 1889. The agent 
used an unauthorized illustration, in one 
place in which it was not stated that the 
surplus was estimated. The company ex- 
pects to get the decision reversed in a 
higher court. 


Bond Investment Schemes 

Now that the American Reserve Bond 
Company has been closed up the Amer- 
ican Guaranty Company of Chicago ap- 
pears to be the leader among this class 
of concerns. It is receiving attention 
from some of the insurance departments 
at the present time. 





Erie Delegation 
The Erie (Pa.) Association of Life Un- 
derwriters has elected the following 
delegates to the convention of the Na- 
tional association: James M. Dickey, C. 
D. W. Brown, John F. Brown, Charles F. 
Austin, E. J. Crowell. Alternates: D. W. 





Harper, W. K. Dickey, A. G. Morrison, 
C. F. Schlaudecker and R. H. Howell. 





Minneapolis Delegation 

The Minneapolis Life Underwriters As- 
sociation has selected the following dele- 
gates and alternates to represent it at the 
— convention at St. Louis in Octo- 

c: 
Delegates—W. H. Van Slyke, Nelson W. 
Clark, James E. Meyers, Charles W. Tan 


Tuyl, F. C. Butts. 
Ahern, B. H. Tim- 


Alternates—John J. 
berlake, S. A. Stockwell, W. M. Horner, 


W. A. Hunter. 
NEWS OF THE BIG COMPANIES 
Trouble in International Policyholders’ 


Committee—Names of Committeemen Not 
to Be Stricken from Mutual Ticket 











Some trouble has broken out in the 
International Policyholders Committee 
and Seymour Eaton, secretary of the 
committee, and Edwin Liebfried, its 
acting treasurer, have resigned. In ac- 
cepting the resignation of Mr. Eaton, 
Judge Parker intimated that it came none 
too soon, and Mr. Eaton replied, suggest- 
ing that a meeting of the committee be 
called and he would state his position so 
clearly that there would be no doubt as 
to the reasons for his action. From the 
tone of his letter it appears that he con- 
siders Samuel Untermyer, the general 
counsel of the committee, as too nearly 
the whole thing, and that the committee 
might do well to inquire why no perma- 
nent treasurer had been appointed, as 
Eaton had insisted should be done, 
thereby incurring Mr. Untermyer’s dis- 
pleasure. 

Edgar E. Clark, chief of the Order of 
Railway Conductors, was made acting sec- 
retary. The executive committee says 
Mr. Liebfried was only Mr. Eaton’s clerk. 
Liebfried says the committee has received 
$35,000 since the agitation began. 

Samuel Untermyer, general counsel of 
the committee, has positively declined to 
allow his name to be used as a candidate 
for trustee either of the Mutual or New 
York Life. He says he will not accept 
any office, benefit or emolument now or 
hereafter for his services. 

The New York state court before whom 
was heard the case of the committee 
against the superintendent of insurance 
to compel him to take from the adminis- 
tration ticket of the Mutual the names of 
General Tracy, Colonel Shook, Judge 
Gray and Mr. Higginbotham of the com- 
mittee, who were placed on the ticket 
without their owners’ consent, decided 
last week that the court had no power to 
make the superintendent strike the names 
cff. 

* 2 ®@ 

The Mutual Life was last week or- 
dered by a court to furnish the Inter- 
national Policyholders Committee a cor- 
rect list of its policyholders within ten 
days. The committee stated that 19 per- 
cent of the letters addressed to policy- 
holders, as given in the list at Albany, 
were returned by the postoffice unde- 
livered. 2 

The Equitable Life has decided to com- 
ply with the new French law and con- 
tinue in business in that country. The 
Mutual Life will quit France. 

Seth Milliken, a merchant, and John 
Reid, of Jordan L. Mott & Co., both of 
New York, have been elected trustees 
of the New York Life. 

George F. Seward, president of the 
Fidelity & Casualty, tendered his resig- 
nation as trustee and requested his 
name be taken off the administration 
ticket for election as trustee next No- 
vember. His resignation was accepted, 
but his withdrawal was held in abey- 
ance until the courts have decided 
whether or not a candidate can with- 
draw after being nominated. 

* * * 

New York, Aug. 15.—(Special.)—Fol- 
lowing the breach made in the interna- 
tional policyholders’ committee by the 
withdrawal of Seymour Eaton, secretary, 
and Edwin Liebfield, its acting treasurer, 
it was reported in the financial district 
that several other well-known members 
of the committee are likely to resign 





within a few days. Certain members have 
shared with Mr. Eaton and Mr. Liebfield 
the opinion that there has been too much 
“Untermyer” in the movement and in the 
methods employed in its propaganda 
against the Mutual and the New York 
Life managements. Withdrawals may be- 
come known Thursday. 


Business Brisk in lowa 


Several of the eastern companies which 
have not had agencies in Iowa for some 
time have established agencies recently in 
Des Moines and it is evident that the re- 
action following the temporary set-back 
caused by the life insurance scandal has 
struck that state. Life insurance men 
there state that business is heavier than 
usual for this time of year. 

The home companies having head- 
quarters in Des Moines all report an in- 
creased business and the insurance men 
are looking forward to a big business 
during the coming months. It is e ident 
there that the insurance legislation 
throughout the country is resulting in re- 
newed confidence in insurance. 

The Iowa commission, which is now 
investigating insurance conditions in Iowa 
and will probably report late in the fall, 
is giving attention to the deferred divi- 
dend plan to which considerable opposi- 
tion is shown by those seeking insurance 
reform. 


TO HOLD FIRST ANNUAL MEETING 





American Life Convention, Composed of 
Western and Southern Companies, Wil! 
Assemble at Lookout Mountain 


The American Life Convention, the 
organization of southern and western life 
insurance companies which was started at 
a meeting in Chicago last December and 
met at St. Louis in January, will hold its 
annual meeting at Chattanooga, Tenn., 
Sept. 28-29, the date having been changed 
from Oct. 2 so as not to conflict with the 
Annual Convention of Insurance Com- 
missioners at Washington. 

The organization has been growing and 
now has a membership of thirty com- 
panies from fifteen states. It is expected 
as many as ten more will join before 
the annual convention. J. B. Reynolds, 
president of the Kansas City Life, is 
president, and T. W. Blackburn, attorney 
of the Bankers Reserve Life of Omaha, 
is secretary. 

The annual meeting will be held at 
Lookout Inn, Lookout Mountain, with a 
program as follows: 

SEPTEMBER 28, 10 A, M. 


Address of welcome. 

Response by president of convention. 

Report of committee on agents and 
agencies, W. A. Lindly. 

Discussion. 

Report of committee on medical 
aminations, Dr. J. W. Johnson. 


Discussion. 
AFTERNOON, 
‘Federal Supervision or Proposed Con- 
— Legislation and Uniform Laws,” 
muel Bosworth Smith, 
Discussion. 
**Valuations,”’ 
Cochnower. 
Discussion. 
SEPTEMBER 29, 9:30 A. M. 
“Dividends,”” Isaac Miller Hamilton and 
Smith Homans, 
Discussion. 
Reports of officers. 
Reports of committees. 
Unfinished business, 
New business. 
Election of officers. 





ex- 


W. S. Wynn and H. W. 


= 





Must Make Impairment Good 


Deputy Commissioner Rittenhouse of 
Colorado has notified the Chicago Life 
that unless its impaired capital stock is 
adjusted before Sept. 1 its license in Colo- 
rado will be revoked. The company is 
capitalized at $150,000. He charges that 
its 1905 report showed the extinction of 
a surplus amounting to $36,035 and the 
depletion of the capital stock to the ex- 
tent of $10,000. It is also charged that 
the impairment of capital is now $22,- 
440.54. The directors have promised to 
make good the impairment. 


An Alabama license has been refused 
to the Chicago Life on, the ground that 
its bonds, which are of the city of Chi- 
cago, do not satisfy the demands of the 
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Alabama law which stipulates that securi- 
ties must be bonds of the United States, 
of the state of the residence of the com- 
pany or Alabama bonds. 


omy 
REBATE CLOUDS A LIFE POLICY 





Superintendent Vredenburgh of Illinois 
Makes Important Comment on the Effect 
of an Agent Dividing Commissions 





Considerable interest is being taken in 
the official letter of Insurance Superin- 
tendent W. R. Vredenburgh of Illinois 
to Superintendent of Agents I. B. Snow 
of the Massachusetts Mutual concerning 
the Illinois antirebate law. This letter 
is one that every agent can use to ad- 
vantage in his work. It is as follows: | 
Insurance Department, State of Illinois, 

Springfield, June 9, 1906. I. B. Snow, 
Superintendent of Agencies, Massa- 
chusetts Mutual Life Insurance Com- 
pany, Chicago, Ill 

Dear Sir:—In reply to your favor of 
the 6th inst. I would say that the supreme 
court of this state has enforced the pen- 
alty provided in the antirebate law 
against both the agent offending and the 
company which he represented and by 
such decisions has given effect to the 
provisions of the act. This act is, there- 
fore, a valid law. A policy issued with a 
rebate of premium is, therefore, a con- 
tract issued in violation of law, with a 
cloud upon its validity and a taint of 
fraud as regards other policyholders of 
the company which may result in possi- 
ble contest when it becomes a claim, and 
jeopardize the proiection sought for the 
beneficiaries. 

M. R. VREDENBURGH, 
Insuranee Superintendent. 


Readjusting Its Commissions 


It is understood that home office offi- 
cials of the Sun Life of Canada are at 
present visiting the offices of that com- 
pany in the United States with a new form 
of contract for its managers which 
changes the commission arrangements to 
conform more or less to some of the 
changes recently made in the contracts of 
companies operating under the new New 
“York laws. 

The first year renewals of the com- 
pany, it is stated, are materially reduced 
but the time for the payment of renewals 
is extended from five years, as formerly, 
to cover an eight-year period, so that 
while agents receive practically the same 
amount of commissions in the long run, 
the business must be held on the books 
for that length of time to secure it. 

While the Sun Life is not entered in 
New York state, it is understood that the 
management will take advantage of the 
good points in the reform of the business 
brought about by the Armstrong laws. 





Capito! Life’s First Year 

The Capitol Life of Denver has closed 
its first year with $4,619,500 in business 
written and about $500,000 in applications 
declined. The company is now operating 
in nine states and expects soon to extend 
its field still further. President Daly in 
a letter to agents says in part: 

We are proud of what we have accom- 
plished, for many reasons. One of the 
most prominent of these reasons is that 
it demonstrates the confidence the insur- 
ance public have in a company organized 
and operating in the west and middle 
west. It shows beyond any doubt that 
people feel that good insurance can be se- 
cured at home as well as abroad, and that 
they do not have to go far away from 
home to secure careful, liberal-minded and 
economical management of their interests. 





Oklahoma Constitutional Provisions 


It is thought that the new Oklahoma 
state constitution will provide for an in- 
surance department independent of all 
other state departments, the commissioner 
to be elected by the people and to have 
wide discretionary power. It is believed 
that the constitution will provide that 
foreign life insurance companies must in- 
vest within the state 75 percent of the 
premiums collected from policyholders in 
the state. 

It is stated that some freak insurance 
measures will come before the constitu- 





tional convention. One mentioned is that 
the state provide $1,000 life insurance for 
every citizen 21 years old or over. 





LIFE NOTES 


The New York Life announces that it 
has no intention of withdrawing from 
Mexico. 

The Northwestern Mutual has issued 
@ new and simpler form of policy loan 
agreement. 

F. G. Cross, president of the Columbia 
Life of Cincinnati, has returned from a 
European trip. 

L. Reese Alexander becomes Iowa gen- 
eral agent of the Provident Life & Trust 
with headquarters at Des Moines. 


Joel H. Jones, Jr., who was formerly at 
Dayton, Ohio, has ne with the Mutual 
Life at Deming, N. Mex., under E. R. Fer- 
guson, manager at El Paso, Texas. 

Charles Messinger has been appointed 
manager of the Federal Life at Detroit, 
succeeding R. A. Oneal, who requested to 

transferred to the country for work. 

The Reliance Life wrote $684,500 in July 
and $5,314,000 the first seven months of 
the year. This is only $600,000 less than 
the amount written in the entire year 1906. 

R. H. Baker of Austin, Texas manager 
of the Equitable of New York for Texas 
outside the Dallas district, has resigned. 
HH E. Scott, assistant manager, succeeds 

m. 

L._E. Pennewell, formerly manager of 
the Equitable Life of New York at Quincy, 
Ill., has been appointed assistant manager 
of > Columbian National Life at Indian- 
apolis. 


N. K. Mead, general agent in Cincinnati 
for the Security Trust & Life, will now 
hold the same ition for the Pittsburg 
Life & Trust, which has purchased the Se- 
curity. 

O. G. Wilson, formerly inspector of agen- 
cies of the Equitable of New York in 
Towa, has become state agent of the Re- 


liance Life with headquarters at 
Moines. 


D. C. Williams, superintendent of the 
Prudential at Vincennes, Ind., is pro- 
moted to the larger Evansville district 
and is succeeded at Vincennes by Edward 
W. Barrett of Indianapolis. 


Arizona capitalists. 8 O'Reilly, 
Washington Life, is 
secretary and general manager. 

L. E. Pennewell has been appointed man- 
ager for Indiana by the Columbian Na- 
tional Life. Mr. Pennewell will have his 
headquarters in Indianapolis and has ar- 
ranged for a vigorous business campaign. 

Howard C. Boone, until recently agency 
director of the New York Life at Kansas 
City, has become general agent of the 
Capitol Life of Denver and will handle the 
Kansas City district. Mr. Boone is a suc- 
cessful life insurance man. 

John W. Hansel of tha Columbian Na- 
tional at Chicago has been appointed a 
delegate from the Chicago association to 
the convention of the National Assoctation 
of Life Underwriters, vice D. M. Baker of 
the Pacific Mutual, resigned. 


The Northwestern Mutual annc 









Advisors 





Cash Capital, $300,000. 


atisit 1 
IT IS BUT ONE of the many innovations 
which we have instituted for the assistance of 
our representatives. It is a feature of our 
ideal agency department which is of practical 
assistance to every one of our representatives. 

IT WILL PAY YOU to write us for further informa- 
tion as well as for samples of the best selling line of polici 
on the market. Good contracts and territory for the right man. 


THE PENNSYLVANIA CASUALTY COMPANY 
M. 6. NICHOLS, Third Vice-Pres. 
SCRANTON, PA. 


ChePieldmans 





ommaittee 








F. O. Havensn, Pres. Lzz J. Furston, Secy. 
E. L. Davipson, Treas. 


Davip F. Coxnoniy, J. H. P. Surrn, 
J. M.Crawronp, Vice-Presidents. 


Che Empire Casualty Zo. 


Capital Stock $150,000.09 








All forms Accident & Health Insuranee. 
Attractive and up-te-date contracts. 


We have desirable territory open to 
good men. 


Liberal commission to agents. 


Address HOME OFFICE, 


Sixth Floor, Union Trust Bldg., 
Lzus J. Fatsros, Secy. Parkersburg. W. Va, 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000,00, Fully Paid 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws. 


$200,000 Deposited with Insurance Commissioner 





that ten-year renewable term policies is- 
sued in 1896 may be renewed for another 
ten years at the original rate. the surplus 
being sufficient to reduce the rate for 
attained age to the old rate. 


The New York department is appraising 
the value of the real estate on which the 
Metropolitan Lfe has loans. The work on 
paw located outside the state of New 

ork will be done under the supervision 
of the various insurance departments. 


The Security Life & Annuity of Chi- 
cago has elected some new directors, they 
being Granger Farwell of Chicago; P. A. 
Myers, of F. E. Myers & Bro., Ashland, 
0.; John T. Tener, president of the First 
National Bank, Charleroi, Pa., and Judge 
E. E. Newman, Woodstock, Va. 


Thomas G. Boggs, formerly prominent 
in the life insurance business at Milwau- 
kee, as representative of the Fidelity Mu- 
tual and later of the Mutual Life, has 
quit the business and becomes general 
agent of the Ocean Beach Fruit Lands 
Company of Cuba at Milwaukee. 


Gerald F. Brophy is to be appointed chief 
of the Equitable Life’s “insurance bureau,” 
an entirely new department of the com- 
pany, resulting from a consolidation of 
the policy loan, surrender value, and other 
bureaus. Mr. Brophy has been superin- 
tendent of the company’s policy loan and 
surrender value department for many 
years 

The Wisconsin department is investigat- 
ing the National Protective Legion of 
Waverly, N. Y., and the Modern Protective 
Association of Sayre, Pa. Objection was 
~oised to these societies doing business in 
the state, as it was alleged they charged 
such small premiums that it would be a 
een impossibility for them to pay 
claims. 


The Lake County (Ind.) members of the 
Knights and Ladies of Columbia are dis- 
satisfied with the fncrease in rates ordered 
by the Supreme Council, effective on all 
who joined the order prior to July 1, 1894, 
the increase to begin Aug. 1. Some of 
the charter members have had their rates 
doubled since they joined the order, and 


threaten to drop out, if any further in- 
crease is made, 








19th ANNUAL STATEMENT 


Security Mutual 


Life Insurance Company 


Birmington, N. Y. 
CHARLES M. TURNER, President 


Admitted Assets............s000++++-$8,637,838.46 
Excess Security (Surplus)............ 620,084.72 
Insurance in Force...........+ +e +-61,010,771.00 
Paid Policy Holders and Beneficia- 

PIOB. .ccccccccccccccccccccscccs cece 8,001,054.06 


Reliable Agents wanted in unoccupied territory. 
For particulars address 


C. H. JACKSON, Agenricy Secretary 
HOME OFFICB 


THE WAY OUT! 

The Masses want Protection that Protects. That 
means Health, Accident and Life Insurance combined 
in one contract. 

American Assurance Company 
14 S. Broad St., Philadelphia 

Affords the means to the end desired. 

Sebi tent aio aly tia wp 
Authorized tocrense to $800,000. 


i contracts to agents. Write for terms. 








Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 
Chicago 


145 La Salle Street, 


ILLINOIS SURETY COMPANY 


HOMB OFFICE: NEW YORK OFFICE: 
184La Salle St., Chicago 513 Hanover Bank Bldg. 
ISAAC L. ELLWOOD, President 


ALBERT J. HOPKINS, Vice-Prest. 
W. HERBERT STEWART, Secretary 


Offers Excellent Agency Contracts 


nm Ilinois, New York, Minnesots, Wiscen- 
: mY Me Mebras ae Teenie ana 


sin, Ohio, 
Eittledcumies 
Correspondence and Applications Solicited 
D. EDWARD MONROE, Supt. of Agencies. 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 
Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 
Contracts in Goed Territory to Good Men. 


Good 
Producers address 
H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill. 


CASUALTY PRIMER 


W. C. Grigsby of Louisville has just 
gotten out a Casu Primer, it being 
an instruction book for agents on acci- 
dent, bonding, boiler, burglary, credit, 
elevator, health, liability, plate glass and 
other insurances of the like nature. It 
po the various forms of insurance 
sold casualty and surety companies. 
e object of the book to acquaint 
agents in detail with the general lines 
of business of these companies so that 
they can meet any requirements and 
have full instructions as to how to act 
in any emergency that arises. It is 
purely an instruction book for agents 
and is well worth having on hand. 

By sending $1.50 to the Western Un- 
derwriter Company, 145 La Salle St. 
Chicago, a copy of this book will be 
mailed at once. 


Vor a DEFINITE PROMISE to PAY, well de- 
fined, no experiment, and taking no chances that 
technical -_ definitions of what constitutes an 
accident will be used to defeat claims, BUY 
YOUR INSURANCE in, and SELL the policies of 


“The Central” 


Of Pittsburg, Pa. 
ee, Seve eal what Wh aces est 
cover. A’ 'S WANTED. 


FOR PARTICULARS ADDRESS 


The Central Accident Insurance Company 
PITTSBURG, PA. 








It is 








To get results use the 





Want Colama of The Western Underwriter 








August 16, 1906. 
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UNDERWRITER. 
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AMONG CASUALTY AGENTS. 


DETROIT CONFERENCE PROGRAM 








Some Good Papers to Be Presented at the 
Annual Meeting at St. Clair Springs 
Next Week 


The annual meeting of the Detroit Con- 
ference will be held at the Hotel Oakland, 
St. Clair Springs, Mich. August 22-24. 
An interesting program has been ar- 
ranged including discussions of questions 
and the following papers: 

“The Importance of the Doctor in Health 
and Accident Insurance.””’ W. J. Means, 
American Insurance Union. 

“Advan of Cooperation Between 
Insurance Companies Writing Similar Lines 
of Business.” F, C. Oviatt, Philadelphia 
Intelligencer. 

“The Element of Life Insurance in Acci- 
dent Insurance and Life Insurance in Con- 
nection with Accident Insurance.” D. E. 
Commonwealth Casualty Com- 


-_— msible and Unreliable Agents.” 


F. R. Pitcher. United States Accident and 
Health Company. 


ILLINOIS SURETY GETS BOND 


Stevens. 





Hearst Newspapers Attack the Chicago 
Company In an Unwarranted Man- 
ner—Has Three Cosureties 





The $1,000,000 bond on John C. Fetzer 
as receiver of the Milwaukee Avenue 
State Bank of Chicago, was secured by 
the Illinois Surety, of which Mr. Fetzer 
is a director. It was the company’s plan 
to reinsure a large part of it, but in order 
to save time it arranged with three other 
companies to go on as cosureties with 
equal liability. The other companies are 
the American Bonding, United States Fi- 
delity & Guaranty and National Surety 
and they were secured as cosureties in an 


our, 

On Friday of last week the Hearst 
newspapers of Chicago came out with one 
of their periodical attacks on the I]linois 
Surety for taking the bond, arguing from 
the company’s statement of January 1 
that it had not the capacity for carrying 
such a bond. The company never in- 
tended to assume the entire liability 
without reinsurance. As a general rule 
courts require bonds for twice the pre- 
sumed liability. It is fair to assume that 
the real liability assumed by the com- 
panies under Mr. Fetzer’s bond is $500,- 
ooo. Mr. Fetzer is a man of wealth, 
whose judgment on financial matters is 
regarded as of the highest character and 
who has had much experience as a re- 
ceiver. The liability of loss under the 
bond is therefore reduced to a minimum. 
Even if the Illinois Surety with its up- 
wards of $300,000 of assets had been the 
solé surety, the bond would have been 
as good as very large bonds usually are. 
With its real liability under the bond re- 
duced to about $125,000, the line is a very 
reasonable one. Of course the Hearst 
newspapers know nothing about the bond- 
ing business, and their attacks on the 
Illinois Surety are aimed through it at 
John R. Walsh or Senator A. J. Hopkins, 
who are on its board of directors. 





Selling Depository Bonds 

The Chicago office of the Fidelity & 
Casualty had considerable call last week 
for the company’s new individual de- 
pository bonds, apparently due, in part at 
least, to the failure of the Milwaukee 
Avenue State Bank. The sale of these 
bonds is a comparatively new departure 
on the part of the company. A few 
more bank failures where people find their 
money tied up and part of it stolen 
will make their desirability evident. 





Interpretation of Burglary Clause 


In writing an application recently for a 
policy of burglary insurance on a mer- 
cantile establishment, the agent’s attention 
was called by the applicant to the clause 
in the policy requiring that entrance must 
be effected by “violent or forcible means,” 
and the question was raised whether 
entrance secured by means of keys, false 
or skeleton, would come within the lia- 
bility of the policy. As the agent was 
uncertain upon that point a letter was 





addressed to the company, which in reply 
stated that such an entrance would come 
fully within the policy, provided the in- 
sured was able to prove loss and that 
entrance had been so effected for pur- 
poses of robbery. 





June Embezziements 
Press notices and dispatches, as collated 
by the Fidelity Department of the Fidelity 
& Casualty for the month of June 1906, 
indicate defalcations as follows: 
TOMB cccccccccccceccccecoccecccscece $26,530 


Benevolent societies ‘ana institutions 13,585 
Building, loan and other associations 50,000 
Federal d 


Municipal and county..........+.s+- 
Firms and corporations 
Insurance companies....... 








Maryland Line Distribution 

In the third annual distribution of the 
“Maryland Line” the Maryland Casualty 
this year distributed $6,160 in extra com- 
missions and bonuses. Of forty-five men 
and women who 1eceived 2 percent extra 
commission, nineteen received a bonus of 
$50 for producing $5,000 or more paid 
premiums. Among those are the follow- 
ing western agents, with their rank: 
3, H. G. Sawtelle, St. Louis; 6, D. K. 
Paige, Akron, O.; 8, Willard C. Hall, 
St. Louis; 14, J. J. Twomey, Chicago; 
19, M. H. Griffith, Kansas City. Among 
the forty-five Eugene E. Sonneborn of 
New York leads, St. Louis has eight rep- 
resentatives and Baltimore seven. 





To Consider Contract Business 


A meeting of surety company execu- 
tives will be held in New York City Aug. 
20 to consider contract business. This 
line is one of the most hazardous in 
surety underwriting and needs much at- 
tention. 


CASUALTY APPOINTMENTS. 


Missourl! 
Continental Cas.—J. W. Hogg and W. M. 
Satterfield, Springfield; Theo. Schulze and 
G. W. Burden, St. Louis; J. C. Gulick and 





Cas.—D. M. Jennings, Centralia; 
C. E. Ellison and W. J. Holliday, St. Louis; 
J. W. Smith, Barnard; F. Cowherd Jr., 
Kansas City; W. E. Bailey, Joplin; J. H. 
Weggner, Lockwood; Wilson & Iden, 


Frankfort Marine—P. H. Slatterv & Co., 
Kansas City; Burnes & Henderson, St. 
Joseph. 

General Acci.—J. W. Calvin, Joplin. 

Illinois Surety—B. J. Creech, Troy; W. 
F. Statenbocker, Salisbury; J. E. Martin, 
Keytesville; T. E. Osborne, Glasgow; S. 
W. Cox, Jefferson City; L T. G. 5 
Columbia; J. W. Barron, Fulton; Walter 
Burch, Mexico; Graham & Cunningham, 
Hann : = oO. 


ibai . Stuart, Paris; 
Baskett, Montgomery City. 
Ind. & O. ive Stock—J. R. Phillips, 
Marshal; S. J. Montgomery, Marshall; U. 


S. G. Prowell, Rich Hill; J. E. 
Sedalia; Jones & Cleino, Rolla; J. 

Brown, Unionville; C. W. M. Love, Kings- 
ton; a . Brasfield, Kennett; E. W. 
Keithy, Center; H. O. Hollow, Sullivan; J. 
L. Corse, Wellington; G. E. ckman, 
Warrenton; Talbot & Burckhart 
Hook & Woods, Paris; H. C. Baker, Madi- 


son; A. B. Montgomery, Monroe City; H. 


B. Hallenbe 


Edgar McDannold, Clarksville; E. S. Mor- 
ris, Elsberry; H. 8S. Booth, Centralia; E. D. 


Holton, ° 
.—W. J. Webb, Parma; I. 
Cet apeitinn taste —2 rris & M 
etro: jurety—Norris ontague, 
St. Louis. ai 


Missouri Cas.—J. P. Christian, J. W. 
Cooper and W. EB. Scherer, Salisbury. 

National Acci.—G. W. Hard, St. Louis. 

New Amsterdam Cas.—V. A. Crawford, 
Mexico; M. M. Drenning, Lee’s Summit; 
W. A. McPherson, Boonville; G. P. Walker, 
Joplin; J. C. Bounds, Moberly; F. W. 
Neidermeyer, Columbia; C. §. Marsh, 
Fredericktown; W. S. Hamblin, Nevada. 
5." J. Plate Glass—W. E. Huppert, St. 

uis. 

North American Acci.—M. O. Hudson, 
Martinsburg; A. P. ena. St. Louis. 

Ocean Acci.—H. B. Clark, nsas City. 

Pacific Coast Cas.—A. C. Stowell & Son, 

nsas City. 

Penna. Cas.—F. W. Pennebaker and 
John Uthoff, St. Louis; F. 8S. Dodge, 


rt 
Staniera Accil.—Henry Holroyd, Kansas 


ty. 

Title Guar. & Surety—S. J. Henderson, 
St. Joseph. 

Uv. Ss. Fid. & Guar.—Huff, Hamel & 
Osborne, Poplar Bluff. 

U, 8 Health & Acci.—F. B, Smith, 8t. 
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UNITED ACENCY COMPANY 


GENERAL AGENTS 


907 Association Bidg., CHICAGO, ILL. 





First Old Line Stock Accident Co. 


Incorporated in Illinois 


Accident and Health 
Special Agents, Sub Agents, Local Agents 











Write to A. E. FORREST, Sec’y 


217 La Salle St., CHICAGO 


For state or general agency terms. $1,800 to $6,000 per year paid 
to producers. “EXCLUSIVE TERRITORY GI! x 





London Guarantee 


and A ccident Co., Ltd. 


OF LONDON, ENGLAND 








Head Office 


Chicago 











Liability, Accident and Credit 


CONKLING, PRICE & WEBB GHARLES L. RAYMOND 
Genl.  It., Mo. & Ind. Weal. . Michigan 
I71Le Street, Chicago Majestic Bidg., Detroit 


Established 1856 


The Frankfort Marine 
Accident and Plate Glass 


Insurance Co. 


Of Frankfort-On-the-Main, Germany 


Employers and Public Liabilities, Eleva- 
tor Insurance, Workmen’s Collective 
and Individual Accident. 


United States Department 
100 William St., New York, N. Y. 


C. H. FRANKLIN, U. S. Mgr. and Attorney 


Resident Secretary for the State of Ohio 
THOS. M. ROBBINS 
New England Building, Cleveland, Ohio 








L. A. WATRES, President. 


EDWIN GOTT, 3d Vice-President. 


WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 


Home Office, SCRANTON, PENN. 


D. A. ATHERTON, Secretary. 


CAPITAL AND SURPLUS OVER $1,000,000.00 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS 
For Agency Contracts and Territory Address JOHN R. SCOTT, Supt. of Agencies, Scranton, Pa. 





JIANMES CG 


Paid Up Capital 


° BROWN 


Mercantile Library Bldg., Cincinnati, Ohio. 
GENERAL AGENT FOR SOUTHERN OHIO 


Federal Union Surety Co. 


of Indianapolis 
FIDELITY, COURT, CONTRACT, OFFICIAL BONDS. 
$300,000. 

















Storkholders’ Liability a 300,000.00 
Reserve and Surplus - ~ . . 196.489.9909 
Total Resources - . - $796,459.99 











HI CITIZENS’ TRUST CO., Gen’! Agts., 
Eastern Wisconsin, Milwaukee. 


FRED S. JAMES&CO., Managers for 
Illinois and lowa, 171 LaSalle St , 
Chicago, Ill. 


H. H. LOVELL, Gen’! Agt., Indiana, 
Room A, Law Bidg., Indianapolis 


J THE LESLIE H. WEBB CO., State 
Agts., Ohio, Chamber of Com. 
merce Bldg., Cleveland. 


DETROIT INSURANCE AGENCY, LTD., Gen’! Agts., Michigan, Hammond Bidg.,‘Detroit, Mich, 
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Louis; A. D. Woodward, Marceline; F. M. 
Dye, Boonville; H. W. Lewis, Florence; J. 
R. Sublette, Jefferson City; C. B. Collins, 
Smithton. 

Woodmen Acci.—J. L. Cook, Elmer. 

West Virginia. 

P sean Casualty—A. H. Land, Blue- 
e 

U. 8. Health & Acci—J. T. Collins, 
Levi. 


Minnesota 
American Acci.—M. Masteller, Clara 


City. 

Empire State Surety—Clarke-Hepworth 
Company, Duluth; Walker-Allen Company, 
Minneapolis. 

Great Eastern Cas.—T. E. Harcey, Win- 


throp. 

United Surety—Nye & Dosland, Moor- 
head. 

Ohio 

American Assur.—J. Z. Joves, Cleveland; 
G. D. Ready and Nick Pomise, Cincinatti; 
z . a Youngstown; H. H. Foster, 

ortsmouth. 

— rag S. Pollock, Dela- 
ware; J. W. Goebel, Quincy. 

Citizens Trust Guar.—R. H. Evans 


and J. C. Saner, Zanesville. 


Empire State Surety—I. J. Davis, Niles. 
F & Cas.—E. 


id. B. Bowie, Bellaire; A. 
R. Keeting, Clyde. 


General = “4 Pe —Cosepeie, 
ille; W. J. vies, nton. 
"Great Bastern Cas.—E. E. Williams, 
Wauseon. 
Maryland Cas.—W. E. Alger, Garrets- 
le. 
“ Amer. Acci.—McGlenan & Beaver, 
Preston: Albert Sheldon, Norwalk; J. M 
Clark, Junction City; A. L. Alpeter, 
Dover; F. A. Hanifan, Bloomdale. 
Phila. Cas.—James Yaw, New Lexington. 
Penna. Cas.—Carl Dorer and A. G. Her- 
xog. Bellaire; E. lL. Warson. Lancaster; 
P. V. Helm, Newark; J. F. King, Bellvue. 
Title Guar. & Surety—J. W. Deffen- 
bi h. Lancaster. 
yy Ss. Fid. & Guar.—E. D. Webb, Lima; 
Cc. 8. Hoskinson, Zanesville. 
Wisconsin. 


7Etna iio. ga and Easton 
hlin, Milwaukee. 
oe ‘Gas.—F. H. Patterson, Scandi- 


navia. 

Bankers Acci.—H. L. Lingenfelser, Mil- 
waukee; A. D. Woods, Fond du Lac. 

Central Acci.—A. L. Severson, Stough- 
ton; H. J. Lawrence, Sturgeon Bay; P. O. 
Fish, Madison. 

Continental Cas.—A. B. Roe, Milwaukee. 

First National Acci.—John Windhaeuser 
and R. J. Dorris, Milwaukee; G. W. Smith, 
North Milwaukee; John Mertes, Neosho; 
William Herbst, Schleisingerville. 

Metropolitan Cas.—J. A. Rowley, Wau- 


sau 
W. Acci. & Benefit—L. J. O'Reilly, 


Barnes- 


Canal 


N. 
Ridgeway. 
Phila. Cas.—C. J. Stephenson, Milwau- 


ee. 
Title Guar. & Surety—I. N. Nightengale, 
Crandon; George Whalen, Monroe. 
Indiana 


American Assur.—W. E. Whittington, 
Evansville; W. R. White, G. L. Witham, 
8s. P. Dixon and Warren Canfield, Indian- 
apolis. 

London Guar. & Acci.—Searles & Kem, 
Marion. 

Metropolitan Surety — W. T. Hardy, 
Delphi; F. C. Vaughan, Richmond. 

ew Amsterdam Cas.—D. J. Hummer, 
Hartford City; Herman Preefer, Jefferson- 
ville; 8. S. Doman, Mitchell; Judd Beck & 
Co., Columbus. 

North Amer. Acci.—J. A. Vowell, Birdeye; 
EB. Heater, Andrew; J. EB. Till, Fort Wayne: 
B. W. Sale, Indianapolis. 


CASUALTY NOTES 


The Peoples Surety will begin writing 
health and accident insurance within a 
few days. 

Washington and Idaho have been added 
to territory controlled by Fred Gray & 
Co. of Minneapolis for the London Guar- 
antee & Accident. Grav Company will 
open a branch office at Seattle. 

H. M. Coudrey & Co. of St. Louis, gen- 
eral agents of the United States Fidelity 
& Guaranty, secured the $2,000,000 bond 
of Mrs. R. Augusta McDonald, adminis- 
tratrix of the estate of John E. McDonald 
of that city. 


The report of the New York department 
on the Empire State Surety shows assets 
$1,337,476, net surplus $37,599. The com- 
pany now has $750,000 capital. The de- 
partment criticises the company for paying 
a dividend when its capital was impaired. 

Through General Agent H. H. Lovell 
of Indianapolis, the Casualty Company of 
America made fast time in settling the 
loss of the Vincennes Paper Company, an 
explosion of one of whose boilers on July 
30 killed two persons, injured seven and 
did much property damage. The assured 
had a draft in payment on Aug, 3. 

The United States Fidelity & Guaranty 
Co, has demanded that the city of Akron, 
O., forthwith deposit its funds in some 
bank. The company is on the bond of 
County and City Treasurer Fred E. Smith 
for $100,000, and Special Agent R. H. Mc- 
Manus said that it was the understanding 
of the company that none of these funds 
were to be loaned. Smith was recently 
found short in cash for a large amount, 
much of the money being loaned out. He 
claims the salary is so small he has to 
lend the money to get reasonable compen- 
sation for his services. 


THE WEST AND NORTHWEST. 


NEGOTIATIONS ON AT ST. 





PAUL 


Boarders and Nonboarders Endeavor to 
Get Together on Satisfactory Basis— 
No Rate War Feared 


Negotiations have been started between 
the stand-patters and the bolters of the 
St. Paul Board of Underwriters. An 
executive session of the board was held 
last week, at which a new constitution 
and by-laws were proposed. It is under- 
stood that these eliminate some of the 
features which were objectionable to 
those who withdrew two weeks ago. 

No fear is felt by the boarders or non- 
boarders that there will be any slashing 
of rates. The agents all know that at 
this time companies are not so situated 
as to stand a cut in rates in any part of 
the country. There is a tendency all the 
other way and every agent feels sure 
that the home office will compel every 
underwriter to write risks at standard 
rates and at such rates as are fixed by 
the local inspection bureau. If a few do 
not desire to use the local bureau in 
securing quotations on rates, it is stated 
that they will have to do the same work 
through their home offices or by look- 
ing up and interpretating the schedules 
themselves. It can be authoritatively 
stated that there will be no rate war in 
St. Paul. 

** * 

Local agents at St. Paul are waiting 
for Aug. 18 to roll around to see what 
effect the resignation of A. W. Perry, 
followed by three other agencies, will have 
on the local board. None of the agents 
desire to precipitate trouble but they hope 
to see a reorganization of the board that 
will make it a strong institution. At 
present there are twenty-one companies 
out of the board and five more allow their 
Minneapolis agents to browse on St. Paul 
business. < 

The Germania does a $40,000 business 
in St. Paul and has no restrictions as to 
solicitors. It is the idea of those forcing 
the issue to bring the outside element to 
terms. 

x * * 

The National Association of Local Fire 
Insurance Agents has interested itself in 
the threatened rate troubles at St. Paul 
to the extent of sending the following 
dispatch to Secretary A. W. Perry of 
the St. Paul Fire & Marine: 

National Association of Local Fire In- 
surance Agents urges settlement of local 
troubles and correction of abuses by media- 
tion and not by rate war, which is likely 
to spread and injure agents everywhere. 
Suggest adjustment of differences by refer- 


ence to disinterested grievance committee 
of this organization. 


The National association has been 
watching the situation in St. Paul ever 
since it was first called to its attention last 
August, and has several times communi- 
cated with local men with a view to 
warding off disruption. The organization 
believes it has a duty in preventing a 
rate war at St. Paul, because of the ef- 
fect it will have upon general conditions. 
The National association will handle the 
matter in a nonpartisan way and seek 
to fix the responsibility for the existing 
trouble where it belongs. 


Knauft Takes Ohio German 

Frank E. Knauft, formerly of the firm 
of Knauft & Liebrock, the St. Paul local 
agents, has been appointed special agent 
of the Ohio German for the states of 
Wisconsin and Minnesota, with head- 
quarters at St. Paul. He will be under 
the jurisdiction of A. Loeb & Sons, gen- 
eral agents at Chicago. 


Building Up a Big Agency 
Billingsley & McConnell of Guthrie, 
Okla., are building up a big general 





FEDERAL LLOYDS. 
159 LaSalle street, Chicago. 
Cash Assets June 30, 1906, $184,980.26. 
Unlimited Liability of Underwriters. 





Surplus Lines. Tariff Rates. 





agency. They are general agents for the 
Des Moines Fire, Hawkeye and Iowa Un- 
derwriters and state agents of the Hous- 
ton F. & M., Southern of New Orleans 
and Guardian. They hope soon to have 
Texas and Arkansas for two of their 
companies. They have six specials and 
about 300 local agents. 


Goes With Western Adjustment 


Charles L. Whittemore of St. Louis, the 
independent adjuster, will, on Sept. 1, 
open the new office of the Western Ad- 
justment Company at Kansas City, Mo., 
and will be in charge of that branch. 
The Western Adjustment is making rapid 
strides owing to its admirable manner in 
handling losses. 


lOWA COMMISSION’S PROGRESS 


Is Now Investigating Fire Insurance—Will 
Probably Recommend a Standard Policy 
and Separate Insurance Department 


The Jamison insurance commission in 
Iowa, which has been in session most of 
the past six weeks, is rapidly completing 
its work and will soon conclude its labors. 

Information relative to the fire insur- 
ance companies has occupied most of the 
time of the commission recently. ‘Lhe 
hail companies and the farmers’ mutuals 
will be the last to be taken up. To illus- 
trate the thoroughness with which the 
commission has done its work, the in- 
stance of bringing before it Arthur 
Hawxhurst, who for many years has had 
charge of the insurance department of 
Marshall Field & Co. of Chicago, and 
who has had abundant opportunity to 
study fire insurance from the standpoint 
of the insured. On behalf of some ot the 
larger insurance companies he was re- 
quested to come to Des Moines. The 
commission sought specific information 
as to the form of policies, meaning of 
clauses and the kind of policies which 
were best suited to the insured. Mr. 
Hawxhurst pointed out the danger of 
departing widely from present accepted 
forms. 

Much of the inquiry of the commission 
has been made with the intention of rec- 
ommending legislation for a standard fire 
policy or for a series of policies. Be- 
yond any doubt the result of this investi- 
gation will be the adoption in Iowa of a 
uniform policy, so that all policies must 
conform to be legal in the state. The 
commission will hardly undertake to point 
out the strength or weakness of any par- 
ticular companies doing business in Iowa, 
but will devote itself to general principles 
with a view of improving the laws. 

Among the recommendations the insur- 
ance commission will probably make to 
the legislature is the establishment of an 
insurance department, separate from the 
state auditor’s office. Almost every insur- 
ance authority brought before the com- 
mission has recommended this step, and 
State Auditor Carroll, who has been op- 
posed to the plan, now favors it. The 
latest group of insurance officials to rec- 
ommend a separate insurance department 
to relieve the state auditor of part of his 
burden are the “chapter 5 companies” 
which include the mutual fire, tornado 
and hailstorm assessment companies. 
Several managers of these companies haye 
been before the Jamison commission the 
past week and besides advocating the 
separate insurance department they have 
urged the adoption of the following laws: 
To compel every company to put up a 
legal reserve; to enact a standard fire in- 
surance policy; to permit coinsurance. 
The state auditor is opposed to state in- 
surance but firmly believes in the uniform 
fire policy. 


Minnesota Agency Appointments 


Aachen & M.—Smith & Taylor, St. Paul. 

American—Vincent Lonergan, St. Paul; 
P. H. Smaby, Peterson. 

Fidelity—H. R. Seiter, Tracy; C. S. 
Petersen, Springfield; A. W. Van Slyke, 
Benson; Chase & Schanfield, Minneapolis. 

Firemens Fund—w. . McKay, Brain- 
erd; C. W. Dixon, Chisago; Walsh & Son, 
Crookston; C. D. Baker, ; 
Arthur Schaub, Mankato; N. 
Red Wing; L. J. Rockoll, St. Cloud; A. S. 
Dean, Sandstone. 

German, Freeport—John A Barton, Two 
Harbors. 3 





Fire Assn.—T. E. Nash, Pipestone. 

Germania—H. L. Mills, St. Paul. 

Girard—C. P. Craig & Co., Duluth; F. B. 
Rossom, Virginia. 


ST. LOUIS COMPANIES QUITTING 


American Guaranty Fund Mutual and Mid- 
land National of the Mound City 
to Close Up 


The American Guaranty Fund Mutual 
Fire of St. Louis is liquidating and it is 
understood that the Madland National, a 
stock company, will do the same. J. R. 
Huiskamp, a capitalist of St. Louis, is 
the main backer of both institutions, and 
J. W. Daugherty was the manager and 
underwriter. It is understood the Mr. 
Huiskamp became alarmed after the San 
Francisco fire and decided that he would 
rather have his money invested otherwise 
than in fire insurance companies. The 
Midland National is a young company 
and has but a small amount of business 
on its books. Mr. Daugherty is also in- 
terested in the Mercantile Town Mutual 
and is said to be rewriting as much of 
the American Guaranty Fund’s business 
in it as possible. The American Guar- 
anty Fund is desirous of clearing up its 
business and taking down its $150,000 
deposit with the Missouri insurance de- 
partment as soon as possible. 

Aside from Mr. Huiskamp’s preferences 
in the matter, the American Guaranty 
Fund Mutual has another reason for re- 
tiring. J. E. Werth, its founder, has 
brought suit against it for the recovery 
of $14,000 which he claims to have ad- 
vanced to keep it solvent before he was 
forced out of the presidency. Mr. Werth 
has also sued the company for $500,000 
damages for alleged breach of contract 
in depriving him of the general agency 
of the company. 


CLEAR SPACE CLAUSE IS VOID 


Supreme Court of Minnesota So Holds in 
Case in Which the Royal Is 
Defendant 


The Minnesota supreme court has just 
given a decision against the insurance 
company in the case of the Wild Rice 
Lumber Company against the Royal In- 
surance Company. 

The lumber yard burned and the com- 
pany which had insured it attempted to 
waive liability on the grounds that the 
insured did not comply with a clear space 
clause written into the policy, which lim- 
ited the company’s liability. This clause 
specified that the lumber company keep 
a clear space about the yard, which it 
was alleged by the insurance company 
was not done. The syllabus of the court 
is as follows: 


The form of fire insurance policy pre- 
scribed by chapter 175, General Laws of 
1895, as amended by chapter 254, General 
Laws 1897, contains the only terms and 
conditions which can be incorporated in 
a con t of fire insurance. Only the 
changes which are specifically authorized 
oy section 53, chapter 254, General Laws 
1897, may be made in the statutory form. 

Section 52, chapter 175, General Laws 
1895, does not authorize the parties to 
modify or add to the statutory form. Its 
purpose is to require that all the condi- 
tions of the insurance shall appear in one 
written statément. 

fire insurance company has no au- 
thority to attach to the standard form of 
policy a _ clause by which the insured war- 
rants the maintenance of a designated 
clear space about the insured premises. 

Such a “space clause” attached as a 
rider is void in so far as the warranty is 
concerned, but as the statute expressly 
authorizes an insurance company to print 
or use in its policies forms of description 
and specification of the property insured, 
so-called “space clauses” may contain ef- 
fective language limiting the general de- 
scriptive language of the policy. 


Missourl Agency Appointments 


#£=tna—T. N. Novinger, Novinger; R. J. 
Groves, Adrian; Alfred Pettit. Knox City: 
J Copeland, Villa R 


James McPhetridge, Hardin: 
Charles Henthorn, Buckner; R. T. Hagan, 
Richards; B. D. Daulton, Fairfax; Howden 
& Hoblitzell. Skidmore; 4 . Lanter, 
Blackwater; J. R. Barrow, Nelson; W. W. 
Silvins, Turney; J. W. Smith, Barnard; C. 
M. Barnes, Marston; R. L. Evans, Arm- 
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strong; J. J. Glass, Bigelow; L. H. Riley, 
Holt; Riley & Riley, Kearney; 8S. B. Stone, 
Portageville; R. M. Hunter DeSoto; H. D. 
Corwine, Frankford; C. E. T 
M. H. Winger, Polo; D. 


B. Muth, St. Louis; C. A. Rex, Lexing 


ton. 

Allemannia—E. R. Smythe, St. Louis. 

Alliance—S. O. Osterhout, Hannibal. 

American, N. J.—S. R. Rowley, Mary- 
ville; J. F. Fulkerson, Sweet Springs; Rev. 
S. H. Carter, Nelson; G. W. Reed, Fill- 
more; G. E. Hockman, Warrenton; C. A. 
Wilder, Laddonia; J. A. Alsop, Hough; “W. 
L. Cheney, Holden; Quilliams & Potter, 
Nevada; & Holloway, Butler; D. M. 
Silvers, Rea; A. J. Frerking, Corder; H. C. 
Cummings, Gower; C. P. tt, Silex; E. 
McDonnell, Columbia; N. D. Walker, 
Salisbury; J. W. Ray, Marysville; A. E. 
Nay, Wheeling; W. M. Dogley, Collins; W. 
C. Olstreich, Poplar Bluff; W. T. & Geo. 
Perry, McFall; H. H. Tinsley, Hale. 

Amer. Cent.—H. W. Timmonds, Lamar; 
E. T. Howcroft, Billings; W. G. Swinney, 
Bois D’Arc; S. B. Varner, Granby; O. L. 
Haile and W. L. & § J. a Flat 
River; W. H. Green, Gilman City; A. 
Schulte, New Hamburg; J. W. rT, 
Bonne Terre; G. P. Shaptaugh, Elmo; W. 
R. DeHart, Mercer; James Anderson, Par- 
nell; A. F. Nixon, Wooldridge; C. A. Rex, 
Lexington. 

Assur. Co. of Amer.—Mumford & Hanna, 


St. Joseph. 

Atlas—F. B. White, Lexington; T. L. 
Jones, Clinton. 

Buffalo German—Wallington & Bu- 
chanan, St. Joseph. 

Citizens—E. FE. Shoop, Green City; 


Arthur Popp, Perryville; R. M. Hunter, 
De Soto; E. F. Hoffmeister, St. Louis; D. 
M. Jennings, Centralia; Elizabeth F. Din- 
woody, St. Louis; Wm. Traughber, Nor- 
borne; Hootman & McKee, Warrenburg. 

Turner, Kansas City. 

Drennon, Schafer 
Company, Kansas City. 

Com’! Union—W. E. Marion, Monett. 

Concordia—R. S. McClintic, Monroe City. 

Connecticut—Wm. Bersch & Sons, St. 
Louis; F. R. Allen, Adrian; Homer Mc- 
Daniel, St. Francisville; Regester De 
Laney, Holcomb; M. L. Grunes, Bucklin; 
H. M. Coundry & Co., St. Louis; A. T. 
Welborn, Bloomfield; H. D. Burgess, Can- 
ton; L. C. Leslie, Bertrand; J. E. Welden, 
Creighton; I. H. Hutton, Garden City; M. 
B. Lane, Sullivan; A. T. Riddle, Warsaw; 
J. L. Boch, Appleton City; Huff, Hamel & 
—— Poplar Bluff; W. E. York, Goates- 
ville. 

Continental—Forbes, Wood & Co., Union- 
ville; Fowler & Son, Clarksburg; L. L. 
Hunter, Morley; C. J. Stanton, Ste. 
Genevieve; L. L. King, St. Louis; R. Hop- 
kins, Ridgeway; R. B. Coffey, Stanberry; 
W. G. Wilson, Burfordville; E. Pool, Card- 
well; Guy Whiteman, Norborne; Shaptaugh 
& Bucker, Elmo; C. M. Ewatt, Canton: W. 
C. Oestreich, Poplar Bluff. 

Delaware—J. Roelofson, Maryville. 

Dubuque F. & M.—G. A. Walling, St. 


; G. D. Lo 

Equitable F. & M.—O. C. 
Maryville; J. M. Elliott, Boonville. 

Farmers Merch.—M. F. Davison, 
Carthage; Henderson, Adcock & Houchins, 
Fulton; J. M. Wooldridge, Gilliam; J. M. 
Moore, Lakenan; W. S. Haydon, Palmyra; 
Scaefer & Freudenstein, St. Louis; W. F. 
Quigley, Tipton. 

Bh. geen W. Riley, St. Joseph; Alonzo 
nglish, Macon. 

Fidelity—O. R. Witte, C. L. Weber, L. 
W. Schonebeck and O. C. Weber, St. Louis; 
M. J. Hubble, Springfield; T. S. Hudson, 
Chillicothe; L. B. Hooper, Plattsburg; W. 
F. Sager, Stanberry; E. A. Trisler, St. 
Louis; Trowbridge & Etzenhouser, Inde- 
pendence; M. T. Slane, Sedalia; H. M. 
Coudrey & Co., St. Louis; Richard Wade, 
St. Joseph; W. W. Steel, St. Louis; Cran- 
nell & Decker, Mound City; A. A. Maloney, 
Cc. W. Good, special agents, Kansas City; 
A. CG, Schmuke, special agent, Jackson; C. 
Cc. Clark, St. Joseph; Brown & Mann, Kan- 
sas City. 

Fire Assn—Roeslein & Kraft, St. Louis; 
J. M. Massey, Braymer; R. F. Bane, Tip- 


, N. J.—H. E. C. Tucker, Mex- 
ico; Bartlett & Miller, St. Louis; W. J. 


German, Freeport—J. W. Cooper, Salis- 
bury; Wm. McAfee, Hamilton; T. G. 
Anthony, Seymour; J. T. McCrary, Hu- 
mansville; 8. S. Kelso, Trenton. 

erman Alliance—S. H. Ramsey, Flat 


Urich; J. M Do 
Lampertz, St. Louis; 
Dutchtown; Wm. Moore Jr., Moselle; B. F. 
Thomas and B. F. Lindas, 


Louis; G. W. Cathey, Beaman; Wm. 
Stutier,, Boynton; R. E. L. Bass, Cassville; 


. Hi 
Clarksburg; C. A. Wolf, Gifford; J. 8. 
Ream, Green Ridge; Guilford C. Yonug, 
Kenoma; H. M. Smith, Marbe Hill; C. E. 
Maggart, Reger; J. W. Smith, Barnard; 
R. E. Secoy, Caruthersville; Davis & Pelty, 
Kennett; W. E. Muppert, St. Louis; John 
McTunes, Leasburg; J. M. Massey, Bray- 
mer. 

~ German F., Pa.—O. S. Calihan, Kahoka; 
Doran .& Watkins, Memphis; Forber & 





Staats, Unionville; W. D. Stepp & Co., 
Trenton. 

German Nat’l—T. W. Porter, Hopkins; 
8. W. Cox, Jefferson City; C. F. Lampkin, 
Keytesville; Harreson & Oakes, Kennett; 
R. 8S. Leggett, Stanberry; M. B. Lane, 
Sullivan. 

Germania F.—H. BE. C. Tucker, Mexico. 

Georgia Home—H. 8S. Lindsay; Kirks- 
ville; Burnes & Henderson, St. Joseph; W. 
S. Pratt, Columbia; Phillips & Mont- 
gomery, Marshall; BE. A. Shannon, Mexico; 
Ss. L. Miller, Sedalia; . Ferguson, 
Springfield; Peltier & Queen, Carrollton; 
MclInturff & Stewart, Chillicothe; W. S. 
Pratt, Columbia; R. L. Crews & Co., 
Fayette; S. O. Osterhout, Hannibal; W. F. 

th, Maryville; J. J. Hendrick, Brook- 
field; Hart & Holloway, Butler; W. H. 
Kreider & Co., Springfield; Hoolman & 
McKee, Meet sg 

Hamilton—H. M. udrey, St. Louis. 

Hartf raf & Case, Ferguson; Nolte 
& Willmann, St. Louis; Z. T. Randall, 
Craig; C. F. Clark, Mexico; J. A. Gunnell, 
Baring; W. T..McClung, Coffeyburg; J. W. 
McCall, Hartsburg; T. L. Barrows, Mt. 
Moriah; E. L. Stoughton, Ridgeway; J. W. 
Horner, Alma; J. W. Smith, Barnard; J. 


* ey, 

Linn; R. E. Porter, Osceola; W. W. Wood, 
Humansville; W. M. Pritchard, Clarence; 
J. N. York, -Stewartsville; N. H. Allen, 
Kirkwood; Herman Paule and A. W. 
Taube, St. Louis; V. C. Todd, Branson; 
A. G. Evers, St. Louis; C. B. por. Reeds 

$ F. Hi uis; F. 


play; J. F. Hargis, Downing; Fishel & 
Kelley, Granby; O. F. Douglas, Crane; W. 
C. Frost, Liberal; J. T.. Karnes, Senath. 

Home—J. F. Herrell & Son, Butler; W. 
W. Whaley & Co., Springfield; Huston & 
Gunnell, Baring; Henry Krohn, Chamois; 
R. 4 oy, mo; W. E. Thompson, 
Faucett; Eric Pool, Cardwell; L. L. Grant, 
Dexter; J. H. McGuire, Sweet Springs; 
Shieldo & Secoy, Caruthersville; R. M. 
Hunter, DeSoto; W. P. Palmer, Fulton; 
Ricketts & Clark, Mexico; H. W. Tim- 
monds, Lamar; J. W. Smith, Barnard; 
J. M. Massey Braymer. 

North America—C,. F. Clark, Mexico; W. 
E. Marion, Monett; W. J. Hummelsheim, 
St. Louis; H. L. W. Anderson, Pleasant 
Hill; S. A. Pence, Kearney; R. A. Cleek, 
Shelbina; F. E. Murrell, Higbee; C. W. 
Bridges, Slater; E. M. Strauser, Newton; 
M. S. Herdesty, Weston; W. K. Marchand, 
Ewing; S. H. Ramsey, Flat River; H. V. 
Petty, Kennett, Hunter & Carter, New 
Madrid; W. P. Anderson, Republic; M. R. 
Cramer, St. Louis. 





Receivers’ Report 

The receivers of the Millers & Manu- 
facturers of Minneapolis, which failed in 
February, 1904, have received $69,129, 
paid creditors $32,865, or about 45 per- 
cent of their claims, used about $32,000 
for expenses. ‘Lhey have paid themselves 
$7,700 and want the remaiming cash on 
hand, amounting to $4,900. 





GENERAL WESTERN NOTES 


The Queen transfers to Hoehn & Riley 
at St. Joseph, Mo. 

W. C. Stephenson gets a second agency 
of the German Alliance, at Topeka, Kan. 

The Firemens Fund Corporation has ap- 
plied for a license in the state of Missouri. 

At St. Joseph, Mo., the Westchester 
goes to the agency of Andrews & Kelly 
Irom the Burnes & Henderson Agency. 

Manufacturers sprinklers will be oper- 
ating by Sept. 20 in the retail dry goods 
store of Field, Schlick & Co., at St. Paul. 

At Winona, Minn., Grinnell sprinklers 
are being installed in the wholesale grocery 
of Latsch & Sons, to be operative Sept. 1. 

The Manufacturers Automatic Sprinkler 
Company has secured a contract to equip 
the sash, door and blind factory of Aaron 
Carlson at Minneapolis. 

The Prudential of Virginia, which re- 
cently reinsured the Atlanta-Birmingham 
Fire, has decided to make application for 
license in Missouri. 

Grinnell sprinklers are being put in the 
store of the Simmons Hardware Company, 
Fourth and Water streets, Sioux City, 
Iowa, to be in operation about Sept. 15. 

Alvin M. LaBrant, cashier of the Farm- 
ers State Bank, of Lawton, N. D., 

urchased the insurance agency of John J. 

perek, who has removed from the town. 

St. Louis agents are agitating the in- 
stallment of water curtains on the big 
buildings, to be supplied by a separate set 
of mains to be connected with pumps at 
the Union Light & Power Company’s plant 
at the foot of Biddle street. 


MISCELLANEOUS NOTES 


The Union of Philadelphia will hereafter 
write tornado business. 

The Southern Underwriters of Greens- 
boro, N. C., has been licensed to transact 
business in West Virginia. 

The United States Fire, which reinsured 
its business after the San Francisco fire, 
has resumed writing business. 

H. §S. Wilson, general manager of the 
Sovereign Fire of Canada, will sail for Eu- 
rope Aug. 18, to be gone about six weeks. 

It is understood that .Insurance Com- 
missioner E. R. McDavid of Alabama will 
enter the employ of an insurance company 





in the south when he goes out of office in 
January. 


H. R. Bright - 7 agent of the City 
Fire of New York, has moved his head- 
_— from Lexington to Mt. Sterling, 


The American Central’s stockholders 
have unanimously decided to increase the 
capital from $1,000,000 to $2,000,000 and add 
$1,000,0000 to surplus. 


H, M. Gibbs, superintendent of agencies 
of the Western and British America, is 
making a tour of the large cities, inspect- 
ing the congested areas. 


The Guardian Fire of Pittsburg has been 
licensed in Illinois, Wisconsin and Min- 
nesota, and is now pushing for business 
and agents in this new field. 

The Nebraska insurance department will 
endeavor at the next session of the legis- 
lature to have the department separated 
from the state auditor’s office. 

Arthur R. Porter, son of the late Rogers 
Porter, assistant manager of the German 
American, has made a connection with the 
governing committee of the union. 





REPORT TO BAR ASSOCIATION 


Committee on Insurance Law Makes Sev- 
eral Recommendations of Importance— 
Leans to Federal Supervision 





The report of the committee on insur- 
ance law of the American Bar Associa- 
tion severely criticises the Armstrong leg- 
islation in New York. It is held that the 
New York insurance troubles presented 
an unequaled opportunity for reform in 
life insurance procedure, but that the 
work of the Armstrong committee was 
crude, and even harmful in many features, 
and will be certain to require amendment 
at any early date. 

The conclusions of the committee are 
summed up in the following recommenda- 
tions : 


1. That the insurance committee be di- 
rected to draft and report to the next an- 
nual meeting of the association a bill that 
shall safeguard the interests of the life 
companies and their policyholders, but 
which shall require deferred dividends on 
life policies to be biennially apportioned, 
credited and notified to the holders of such 
policies. 

2. The repeal of the so-called reciprocal 
or retaliatory tax laws. 

3. The repeal of the valued policy laws. 

4. The creation in each state of the 
office of fire marshal. 

5. Stricter incorporation laws in _ the 
several states with particular reference to 
the capital stock and stockholders’ obliga- 
tions in insurance companies. 

. The enactment of a federal statute 
forbidding the use of mails to persons, as- 
sociations, copartnerships or corporations, 
conducting any kind of insurance busi- 
ness in the United States, who are not 
licensed to transact such business by the 
states where such persons, associations, co- 
partnerships or corporations are domiciled, 
or under whose laws any such corpora- 
tions are created. 

7. The enactment of a federal statute 
providing for the supervision of interstate 
transactions in insurance. 


DEMANDS BACK TAXES 


The special investigating committee ap- 
pointed by Governor Hanly of Indiana to 
go over the books of state officers have 
found a deficiency of $15,000 in the ac- 
counts of former Auditor James H. Rice, 
who died in 1892. This is in addition 
to the money retained by him for collect- 
ing insurance fees and taxes. For the 
latter, Auditor Bigler has made a demand 
on about eighty insurance companies for 
the amount, $11,418, on the ground that 
they should have paid their taxes to the 
state treasurer, under the law, and not to 
the auditor. State Auditor Rice turned 
in that amount less than the companies’ 
insurance taxes for the year 1884, and in- 
terest at 6 per cent is included in the 
demand, making $14,844, and raising the 
total claim to $06,263, The auditor de- 
mands immediate settlement. 
auditor from 1883 to 1887. 


GENERAL NEWS FROM FRISCO 


(Continued from Page 3.) ; 
but nothing has been done. Companies 
have relied on reinsurance being paid 
promptly. Where large amounts are 
involved and the question of its pay- 
ment is in doubt, the original com- 
panies find themselves much embar- 
rassed. 

Aachen & Munich’s Position 

Special Representative Quackenbush 
of the Aachen & Munich announces 
that his company does not intend to 


Rice was 








conceal the fact that it is demanding 
a 25 percent reduction for cash settle- 
ments where investigation is waived. 
Mr. Quackenbush says there is ample 
proof of earthquake damage every- 
where and the companies should not 
ignore it. 

An indication of the progress which 
has been made by the Underwriters’ 
Adjusting Bureau, in charge of Sec- 
retary E. F. Mohrhardt, in the ferry 
building was afforded when only com- 
mittee losses were found to be on the 
list for the regular weekly assignment, 
all of the others having been dealt with 
in a systematic manner. These claims 
make 1,322 that have been assigned to 
committees since the estimate of the 
bureau. The speed with which the re- 
ports of the bureau have been turned 
out has been surprising. At first it 
was believed that the bureau would 
have to be continued until the close of 
the present year, at least, but gradu- 
ally the estimated work has been re- 
duced, and it is believed now that it 
will be completed before the end of 
October. 

r Traders Rumors Not Believed 

he rumor that claims against th 
Traders are being bought up et a stone 
lated figure, the inference being that stock- 
holders are behind the move, is not be- 
lieved here. Early in the game some peo- 
ple thought money could be made by pur- 
chasing claims, but nothing was done. 
Adjuster L. A. Moore is in charge. Mr. 
Moore is not the most sympathetic man 
in the world nor is he cordial to claim- 
ants. Owing to his attitude, considerable 
criticism has been visited on him. 
Work of the Grand Jury 

Charges of contempt of court were filed 
against Henry Quinby, attorney for the 
Eagle. He denied the authority of the 
grand jury to compel him to submit for 
examination certain documents and rec- 
cords on which the Eagle is said to have 
based its decision to deny liability either 
in whole or in part as to some risks. Un- 
derwriters feel that the business men are 
simply using the grand jury to try to 
force the companies to come to their 
terms, 

Charles Hendry, foreign representative 
of the London & Lancashire, who was be- 
fore the grand jury, pleaded privilege on 
certain questions asked him. E. C. North 
of the Royal Exchange was also probed 
by the grand jury. C. H. Ward of the 
German of Freeport has been cited to 
appear. 

Defense of Commercial Union 

The Commercial Union has filed its 
answer to the suit of T. I. Bergin against 
the company. It sets forth that had it 
not been for the earthquake Bergin’s 
building would not have burned. It is 
recited also that the shocks of April 18 
prostrated numerous buildings and partly 
knocked down others, that the electric 
light and power wires were broken by the 
shocks and set fire to woodwork and 
other inflammable substances, that several 
such original fires caused by earthquakes 
spread until fire reached the plaintiff's 
house. 

It is alleged further that San Francisco 
at that time possessed an efficient fire de- 
partment and adequate supply of water, 
but that the earthquake broke mains and 
pipes, rendering the fire department use- 
less and causing original fires to spread 
to the house of the plaintiff, which would 
not have been burned had it not been for 
the earthquake. The defendants deny, 
therefore, that they are liable for any 
losses and that the earthquake clause in 
the policy shields them. 

“Hitch” Gets In the Limelight 

All is not gold that glitters for Champ- 
ion Ingraham Hitchcock of the Jnsurance 
Field, whose presence out here has been a 
delight. Mr. Hitchcock is doing great 
work, spectacular yet accurate. In his 
probing pilgrimages he applied the cork- 
screw to Professor Whitney, the expert 
who is getting up insurance information 
and statistics for the Chamber of of Com- 
merce. The ineffable “Hitch” was a rara 
avis in the eyes of the erudite mathe- 
matician and he talked freely to the news- 
paper man. A few days after the pro- 
fessor concluded old “Hitch” had come to 
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him on some clandestine mission, and he 
gave signs of frenzy. Professor Whitney 
declared Hitchcock had hung the danger 
signal before him and told him the insur- 
ance companies could cause him no end 
of trouble. 

Professor Whitney went to the Daily 
Call to express his fears and the upshot 
was that paper gave “Hitch” some scare 
headlines on the front page, published his 
picture and made him out worse than a 
six-bit company or a welcher. d 

Hitchcock in a quiet way and with a 
voice that sounded like the distant 
jingling of sheep bells, said his college 
chum, Whitney, had misunderstood him. 
He did not give vent to any uncouth ex- 
pressions that could be taken as threats. 
“Hitch” declares he applied 4 good coat 
of “Mexican salve’ which Whitney in his 
innocence concluded was tar. 

Protest on Home F. & M. 

Some of the claimants of the Home F. 
& M. here are protesting against the ac- 
tion of the new Firemens Fund in taking 
over business of the Home F. & M. at 
numerous points on a pro rata basis. 

Claimants declare they have evidence 
that all the business in certain agencies 
written both prior to and after April has 
been canceled pro rata and a new policy 
in the Firemens Fund has been issued for 
the unexpired term. The claimants pre- 
sent the following article relating to the 
Home F. & M.’s Rhode Island business: 


The 600 or more policyholders in this 
state of the Home Fire ine are con- 
gratulating themselves on the expedition 
with which the state agents recently se- 
cured the exchange of their policies for 
similar ones in the new Firemens Fund. 

A circular letter has arrived from the 
home company ordering a cancellation pro 
rata of all outstanding policies, whether 
issued before or after the San Francisco 
conflagration. The pro rata amount of re- 
turn yy in every case has been as- 
signed to the agency in part payment for a 
new full term policy in the new company. 

The agents of the home are instructed 
that on policies written prior to April 18 
the assured should accept cancellation and 
file proof for the unearned premium, ac- 
companied by policies duly receipted. The 
agents are authorized to pay return pre- 
miums on policies issued prior to that 
date, and are instructed to pay no loss 
claims without special instructions, all 
such claims being referred to the home 
office for action. 


Claimants protest by declaring that the 
existing policyholders are being made pre- 
ferred creditors at the expense of loss 
claimants. 





STANDS ON ITS RECORD 





Scottish Union & National Comments on 
the San Francisco Situation 





The Scottish Union & National has 
sent the following letter to its agents re- 
garding San Francisco: 

We have refrained from addressing you 
regarding our position here—and we would 
not now had not agents from time to time 
written us for explanation of newspaper 
articles and hurtful rumors circulated by 
others—preferring to wait until the smoke 
from the battle for supremacy has lifted, 
and the newspapers have spilled enough 
ink to appease the sensations on which 
some of them exist. 

At the outset, we beg leave to assure you 
that we have no apology to make to any- 
one. We stand squarely upon our record, 
which is as honorable as that of any com- 
pany in the world; but as we have been 
grossly misrepresented, we think it not 
out o1 place to relate a few facts. 

Until sixty days after the earthquake 
and fire of the 18th-2lst of April we did 
not attempt to adjust losses, our time be- 
ing occupied in receiving proofs, procuring 
the services of competent adjusters, ex- 
pert accoun ts and builders, deciding 
upon a policy that we have not deviated 
from one iota, nor shall we, and in “put- 
ting our house in order” generally for the 
mighty task ahead of us. 

ou_are, no doubt, familiar with the 
New York resolutions, indorsed by the for- 
eign companies, which were obscure to 
many, if not all, and an earnest effort was 
made by the company representatives here 
to interpret their meaning and ee on 
some basis that would be Scceptabie to all 
insurance companies and fair to the San 
Francisco (three hundred million dollars) 
claimants. When the vote was taken, our 
views not being in entire accord with either 
side, we, like seventeen others, withheld 
our vote. 

We have no hesitancy in saying, in view 
of the fact that the truth as to earthquake 
da: can never be established in one 
case In a hundred, and the destruction in 
nine cases out of ten of such books of rec- 
ord as to preclude the possibility of veri- 
fying claims, that every claim should have 
— made a subject for impartial compro- 


ent. 
© 25th of June we withdrew, for 


On t 








The Old Reliable 


Home Office: . 


The Local Agents’ Company 


German Insurance Company of Freeport 


Che Largest and Most Successtul Fire Insurance Company in the West 
Assets, January 3, 1906 ..---seeees «++ +0 $6,348,738.07 
Cash Ca 200,000.00 


COCO see eseeere FF eeeeee setts 


Liabilities, including reinsurance...-.---.. 3,996,672.83 
NET SURPLUS........+-sccecssseeee+ $952,065.24 


Cc. O. COLLMANN, President 
HENRY BAIER, Vice-President 


F. M. GUND, Secretary 
D. B. SCHULTE, Treaserer 


. a . 5s . Freeport, Tllinois 





ques and sufficient reasons, from the “‘Un- 
erwriters’ Adjusting Bureau’”’ (except that 
we are still subscribing members), 
understand that thirty-five com ies did 
the same many days later. e are ad- 
justing our losses (on our own account) 
as nearly as we can in strict accordance 
with our appreciation of our contract lia- 
bility, without fear or favor. The rich are 
receiving the same careful treatment that 
the poor deserve. 

In the past six weeks we have paid to 
claimants $1,000,000, one-half of our aggre- 
gate liability, and with as little friction and 
noise, we venture to say, as any company 
involved in the “calamity.” 

After paying our San Francisco losses 
we will have over $2,000,000 surplus re- 
maining in this country—enough to enable 
us to meet another San Francisco catas- 
trophe should a similar misfortune fall 
elsewhere. 

We would not have you for a moment 
understand that we are settling losses at 
the tap of the drum, or that we are adver- 
tising by prepaying claims in violation of 
our duty to our stockholders and to all 
SS in the world outside of the 

n Francisco destroyed district. 

The company does not exist that treats 
its claimants more justly and impartially 
than we have always heretofore, are now 
doing and shall ever continue to do. 


and 





SAN FRANCISCO NOTES 


San Francisco business interests are dis- 
cussing the advisability of organizing mu- 
tuals and interinsurance concerns. 

The old Firemans Fund and the Home 
Fire & Marine each have a $50,000 deposit 
in Oregon. The secretary of state says 
that policyholders in that state can get 
at the deposits for claims for unearned 
premiums only through the courts, as no 
state officer has jurisdiction to administer 
the deposits. 


San Francisco policyholders of the 
Transatlantic Fire have attached the com- 
pany’s New York deposit of $565,000. 


The Buffalo German will probably retire 
from California, as it has terminated its 
general agency contract. The Royal Ex- 
change is canceling its San Francisco busi- 
ness. 

The Rhine & Moselle has cabled from its 
home office definitely denying liability. 

At a meeting of the stcokholders of the 
California Insurance Company the an- 
nouncement was made that out of a total 
net liability of $1,328,000 there has been 
paid already $728,000. The stockholders 
unanimously pledged themselves to meet 
all assessments as levied for the purpose 
of settling in full the balance of claims 
against the company, and leaving the capi- 
=, surplus and reinsurance reserve in- 
tact. 


p to August 1 the Hartford Fire had 
paid 2,670 San_ Francisco claims, covering 
an amount of $4,405,000. 

Five new adjusters of the German of 
Freeport have arrived in Frisco to assist 
in adjusting. 

Pressure is being brought to bear on the 
Policyholders’ League to begin suits. The 
officers say legal action will be begun as 
soon as conditions are ripe. 

The Individual Fire Underwriters of St. 
Louis has paid $10,000 in full for the loss 
of Ely, Strauss & Co. of San Francisco, 
oe being on the same basis as the 
‘. * L. & G., which was also on the 
risk. 


The North German of Hamburg has re- 
tained two firms of attorneys to represent 
it in suits. 


The first of the insurance cases involv- 
ing the earthquake clause was called for 
trial this week by Superior Judge Hebbard. 
The case is that of the Rosenthal Shoe 
Company against the Williamsburg City. 
The attorney for the shoe company an- 
nounced that he would formally demand a 
jury trial, and the case was set for Aug. 27. 

Cc. T. Deatrick, Ohio state agent of the 
Home and president of the Ohio Field 
Club, is expected home from San Francisco 
about Sept. 1. 

Some insurance men refuse to respond 
to subpceenas issued by the grand jury at 
San Francisco on the ground that their 
records and headquarters are in Oakland, 
a different county. The county in which 
Oakland is located is being asked to take 


u 
ahernure claim that the 





the insurance questions, although some 
Francisco 


subpeenas can be enfo: 


The Jefferson Fire Insurance Co. 


OF PHILADELPHIA 
Capital $200,000 Net Surplus, $304,481.85 


Surplus to Policy Holders, $504,481.81 


A Reliable and Progressive Company Operating Upon Liberal Plans 
AGENTS SOLICITED IN ALL CITIES AND VILLAGES 


W. B, BIERCE, General Agent 
FOR MICHIGAN, MINNESOTA, OHIO AND WISCONSIN 
Whitney Opera House Block, Detroit, Mich. 
H. A. BARTELS, Special Agent, Detroit, Mich. 
: J. T. KIRKWOOD, Special Agent, Cleveland, Ohio 





Wa. TREemBor, President. Wa. Fuiter, Secretary 


The German National Insurance Co. 
CHICAGO, ILL. 
Assets Over Ong Mitiion Do Liars 


We protect our agents against overhead writ- 
ing and surplus linerse Honorable and prompt 
dealing is our mottoe 














AGENTS WANTED IN DESIRABLE LOCALITIES 








































DIRECTORS 
H. H, Meyer «seeeeeee S@ligman & Meyer, Bankers, New York 
THE Max H. Schultze Otto Heinze & Co., Bankers, New York 
F. Augustus Hei 4 cose seeeees.-Capitalist, New York 
H. A. Scheftel . Bache & Co.. kers, New York 
COSMOPOLITAN ©. 3. winchester ©. 5. Winchester & Sons, Coffee Merchants, New York 
8. ee ee cvceeneses c0cgce oe ccacencoscoeses Formerly —— of ea Steel Le 4 
J.J. Phetan r rtment of Docks, New 

= ne Max E. ee % SSS Kon vena we Co., lew York 

B. E. Ben: IP cee «sees. President Brunswick- ender Co. ay 

neu gh, SORRG TABEFIB. 00.00 coccce cocncccces se cesccece ice-President Automatic Elect 0., ag 
ew Tor PIT id: 0; <conschousndtbacvonianmidanscsebaade prietor Sherman House, Chicago 
Adolph Loeb.... seevecceseeee sol » Om ago 
ADOLPH LOEB, Pres. BBO Bs BBB ic 00.00 0000600000 0.0000 00000000 ce ccebecces en cece ce ececesen cs cesee 5 cago 


LEO A. LOEB, Vice-Pres. 
H. A. SCHEFTEL, 2nd V.P. 


LOUIS L. LOEB, Secy. ASSETS 


CAPITAL PAIDIN..... +» 800.000 
NET SURPLUS.............. eoccee +. 150,000 
SURPLUS TO POLICYHOLDERS .... 450,000 


ADOLPH LOEB & SONS, S®XERAL AGENTS FOR THE UNITED 


NEW YORK, 93-97 William St. CHICAGO, 159 La Salle St, 





1825 THE 1906 


Pennsylvania Fir 


INSURANCE COMPANY 


ncorporated 2825. Charter Perpetual 
Office: 508-510 Walnut St., Philadelphia, Pa. 





orc | INSURANCE COMPANY; 


400,000.00 
7,024,089.69 





Surplus ..0.000000 000 III §)006,661.61 OF AAQuEN, GERMANY. 
Jone L, Thomson, Vice Pres. Thanos Ww. Merrill, hae’t Sec. UNITED STATES BRANCH 
Wa. J. Dawson, Seo. Agency Department a——- 46 CEDAR ST. <—— 





WESTERN DEPARTMENT: 





Temple Building 


CHAS. H. BARRY, Manager 
CHJEAGO, ILL 
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VARIOUS GROUPS OF COMPANIES 


(Continued from Page 1.) 
denying liability because of the earth- 
quake clause. The largest amount of 
litigation will come in these cases, The 
companies do not expect to secure justice 
until the United States supreme bench is 
reached. 

Dignity Is Lost Sight Of 

To those from the east the temper of 
the people is no more plainly indicated 
than the most surprising and unusual con- 
duct of members of the grand jury and 
the judges. We have been accustomed 
to see the work of the grand jury care- 
fully guarded. Out here jurors give out 
interviews and tell of evidence given in 
the supposedly secret chambers of the 
jury with a freedom and abandon. that is 
startling. 

We read expressions from judges of 
state courts and even from federal judges 
that tear away the traditional dignity 
and impartiality of the bench. 

For my part I have lost all sympathy 
With the people ‘here. They have re- 
sorted to methods of bandits and gone to 
extreme ends. 


ADVERSE REPORT ON CLEVELAND 


(Continued from Page 2.) 
pressure system and the removal of 
combustible material from the Kirtland 
and Fairmount stations are recom- 
mended. Fire hydrants should be regu- 
larly inspected every two months and 
a man assigned to look after and repair 
them. 

Under the head of fire department 
auxiliaries it is recommended that the 
state fire marshal and assistants be 
selected by approved civil service rules; 
that the police department be con- 
nected with fire headquarters by a spe- 
cial telephone circuit; that all local 
alarm and central station watch systems 
be brought up to standard and that all 
extensive establishments be encouraged 
to equip them with additional boxes or 
automatic alarms. 

Change Advised in Bullding Code 

It is suggested that the building laws 
be modified to comply with the code of 
the board of underwriters and that a 
sufficient number of inspectors be em- 
ployed to see that the laws are en- 
forced. Also that the fire limits be 
made a subject of immediate study, and 
that such rules be adopted outside these 
limits as to prevent bad conditions in 
localities which are likely to become 
congested. 

As to explosives, the report suggests 
that the rules of the municipal ex- 
plosive commission of New York city 
be adopted and that fire wardens act- 
ing under the chief make a careful 
record of the location of all explosives 
as well as the quantity and the condi- 
tions under which they are kept. 

Electrical Inspection Criticized 

The electrical inspection department is 
severely criticized and it is suggested 
that the National Code be made the 
standard of all electrical installation; 
that all old wiring be immediately rein- 
spected and the defects removed; that 
inspections be made at suitable times 
and the force of inspectors be in- 
creased sufficiently to take care of the 
work; that tests for electrolysis be con- 
tinued and that electrical contractors be 
licensed. 

Streets Should Be Widened 

It is recommended that all hazard- 
ous conditions on narrow streets be re- 
moved by widening the streets and 
properly protecting the windows, and 
that automatic sprinkler equipment be 
required in all buildings which through 
their size, age or defective building 
might be conflagration breeders. Lo- 
cally the conflagration hazard is great 
because of the structural weakness, fre- 
quency of conflagration breeders, inac- 
cessibility of many blocks, comparative 
weakness of the fire department and 
unreliable alarm system. This is re- 
lieved greatly by the wide streets divid- 
ing.the congested district into sections. 




















The arbitration committee of the union 
having been asked for a decision concern- 
ing a floating policy issued to a piano 
company, covering its pianos in the sev- 
eral states, has ruled as follows: 


Our examination of the form shows that, 
in addition to pianos, organs and other 
musical instruments, it covers office furni- 
ture, fixtures and supplies, whether in the 
hands of agents or in the hands of others 
on trial. Furthermore, the limit of lability 
in any one place of $5,000 would indicate 
that, effect, it could not only cover 

janos and (or) organs rented or in the 

nds of parties contemplating purchase, 
but could cover them when in the hands of 
agents on sale. It seems clearly, therefore, 
a floating policy, which, under its terms, 
would. cover merchandise in stores beyond 
the limits of a single city or town, is not 

rmissable under union rule. Attention 
s called to the fact that the writing of 
this policy for three years is also trary 
to the rule of the union, 1. e., “Poli for 
a term of years shall not be written on 
stocks ef goods,” etc., etc. 


Flouring mills are among the unprofit- 
able classes, and should be personally 
inspected by agents. A standard mill 
building is one having not more than 
10,000 square feet in any one floor, not 
more than four stories high, exclusive 
of basement and texas, substantial brick 
or stone walls ledged or buttressed for 
joists or floor timbers to rest on, frame- 
work mill construction, floors double, 
with all elevator openings automatically 
hatched or boxed up with automatically 
closing doors. Stair openings in floors 
to be protected by- inclined drop doors 
held in place by fusible links. Roof, 
metal, slate or composition; cornice, 
brick, stone or metal. No sheathing or 
ceiling at sides or overhead, and all 
woodwork whitewashed or painted with 
fireproof paint. All ontside doors and 
windows to be provided with standard 
metal or metal-clad shutters where ex- 
posed. Boiler house should be of brick 
or stone, not less than sixteen inches 
thick, from stone foundation not less 
than twenty inches thick, or bed rock. 
One story without attic or decking, and 
of sufficient height to afford a clear 
space of not less than eight feet between 


top of boilers and roof. Roof, iron on |” 


iron trusses or rafters of brick arch. 
Floor, earth, cement, stone, iron or brick. 
Door and window frames and sills, iron 
or approved metal-clad; shutters to all 
doors and windows the same; brick stack ; 
fuel house, bins or bunkers outside, and 
the boiler house detached at least twenty- 
five feet from mill. The cleaning ma- 
chinery, dust room, corn sheller or grain 
dryer, corn cracker, feed mill machinery, 
oat clipper or appliances for manufac 
turing rolled oats, flakes or hominy 
Mill should be heated by hot water sys- 
tem and lighted by incandescent electric 
lights. Capacity should not exceed 1,000 
barrels in twenty-four hours’ continuous 
tun. A force pump should be provided, 
of not less than 500 gallons per minute 
capacity, so located that it can be op- 
erated from both inside and _ outside. 
Standpipe not less than two inches, with 
sufficient 1%4-inch cotton  rubber-lined 
hose connected on each floor to reach 
around machinery to all parts of the 
floor and with a 15-inch nozzle attached, 
the tip of which shall not be less than 
¥%-inch, ample water supply for at 
least a three-inch standpipe. Barrels 
and pails placed on each floor so as to 
have one 40-gallon cask of salted water 
and two fire pails to each 2,500 square 
feet of floor space. All woodwork should 
be whitewashed, or painted with approved 
fireproof paint. 

A number of local agents write to this 
paper to secure the names of companies 
that write a general policy on automo- 
biles, covering them against fire, explo- 
sion or theft anywhere in this country 
or in Canada. The Boston Insurance 
Company of Boston, Mass., London 
Lloyds and United States Lloyds are 
the three companies that write a broad- 
gauged automobile policy. The London 
Lloyds’ policy covers the machine any- 
where in the world. Agents can get in 





communication with London Lloyds 7 
addressing its correspondents, A. F. 
Shaw & Co., in Chicago. The United 
States Lloyds is represented by George 
A. Stanton & Co. of New York City. 
There are a number of companies that 
will insure an automobile against fire 
within certain limitations. 





Want Column 


One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per insertion. 
Except where otherwise noted, replies should be ad- 








dressed to the proper letter and number, care of THE | 


WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 








WANTED—The agency of a fire com- 
pany that will write farm property. Will 
ive a nice city business also. Address 
ms 3-4, Alston Block, Chillicothe, O. 


WANTED—Insurance map of Bay City 
(including West Bay City) Mich. E 5. 








WANTED—Bright young man who will 
stay out on long trips, to travel eight 
western states as special agent of e 
company. Man of experience preferred. 
Salary $1,200 a year to start. Address 
with f particulars, C 14. 


WANTED—Position as bookkeeper and 
office manager in general insurance office; 
have had nine years’ experience and can 
furnish references. Address W. J., care 
The Western Underwriter, Cincinnati. 








= = 


Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 


943-948 Century Bldg, St. Louis. 

Correspond licited. © {ast paid non-resi- 
Gent agents and brokers. Lo’ dist teleph 

Representing Norwich Union, ‘Hamburg. Bremen. Phile- 

deiphia Underwriters, Fidelity, Indemnity, Hamilton, 

Star, Delaware, Austin, Frankfort, N. Y., Plate Glass, Col- 

umbia, and U. b. Fidelity and Guaranty of Md. 














CHURCHILL WHITTEMORE CoO, 


a Successors to Wall & Whittemore 


208 North Fourth Street - - ST, LOUIS 


Commission allowed non-resident agents 
on insurance on &t. Louls properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $300,000. Cash sur- 
plus, $50,000. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 
Surplus Lines 
SURPLUS LINES 


HE GREAT LAKES FIRE & 
MARINE INSURANCE CO, 

E. E. Niess, Agent 
171 LA SALLE 8T., CHICAGO, ILL. 

















WANTED—Men of experience for Cin- 
cinnati, Columbus, Dayton and Springfield, 
by casualty company writing liability, per- 
sonal accident and burglary lines. n- 
eral agent contracts. R 8. 





WANTED—By young man _ controlling 
good volume of Chicago local business, 
special agent’s or other connection. H 18. 





WANTED—A thoroughly competent fra- 
ternal insurance field man as general man- 
ager. Liberal or attractive com- 
mission contract to the right aery- Ad- 

with reference, J. H. McElroy, Secy., 
Inter-Mountain Mutual Life Insurance 
Company, Billings, Montana. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALVAGE 
207-209 East Madison Street 





Telephone Main 275 
CHICAGO 
1c. Leal, Seperatensest Walt Telapbous, 2084 








Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Cem- 
pany and Casualty Company of America. 


RITCHELL, MILLER, 
WHITNEY & BARBOUR 
138 La Salle Street. Chicago 
Sole Agents, Phoenix of London; American, N.J.; 


Camden, N.J.; Spring Garden, Pa ; County, Pa.; 
Spri a United Firemen’s’” 3 














Security, Conn ; Teutonia, New Orleans; Ins. 
Co., — of Penn.; » Pa.; 
e, O. 


SURPLUS LINES 
"TRADERS FIRE INSURANCE 
COMPANY 
TORONTO, CANADA 
Subscribed Capital, $500,000 
A. L. McCRAE 
United States Representative 
159 LASALLE ST. CHICAGO 














Insurance Agency of 
W.M. UMBDENSTOCK & CO. 


159 LA SALLB STREET 
CHICAGO 








Actuarial, 


M M. DAWSON, F. I. A. 
. CONSULTING ACTUARY 
Member of the Actuarial Society of Am 

Fellow of the Institute of Actuaries, Member o 
the Deutscher Verein fuer Versicherungs- W issea- 
schaft, etc. 

No.1 1 Broadway, New York City 

AMES W. GLOVER, Ph. D. 


(in mathematics) 














Consulting Actuary 
1312 Geddes Avenue - Ann Arbor, Mich. 
J H. NITCHIE, 
” ACTUARY, 
353 La Salle Street, CHICAGO 
919 Association Building 


TsLuPHonzs: Central 789. 





Automatic 8992 


Insurance Attorneys. 








@. J. ULLMANN Cc. A. NEWTON 


H J. ULLMANN & CO. 


159 La Salle St., Chicago 

Agents for 

NEWARK FIRB + + Newark, N. J. 
CAPITAL FIRE - = Comcord, N. iH. 
STATE FIRE (Ltd.) - Liverpool, Eng. 





J AMESON & FRELINGHUYSEN 
¥. R. THOMPSON, MANAGER 
159 La Salle Street, Chicago 
Expert handlers of large lines 
Surplus Limes Solicited Anywhere in U. S$. 
General Agents for Pacific Fire, N. Y.; Stuy ve- 
sant, N. Y.; National P. & M., N. J.; Ins. Undere 
writers Agency of the Spring Garden, Pa. 
Special connections with other companies. 
Correspondence solicited from agents in other 
cities. 


HITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
IM6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. 


C ABELL & KOHL 
Attorneys at Law 
850 First Nat'l Bank Bidg., Cincinaati, O, 
Special attention given to insurance cases. 
SEND FOR OUR PRICES ON 


POLICY LABELS 





J. Louis Kohl 








The Western Underwriter Co., Chicage 
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ILLINOIS LIFE coneany 


JAMES W. STEVENS, President t 


Offers exceptional inducements to reliable and energetic men who are exrperience® in, or who 
would like to enter the business of life insurance. 


FORT DEARBORN BUILDING 













INSUR ANCE 


CHICAGO 


Appress THz HOME OFFICE: 
134 MONROE STREET 
























































































































































































































STATEMENT JULY sth, 1906. 


Northwestern Fire and Marine Insurance Company 
of Minneapolis, Minnesota. 


CAPITAL $200,000.00 SURPLUS $239,343.07 
ASSETS $590,306.35 


San Francisco losses estimated not to exceed $150,000.00. 
Stockholders guarantee to maintain surplus above $100,000.00 





A. B. Ipzson, Presiden 


t 
NRAD DiETz, Vice- 


Ghe 


OC. H. Pzasz, Treasurer 
President J. H. Lerpie, Secretary 


Cincinnati Mutual 


FIRE INSVRANCE COMPANY 


Organized under the laws of Ohio 


Agents Wanted in Ohio. Surplus Business in Other States Considered 


CONRAD DIETZ, Lig 5 Boss W. 
A. B. 1pEs80N, Pres. 


he Standard Millin 


DIRECTORS : 
Washing ey ag Co. JOHN HOFFMAN, of John Hoffman's Sons, Pork Packers 
. H. PEASE, 4 — 7 ae . Buildin Materials 


CHAS. MEININGER, JR., Sec. and Treas the, Graf B.H. KRoGEr, Pres ee = and ng Co. 
nt 


Morsbach Co. , Saddlery 


and Pres. Provide 


vings B Bank & Trust ser 
J.H. LEIDING, General Insurance 


Home | Office: 3 Masonio Temple CINCINNATI, OHIO 








National Life Insurance Co. 





of the U.S. A. 
Home Office: Chicago, Ill. 


ALBERT M. JOHNSON President. 
ROBERT E. SACKETT, Vice-President. 
ROBERT D. LAY, Secretary. 
CHARLES B. SHEDD, Treasurer. 


Admitted Assets - - - $ 6,092,500.46 
Insuranceinforce «= = = 43,336,600.78 
Full paid capital - - = — 1,000,000.00 


POLICY CONTRACTS LIBERAL 
AND UP-TO-DATE 


EXCEPTIONAL INDUCEMENTS OFFERED TO WIDE-AWAKE ACENTS 


SURPLUS LINES 


EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies. Cash Assets $66,000,000 
Funds deposited with Ladenburg, Thalmann & Co., Bankers, New York 
PAUL E. RASOR, U.S. Attorney for Hollitscher & Middleton, Attorneys 


BURROWS, MARSH & MCLENNAN, conncsronoanrs 





New York Office, 52 William St Chicago Office, 159 La Salle St. 
W. M. HAHN, Manager 
Cc. W. UPSON, President E. D. BAXTER, Treasurer 
E. B. PROCTOR, Vice-President W. M. HILTABIDLE, Akron, O., State Agent 


HUGH YOUNG, Secretary 


The North American Mutual Fire —_— Co. 


HOME OFFICE: 
Masonic Temple, Mansfield, Ohio 


Organized under the laws of Ohio and We write liberal lines on first-class 
subject to examination by the Ohio Insur- Manufacturing, Mercantile, Building and 
ance Department at all times. Dwelling risks. 


SURPLUS LINES PLACED FOR BROKERS AND AGENTS 
Write Home Office for Information 


DIRECTORS; 
C. W. Upson, Pres’t Mansfield Gas Co.and Direct- M. D. -Frazier, Manager and Director of The 
or in B. & O. Coal Co. Shield Publishing Co. 
E. B. Procror, of R. B. Maxwell & Co. Depart- E. D. Baxter, Sup't Baxter Stove Co. and Direct- 
ment Store. or in Bank of Mansfield. 
8. J. CoLWELL, of Colwell Hardware Co. J. H. Brock, Columbus, O., General Insurance. 
F. H. TANNER, Pres’t The Hicks-Brown Milling Co. W. M. HILTABIDLE, Akron, O., Ex-Sup’t, of Ohio 
A. . Cunozn, of Seymour & Clegern, Boots and Canals. 
M. H. Davis, Shelby, O., The Davis Mill Co. 


H, - Downe, H. L. Bowers Cigar Co. W. M. Haun, Ex-Sup’t of Insurance of Ohio. 








Chis is the Hinth Reason 


WHY 


YOU SHOULD PLACE YOUR 


CASUALTY INSURANCE BUSINESS WITH 


FWarpland Casualty Company 





“A friend in need is a friend indeed.”’ 
“A prophet is not without honor save in his own country.” 


Those sayings indicate the value of outside help, 
at times, in closing risks. If you can get a special- 
ist to accompany you in calling on a prospect upon 
whom you have,so far, wrought in vain, 
it will probably fetch him. We'll 
furnish you with the specialist. / 






























of Casualty 


DON'T 
LOSE THIS. 





Fly Wheel—Burglary and Theft—Sprinkler Leakage—Elevator—Health 
Steam Boiler—General Water Damage—Physician’s Defense—Piate Glass 
Personal Accident— Public Liability—Employer’s Liability— Disability 
General Liability—Teams’ Liability—Vessel Liability and all other classes 


1st— Full Commissions and 5th—Good Advertising. 
Maryland Line Benefits. 6th—Expert Inspections. 
2nd—All Casualty Lines. 7th—Settlements quick and fair. 
3rd—Sound Finance. 8th—Long experience. 
4th—Best Policy Forms. This is the Ninth. 












Insurance. 
TWELVE REASONS. 


Watch for the other three. 


[ex's Gay Geax 






































ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Cash Capital $200,000.00 Re-insurance Reserve - . $656,850.49 
Reserve vor all other Liabilities 104,508.99 Net Surplus ° - 284,957.82 
Total Assets - $1,196,817. 30 
GEORGE saumeen. President ‘GUSTAV WOLLAEGER, Jr., Vice-President 
FRANK DAMKOEELER, Secretary W. C. HUGHES, Supt. of Agencies 


W. B. BIERCE, General Agent for Michigan and Ohio 
Whitney Opera House Block, Detroit, Mich. 


H. A. BARTELS, Special Agent J. T. KIRKWOOD, Special Agent 












A ° 53D ANNUAL STATEMENT 









Susurance Assets (to protect policyholders)..... 2,960,864.15 
of Watson. B: Net surplus to policyholders......... 1,357,261.55 
STEVENS, . 7 President Net surplus to stockholders.......... 857,261.55 
JouN Q. ADAMS, - -  - Secretary 


Frep. W. WILLIAMS, State Agent, Michigan, Detroit 
N. T. JULIAN, Special Agent, QObio and West Virginia, Columbus 
Gus M. Wise, Special Agent, Indiana and Kentucky, Indianapolis 
CuAs. R. MCCABE, State Agent, Illinois and Wisconsin, 195 La Sallie Street, Chicago 


FOR THE! A COMPANY THAT TAKES 
CARE OF ITS 
AGENT AGENTS 
WRITING BUSINESS 
ON A LIBERAL POLICY 
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UCH attention has been given of 
“A late to the probable effect of the 

New York laws upon the finan- 
cial condition of agents; but in the case 
of many solicitors these effects will be 
of little importance as compared with 
changes they will have to make in their 
methods of doing business. 

It must be remembered that the past 
year has practically revolutionized the 
insurance business. Arguments of cer- 
tain kinds which a year ago were most 
valuable will be useless after Jan. 1, 
1907. Facts which an agent might once 
have used effectively might now be as 
well forgotten. Some agents will have 
to unlearn much that they have learned 
and learn much that is new; others will 
have to change their methods but 
slightly, but all will have to take cog- 
nizance of —- poneme. 


Even before the adoption of the New 
York laws, deferred dividends had fallen 
into considerable disrepute. A number 
of companies cut them out entirely last 
year. Now the New York companies 
will have to dispense with them alto- 
gether. Outside companies may not 
issue them in New York, but may issue 
them elsewhere. There are only four or 
five prominent companies outside of 
New York doing business in that state 
which do much in deferred dividend 
policies. The Prudential will discon- 
tinue them. The Pacific Mutual will 
likely withdraw from New York so far 
as life business is concerned. The 
Penn Mutual has paid agents extra com- 
missions for deferred dividend poli- 
cies, and, as it probably will not be 
able to do this in future, it may be pre- 
dicted that it will not henceforth issue 
many of them. What the Travelers and 
the National of Vermont will do cannot 
be stated. 


+ % 
In the past agents of the New York 
companies have gone out to work 


loaded up with arguments for deferred 
dividends. They have sold much of 
their business on the strength of esti- 
mates or of actual results. They have 
used every possible argument against 
the “paltry” annual dividends that “come 
so little at a time that they amount to 
nothing,” and have dwelt upon the 
value of the protection for one’s old 
age furnished by the big deferred divi- 
dend or the cash value at the end of 
twenty years. Now they will have to 
change their methods altogether. What 
they have opposed they will have to ad- 
vocate. By the action of the New 
York legislature they, are thrown bag 
and baggage into the enemy’s camp, and 
they must adopt many of the means the 
enemy has used against them in the 
past. 

That, however, is only one of the 
changes agents of New York and some 
other companies will have to make. 
Heretofore many of them have drawn 
high commissions and have figured on 
giving away much of them. Henceforth 
their commissions will be low. They 
must sell business on its merits and in 
fair competition. The rebate will be a 
weapon they cannot use and still make 
a living out of the business. They 
must make money from the start, for 
neither the company nor the general 
agent can make advances to them. 
Their commissions will be their entire 
source of income from the life insur- 
ance business, for there will be no more 
bonuses and prizes. 

Aside from the loss of the money 





value of bonuses, agents who have been 
accustomed to them must now learn to 
work without this stimulus. To be sure, 
agency directors and general agents 
will doubtless spur their men on by 
letters and bulletins, as in the past, but 
they can no longer offer material induce- 
ments for an extra spurt for a week 
or a month or a year. Agents who have 
been used to having energy pumped 
into them will have to learn to gener- 
ate most of it within themselves. They 
must get used to the straight, steady 
grind that will bring business all the 
time, for they will need the money that 
such work —, 


The dazzling power of bigness has 
largely passed away. It was the big- 
gest companies that suffered most from 
last year’s revelations. It is over them 
that the fight for control still wages 
and against their managements that the 
bitterest invective is being directed. In 
some ways it has been fortunate for a 
company to be small enough not to 
attract public attention. Neither will 
big surplus be the drawing card that 
it has been in the past. Too many 
people have learned that if they take 
insurance now they do not own any 
part of that surplus. Furthermore, sev- 
eral states are likely to compel the com- 
panies to apportion it and carry it as 
a liability to its real owners, and even 
if they do not, it is only a question of 
a few years until it will show a marked 
diminution as the deferred dividend 
business goes off the books. Then the 
agent who has talked about it as a test 
of strength will have some explaining 
to do. 

Nor can the writing of an immense 
volume of business be used to much 
advantage as an argument. The big 
three companies are now limited in their 
writings to $150,000,000 a year, and 
several other companies are approach- 
ing this figure closely enough, so that 
there is no great distinction in belong- 
ing to the maximum class. 

+ + 


But it is not alone the agents of 
the companies that have issued deferred 
dividend policies, paid high commissions, 
and used high-pressure methods which 
will have to change their methods. 
Heretofore the representatives of the 
conservative annual dividend companies 
have had ever before them the horrors 
of tontine. Like the County Antrim 
Presbyterian, who is brought up to 
“keep the Sabbath and hate the Catho- 
lics,” they have been trained to sell an- 
nual dividend insurance, but not to for- 
get to jump on the tontine system at 
every opportunity. As the various states 
require annual dividends—as they are 
doing and probably will continue to 
do—most of this thunder is spoiled. 
No more will the original estimates of 
the New York companies and their dis- 
appointing actual results be of much 
use. 


+ + 

Neither will the old charges of ex- 
travagance be worth dwelling upon, ex- 
cept as showing the character of the 
management of certain companies. Even 
for that purpose it will have lost much 
of its value, as the managements of the 
largest companies have changed, while 
those of some of the smaller ones are 
doubtless sincerely glad that they no 
longer are forced by competition to run 
on an expensive scale which they did 
not feel strong enough to resist. Some 





of the so-called conservative companies 


seem just as anxious as their extrava- 
gant competitors to see how much they 
can pay their agents and still be within 
the law. This is not to their dis- 
credit, for as practical men they know 
the law’s limits are low, but they are 
just as low for those companies which 
in the past have spent the money of 
policyholders a 5 


For the first year under the new 
law agents who have been accustomed 
to sell business largely by dividend 
comparisons will be placed in a pecul- 
iar position. If they attempt to com- 
pare their past dividends with those of 
the New York companies they will be 
treading on dangerous ground. The 
past annual dividends of the New York 
companies are no index of what those 
same companies will pay after Jan. 1, 
1908, under the new laws. Commis- 
sioner Host of Wisconsin has hinted 
very broadly that the best of the old 
companies may be placed at a sad dis- 
advantage in the matter of dividends, 
as there is nothing in the New York 
law to prevent the management of the 
companies with large tontine surpluses 
to draw upon them to pay big annual 
dividends. Only their sense of justice 
and the power of public opinion stand 
in the way. However, it behooves 
agents of other companies to tread very 
lightly on this — ground. 


The new laws, too, make the future 
dividend records of many of the annual 
dividend companies uncertain. Some 
of these companies have been oper- 
ating on an expense ratio within the 
limits of the new law, and they may 
be expected to show no change; but 
others have been on higher expense 
ratios, and they will show increased 
dividends as soon as the reduction in 
expenses has time to make its effect 
manifest. In the case of companies 
whose operating and branch office cx- 
penses are divided between ordinary and 
industrial or life and accident depart- 
ments, a forced reduction in commis- 
sions on ordinary business may run 
their dividends up where other com- 
panies whose ordinary life departments 
must bear all expenses cannot equal 
them. 

+ + 


Life insurance agents are not going to 
drop the subject of dividends. Even 
though they knew any mention of the 
subject would prove a boomerang to 
them, they could not restrain them- 
selves. However, there are many who 
sell life insurance for protection and 
not for the dividends it pays, and in 
the present situation their number is 
likely to increase. Let it be hoped that 
it will. 

Competition in life insurance sales- 
manship is a wearing thing and one to 
be avoided. Many an agent wastes 
much of his good time meeting com- 
petition he himself started for no good 
reason except in the very nature of him 
he could not help it. Some agents are 
like some preachers—they cannot preach 
religion but must needs jump on some 
other denomination. In times like 
this, when they do not know how 
much of bad has been eradicated from 
companies they considered near the line 
of total depravity and how much of 
good has been instilled into them, it 
might be wise for them to sell insur- 
ance for their own companies and leave 
their late antagonists alone for a while. 

However, some agents must have 





something to fight. A “scrap” is the 
joy of their lives. The best thing for 
them to do is to turn their guns on 
what is actually bad in this business. 
In the past the bad was extravagance 
and tontine, as they saw it; under the 
new order of things, with these issues 
dead, so far as most of the old com- 
panies are concerned, they may well 
give their attention to new evils, such 
as the various “schemes,” with which 
the public is being deluded. 
+ + 


There is to be a new alignment of 
companies. In one class are those that 
operate in New York and a few others 
that might do so if they wanted to, such 
as the Equitable of Iowa, German Mu- 
tual of St. Louis, some of the old Bal- 
timore companies and a few others. In 
another class are young companies, 
mostly on the preliminary term plan, do- 
ing a whirlwind business by means of 
special contract and stock-selling schemes 
or extravagant commissions. Between 
these two are some companies, mostly 
young, preliminary term organizations, 
doing a clean, healthy business on legiti- 
mate lines. 

Between those of the first class and 
those of the second there is sure to be 
war. The reduction in commissions 
which many companies will have to 
make in complying with the requirements 
of the New York law some of the com- 
panies of the first class are losing and 
will lose many of their men, who will 
go to the companies that pay high com- 
missions and have some special propo- 
sition to present. Agents of the old 
companies are going to be forced more 
and more into competition with schemes 
of various kinds adroitly contrived to 
catch suckers by appealing to their cu- 
pidity. Some of the companies that are 
working these schemes to the utmost are 
already very active and are writing a 
very large business. With the rebate 
field left practically to them alone, their 
activity probably will increase, except 
where the states put a stop to their 
operations. They will make trouble for 
legitimate agents, and it behooves those 
agents to prepare to meet that trouble 
when it comes. 


a 

The field is large enough for many 
legitimate companies, but there is no 
room for the working of schemes which 
eventually will tend to bring life in- 
surance into disrepute. It is the duty 
of every agent, not only for the protec- 
tion of his own interests, but also of 
those of his neighbors and friends, to 
do his share to put these questionable 
schemes out of business. To this end 
he may find exercise for all the fighting 
propensities in him, without wasting 
time and doing harm in fighting other 
companies which may be as good as his 


own. 
+ +} 

Agents need have no forebodings for 
the future. Agents of a number of good 
companies have been for years past 
working for less than the commissions 
allowed under the New York laws. On 
this compensation they have made good 
livings and frequently done more than 
that. They have done this, too, in the 
face of rebating by agents of some of 
the strongest of the companies. Gen- 
eral agents of these companies have se- 
cured men—and good ones, too—in the 
face of high commissions and advances 
offered by companies larger and stronger 
than their own. With practically all the 
companies that are worthy the respect 
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of life underwriters going upon a low 
expense ratio, if not already on one, 
the prospects are bright. 

Many of the men who had no busi- 
ness in life insurance work are gone 
or have transferred their services to 
some concern with a scheme to handle. 
The atmosphere around the standard 
companies has been clarified. Hereafter 
life insurance will be sold by their rep- 
reséntatives on its merits, to a much 
greater extent than in the past. Big 
general agencies ‘likely will be split up 
into smaller territories, as the prospect 
of making much money out of the han- 
dling of agents are not very goood. In 
that case there will be many openings 
for good men as district or general 
agents. These places will go to men 
who are good personal writers rather 
than to those who are merely organ- 
izers. The days when a man can make 
a large fortune out of a general agency 
may be almost past, but the prospects 
never were better for a man to take a 
limited field, work it carefully and con- 
scientiously and build up a permanent 
business that will yield a good income. 


AMERICAN BAR COMMITTEE 
CONDEMNS ARMSTRONG LAWS 


The committee on insurance law of the 
American Bar Association has prepared 
its annual report. Regarding the Arm- 
strong laws it says: 

“The most conspicuous exhibition of 
legislative unwisdom is found in the bills 
prepared by the Armstrong committee and 
passed by the New York legislature. The 
most conspicuous because it has had the 
widest advertisement and because of the 
things which the committee might have 
done, but failed to do; and its ignorance 
of the subject is confessed. Dr. William 
A. Fricke, ex-insurance commissioner of 
Wisconsin, reports the chairman of that 
committee as saying: 

“‘*What could we do? Only that which, 
with our limited knowledge, seemed to be 
fair, and let me tell you that the Arm- 
strong committee feels that its knowledge 
of the insurance business is exceedingly 
limited.’ 

“The closing paragraph of Dr. Fricke’s 
criticism of the work of the New York 
legislature contains the following words: 

“The result of this investigation has 
placed New York life insurance companies 
in a straight-jacket to be discriminated 
against without offering the surest remedy 
for the real evil.’” 

The report is in part as follows: 

“Your committee is satisfied that the 
responsibility for corruption by company 
and state officials with respect to life in- 
surance lies in the ‘extravagance, 
manipulation of investments, excessive 
commissions or riotous desire for big- 
ness,’ which was developed out of the 
failure to apportion frequently and ac- 
count for the immense surplus accumu- 
lated through the deferred dividend pol- 
icy. It is apparent that the difficulty is 
not in the deferred dividend itself, but in 
the piling up of the dividends which are 
not apportioned and not accounted for 
until the end of the period. 

“Your committee has not given con- 
sideration to the actuarial side of this 
problem. The evil is present. Its cure 
is imperatively demanded. But whatever 
action is taken should protect not only 
the individual policyholder, but the many 
who are interested in maintaining the 
solvency and integrity of the insurance 
companies. Hasty and ill-advised legis- 
lation will do more harm than good. 

“Insurance is in its essence a tax. The 
premiums are the self-imposed taxes 
which the people contribute to the vast 
funds held by the companies for the pur- 
pose of securing themselves against the 
calamities of life. These funds are col- 
lected and distributed generally through 
the medium of corporations organized for 
that purpose, which are the custodians of 
$3,000,000,000 belonging to the people of 
the United States. 


“These corporations are the creatures 
of the several states under whose laws 
they are created, and because the state 





owes its citizens the duty to protect them 
against the fraud or mismanagement of 
artificial persons the right exists to super- 
vise and regulate the business which they 
carry on. Therefore, insurance supervi- 
sicn is not only demanded as a public 
right, but conceded as such. The object 
of it is publicity in the affairs of these 
corporations that have or seek public 
favor.” 
> 


The report continues: 

“There is no reason why the super- 
vision of insurance should entail a finan- 
cial burden upon the state. But it was 
never intended that the business of the 
state should be conducted at a profit. It 
was never intended that the several states 
should annually filch from the policy- 
holders of America $25,000,000 which, in 
the aggregate, the companies are com- 
pelled to pay under one form of exaction 
or another. It was stated before the com- 
mittee on the judiciary of the house of 
representatives at the recent hearing on 
the Ames bill that 32 life insurance com- 
panies now pay $10,000,000 yearly in taxes 
to the states, and that they have paid in 
taxes alone during the past 25 years 
$100,000,000. This is a tax on a tax, and 
cannot be justified on any principle of 
morals or economics. Statistics furnished 
to the Department of Commerce and 
Labor show that 28 states in the year of 
1902 received from the insurance com- 
panies exclusive of taxes over $5,000,- 
000 more than they expended in the su- 
pervision of those companies. The figures 
prove that the actual cost to the states of 
such supervision as they furnish is but 
about 10 percent of what they charge and 
receive for it. 


“Many states tax companies of other 
states at higher rate than they do their 
own, thereby making the policyholder pay 
that much more for his insurance as a 
penalty for patronizing outside companies. 
Some states, overlooking the fact that this 
nation is a union of states, and not a 
pack of wolves, have enacted laws under 
which that species of tax known as re- 
taliatory is enacted. For instance, if the 
state of Pennsylvania requires companics 
created under the laws of other states to 
pay taxes at a higher rate or on a dif- 
ferent basis than that state requires of 
Pennsylvania companies, Indiana follows 
suit and requires all Pennsylvania com- 
panies doing business in Indiana to pay 
taxes on the same basis and rate that 
Pennsylvania exacts of outside companies ; 
and the circumstance that Indiana has no 
companies doing business in Pennsylvania 
is considered ae. 


“The trouble is that the state insurance 
departments are sinecures. They are po-- 
litical prizes. Knowledge of the insur- 
ance business is the last thing required. 
They are mere collection agencies. They 
offer the most seductive opportunities for 
fraud and graft that exist in the United 
States. Your committee do not wish to 
be understood as charging that all state 
insurance commissioners are dishonest 
nor that all of them are incompetent; and 
we repeat the conviction expressed in our 
1905 report: ‘There are in many states 
capable and efficient commissioners or 
superintendents who are engaged in the 
conscientious performance of their du- 
ties.’ But the dealings of the state insur- 
ance departments with the insurance com- 
panies of America, the details of which 
are within the reach of any person who 
seeks to inform himself with respect 
thereto, show that the administration of 
the insurance laws of the many states has 
been characterized either by unblushing 
fraud mostly in the shape of blackmail or 
by gross incompetency. 

“As a matter of fact the system of 
state supervision as administered under 
the laws now in force is a miserable fail- 
ure. The honest and intelligent commis- 
sioner is barred from effective supervision 
by the very laws he is bound to enforce, 
which -afford golden opportunities that 
dishonest officials have been quick to 
grasp.” 

> 


In the proportion of insurance it is set 
forth that: 
“The proportion of insurance written 





by American companies in the states of 
their creation is relatively insignificant, 
while the extent of their interstate busi- 
ness is amazing. From tables submitted 
as an appendix hereto it appears that in 
the case of 20 leading life companies, only 
a little over 15 percent of the total amount 
of their outstanding policies is held in 
their home states; only 14% percent of 
their policies written in 1903 were writ- 
ten in their home states, and only 12% 
percent of their total premium income, 
which for these companies in the year 
1903 aggregated $395,000,000, was col- 
lected there. 


“Figures demonstrate that the bulk of 
the insurance business in the United 
States is national, and not local in its 
character. If the principle be conceded 
that only the individual states have the 
right to regulate the business of insurance 
corporations of their creation regardless 
of the interstate character of the transac- 
tions, then the circumstance that the state 
of New York is the home of the ‘Big 
Three’ life companies—the New York 
Life, the Equitable and the Mutual Life— 
as well as of a number of the lesser life 
companies and of many leading companies 
that transact fire, casualty, accident and 
other kinds of insurance, commits to the 
legislature and the insurance department 
of that state virtual control of the insur- 
ance business of the United States. 

og 


“All the evils, either managerial or su- 
pervisory, that have cursed the insurance 
business, have been bred and have thriven 
under the existing system of state super- 
vision, and it is very doubtful if the 
states will willingly let go of an oppor- 
tunity to provide restful employment for 
their politicians or forego the great 
variety of oppressive forms of taxation 
now in vogue. The federal supervision 
will wipe out excessive and unequal taxa- 
tion, and a federal insurance department 
that shall supervise the interstate insur- 
ance business on some such plan as the 
national banks are supervised will answer 
the public demand. 


“The national government can punish 
the fraud it cannot prevent, for justice 
more frequently miscarries in the state 
courts than in the federal courts. 

“There are now pending before con- 
gress a number of bills. Among the most 
deserving of these is the Ames bill, which 
seeks to provide for the control of insur- 
ance in the District of Columbia and the 
territories of the United States. It is 
voluminous and, as your committee is ad- 
vised, as yet incomplete; and it is not 
deemed necessary to submit it in its pres- 
ent state for the consideration of the 
association. It is favorably regarded by 
the opponents of federal supervision, and 
in the opinion of your committee, should 
this bill become a law, it will do for the 
people of the District of Columbia and 
the terrirtories of the United States what 
congress ought to do for the policyhold- 
ers of America. 


“Another bill is that introduced by 
Senator Dryden. This bill has been pre- 
pared with great care and skill, and pro- 
vides a compehensive scheme for regu- 
lating the interstate insurance business of 
the country. 

“The laws of most of the states are 
inadequate for the protection of the 
policyholders in insurance companies, for 
a number of them permit the incorpora- 
tion of such companies on both stock and 
mutual plans without a cash deposit or 
its equivalent; the theory of such laws 
being that the obligations of the sub- 
scribers for stock constitute a protection 
to the policyholders. The records of the 
courts are strewn with the wrecks of 
insolvent companies whose operations 
escape the observation of the insurance 
departments of the states under whose 
laws they are created, because they trans- 
act none of their business in their home 
states, and conduct it only in other states 
where they are not licensed, but where 
they write insurance under the eye of an 
incompetent or complacent insurance de- 
partment.” 





WEST VIRGINIA CHARTERS 
ANOTHER AGENCY COMPANY 


On July 21 a charter was granted by 
the state of West Virginia to the Chicago 
Life Agency Company, with its principal 

lace of business in the Keller building, 

isville, Ky. The privileges granted 
to the company under its charter are as 
follows:. Buying and selling insurance 
and insurance policies, establishing agen- 
ices, buying and selling stocks and bonds. 
organizing, financing and promoting other 
corporations and agencies, lending money, 
buying, selling and incumbering, and 
otherwise trading in real estate and per- 
sonal property. 

The authorized capital stock of the com- 
pany is $250,000 divided into 50,000 shares 
of $5 each. Of the capital $10,000 has 
been subscribed for and $7,000 paid up in 
cash. The incorporators are John Lewis, 
Glasgow, Ky.; J. Tom Williams, San 
Antonio, Tex.; John Copeland, Marshall, 
Ky. ; W. Holman, Glasgow, Ky.; 
Ben T. Head, Lexington, Ky.; George 
Bohon, Harrodsburg, Ky.; B. H. Poin- 
dexter, Owensboro, Ky.; George R. 
Lewis, Glasgow, Ky.; Louis Frank, Louis- 
ville, Ky.; R. W. Burgham, Louisville, 
Ky.; J. K. Wallen, Morganfield, Ky.; E. 
L. Williams, Louisville, Ky. 

It is understood that the Chicago Life 
Agency Company holds a continuous re- 
newal contract with the Chicago Life 
Insurance Company, as its general agent 
for the states of Kentucky, Tennessee, 
Alabama, Georgia, Florida, Louisiana and 
Arkansas. Under the contract the Chi- 
cago Life Insurance Company is reported 
to agree to pay to the agency company, 
in addition to the first year commission, 
renewals of 15 percent of all second 
year premiums, 10 percent of all third and 
fourth year premiums, 7%4 percent of all 
fifth, sixth, seventh, eighth, ninth and 
tenth year premiums, and 5 percent of all 
eleventh to twentieth year premiums. 

The plan is to offer the stock of the 
agency company to prospective applicants 
for insurance, as an inducement, promis- 
ing large returns in the way of dividends 
on the stock. An estimate is furnished 
by the agency company which shows that 
an investment of $100, or twenty shares 
of stock at $5 per share, will at the end 
of twenty years have paid an average 
dividend of 94% percent on $1,888.15, and 
that the market value of the twenty shares 
of stock will be $3,212 at the end of 
the same period. 


WILL DO PERSONAL WORK HEREAFTER 


One of the prominent agency managers 
in speaking of the future of general 
agents of companies complying with the 
New York laws: 

“It will not pay a general agent to at- 
tempt to build up an agency by employ- 
ing several sub-agents. The margin of 
profit will not be sufficient. He can spend 
the same time, money and effort that he 
now does and yet not get nearly so great 
results. He will find it more advan- 
tageous to spend this same energy on per- 
— soliciting. Then the profit is * 

is. 

“My opinion is that territory will be 
cut down. There will be a larger num- 
ber of general agents covering a much 
more restricted field. Each will have a 
few men but most of the time will be 
given to personal work.” 


INCONTESTABLE FROM DATE 


Not so much is heard these days of 
the “incontestable from date” clause. The 
Penn Mutual abandoned it after a trial. 
The decision of the Massachusetts su- 
preme court in the case of Regan vs. 
Union Mutual Life held that a clause 
making a policy incontestable from date 
of issue for any cause except nonpay- 
ment of premium is void on the ground 
that to exclude the setting up of fraud 
as a defense is against public policy. 

After a policy has been in effect a rea- 
sonable period the court would hold that 
a company had the opportunity to dis- 
cover irregularity and fraud. 


Men may come and men may go, but 
sickness goes on forever. 
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Colorado Condemns 


OUND financially but guilty of ques- 
§ tionable practices in securing busi- 

ness is the gist of the conclusions 
arrived at by Deputy Rittenhouse of the 
Colorado department in his exhaustive in- 
vestigation of State Life methods con- 
cluded recently. The company has been 
arraigned for what may be termed its un- 
orthodox methods—to characterize them 
mildly—of securing business. These meth- 
ods have been the means of not only 
building up the State Life to large pro- 
portions, but causing the organization of 
many other companies in Indiana and 
elsewhere, which hope to succeed where 
companies conducted without these spe- 
cial features want Sy fail. 


Will the State Life be compelled to give 
up the “special privilege” idea which is 
the underlying principle of its various in- 
genious devices for “making life insurance 
attractive,” and conduct its business more 
in accord with the principle of “perfect 
equity” among members? Many are the 
aspects in which the “special contract” or 
the agency stock plan may be presented 
but an analysis will always bring them 
down to this basic idea of special privi- 
leges as opposed to perfect equity. Upon 
the issue depends the future of many 
other companies which have taken their 
cue from the State Life and adopted 
methods which are not approved by con- 
servative life — ¥ men. 


Heretofore the arguments against the 
State Life and its followers have not 
prevailed because these companies could 
point to methods of the regular com- 
panies which were subject to criticism as 
well as their own. The practice of mak- 
ing estimates of deferred dividend results, 
they could say, was no worse than esti- 
mating results on special contracts or 
agency company stock; the tontine prin- 
ciple in one class of companies was the 
same as in the other; and if misrepre- 
sentation was a part of the trade of 
agents of the State Life it surely was 
no worse than the practice of selling 
twenty-payment life policies for twenty- 
year endowments, for instance, which has 
been one of many irregularities among 
agents of standard companies. With the 
final elimination of deferred dividends in 
most of the regular companies and con- 
sequently of the last vestige of the ton- 
tine plan it remains to be seen whether 
the corresponding practices are to be per- 
mitted in the Indiana and other special 
privilege companies. 


Unsparing critics say that the State Life 
has taken all that is worst in the busi- 
ness-getting methods of the regular com- 
panies—those features which are recog- 
nized to be the bane of true life insur- 
ance—and has built up a system out of 
them. It is true that fundamentally there 
is little difference in the evils complained 
of in the State Life and some commonly- 
accepted practices in companies that are 
classed as orthodox. It is probably due 
to this fact that the attacks of regular 
agents have been of so little avail in de- 
stroying public confidence in the State 
Life or affecting its business. The dif- 
ferences between the objectionable prac- 
tices of both classes of companies have 
been rather of degree than of kind. In 
the State Life school of companies the 
speculative in life insurance has run wild, 
while in such companies as the “big three” 
it has been more or less controlled. 
Agents of companies of the so-called high- 
pressure order, which usually push specu- 
lative insurance, can properly, it would 
seem, go no further in criticism of State 
Life methods than to say that it has over- 
stepped the bounds and gone too far; that 
it has not played the game within the 
rules, so to speak. Now it is brought 
to book for its infractions. This is per- 
haps a rather weak indictment, but it is 
after all about as far as many agents can 
consistently go. 


Deputy Rittenhouse does not charac- 
terize the agency stock plan and it has 
sO many aspects that to describe it wholly 
would be rather difficult. As the suc- 


Stock-selling Scheme 


cessor of the special contract it corrects 
one or two defects of that plan, from the 
company’s standpoint. The special con- 
tracts were ruled out from many states 
because they were held to be violations 
of the antirebate laws. The stock plan, 
by making payments to favored policy- 
holders in the shape of dividends on stock 
in an incorporated company, has, it is 
maintained, successfully overcome the 
legal objections to what many feel still 
amounts to a discrimination. Whether 
the new plan is still the old special con- 
tract in disguise it can best be understood 
by studying it as an evolution of the 
special contract with the objections urged 
against that plan eliminated. It would 
seem from Deputy Rittenhouse’s report 
that new features have been injected into 
the proposition which are open to even 
graver objections than could be raised 
against the earlier > 


Deputy Rittenhouse has arrayed most 
of the objections that can be made against 
the plan in more or less systematic order. 
On June 13 he “prohibited as unlawful 
the issuance of agency stock in connec- 
tioh with insurance policies, and con- 
demned the estimates of profits by which 
the agency company was securing busi- 
ness, as impossible of fulfillment.” The 
points he makes against the company and 





of business at a low cost but to secure 
it extraordinary inducements must be 
offered so as to make soliciting easy. “It 
is therefore plain that the basis of this 
scheme is the use of false pretense in 
soliciting, because if these deceptive meth- 
ods were not used the extraordinary 
volume of business would not be forth- 
coming.” 

Although the estimates used by the 
agency company were supposed to be 
based on the experience of the company 
with special contracts the experience in 
no way justifies the estimates used. 

In reply to interrogatories Secretary 
Wynn denied and Vice-President Quinn 
admitted that they had knowledge of the 
use of estimates of agency company stock. 
Mr. Quinn stated that he never authorized 
the use of estimates except as approved 
by the actuary. Correspondence is printed 
showing that Vice-President Quinn as- 
sisted the agency company by a letter to 
an agent, in which he said: “The Life 
Underwriters’ Agency Company is doing 
business in entire accord with our in- 
structions and in a most satisfactory 
manner. It is meeting with wonderful 
success and I understand has paid its 
stockholders a larger dividend than was 
estimated.” 

“ 

Notwithstanding the fact that these 
estimates had been prohibited in Colo- 
rado, and their irregularity fully ex- 





HE DUG 


“He wanted a job and, like everyone else, 
He wanted a good one, you know; 
Where his clothes would not soil and his hands would keep clean, 
And the salary musn’t be low. 
He asked for a pen but they gave him a spade 
And he half turned away with a shrug, 
But he altered his mind and, seizing the spade—he dug! 


“He worked with a will that is bound to succeed, 
And the months and the years went along. 
The way it was rough and the labor was hard 
But his heart he kept filled with a song. 
Some jeered him and sneered at the task, but he plugged 
Just as hard as he ever could plug; 
Their words never seemed to disturb him a bit, as he dug. 


“The day came at last when they called for the spade 
And gave him a pen in its place. 
The joy of achievement was sweet to his taste 
And victory shone in his face. 
We can’t always get what we hope for at first, 
Success cuts many queer jigs, 
But one thing is sure, a man will succeed, if he digs.” 


L. E. THAver in Success. 





the information he has gleaned as a result 
of the resulting investigation may be sum- 
marized about as follows: 

Out of 27,000 policies in force in the 
company 7,000 are “specials,” divided into 
49 classes. 

The report says that a very small num- 
ber of holders really perform any service 
in. return. for the special dividend paid 
under them. 

There has so far been paid to special 
contract holders $632,459 in the shape of 
special dividends, yet the tables presented 
show that the company fell short of the 
estimates made to the extent of 67 per- 
cent. 

The dividends under the agency stock 
plan were to be paid from the 7% per- 
cent renewal and also from the amounts 
received from its solicitors for placing 
the stock. 

The estimates were far in excess of 
those on special contracts though the 
premium was the same. 

The company by using the agency com- 
pany methods gets rid of the responsi- 
bility for the making of estimates. 

The returns on an ordinary nonpartici- 
pating life policy are 90 percent of the 
premiums. With estimated special con- 
tract dividend deducted from premium on 
a participating policy the return is 302 
percent; with agency stock dividend and 
accummulations deducted 667 percent; and 
with agency stock dividend, accumula- 
tions and estimated profit in increased 
value of stock deducted 1,055 percent. 

The company, through the agency 
scheme, hoped to secure a large amount 








plained to Mr. Quinn when he was in 
Colorado, the same estimates were found 
in use in Indiana when the investigators 
arrived. When this was called to his at- 
tention Mr. Quinn stopped their use on 
July 9. The chief assets of the agency 
company is the contract with the life 
company, which is now perpetual. These 
contracts are made by the vice-president 
or the board of directors, which is a very 
small one. In case of a legal limitation 
on the cost of new business, for instance, 
it would be interesting to know what the 
effect would be on the value of the stock. 
It might be noted that in recent years 
few companies have been willing to make 
perpetual contracts. 


Oo 

It is shown by the records that Secre- 
tary and Actuary Wynn did not approve 
the agency plan when it was being 
threshed over in the board of directors. 

Over one-half million dollars was re- 
alized from the sale of stock in the agency 
company for Indiana and Illinois, 13,000 
shares being sold outright and 500 shares 
placed with insurance. Of the $2,000,000 
stock $1,000,000 was to be paid the State 
Life for the privilege of soliciting busi- 
ness for it. “This was an extraordinary 
proceeding, inasmuch as up to the time 
this agency company was organized it had 
never appeared to anyone that the terri- 
tory of Indiana and Illinois was worth 
any such sum of money, or, in fact, any 
money at all. The fact that this matter 
was threshed out by the directors of the 
State Life, and approved by them, indi- 
cates that they must have visions of ex- 





traordinary profits to come to the agency 
company, and inasmuch as these profits 
could only come out of the pockets of 
the policyholders, each policyholder of 
this company had a vital interest in this 
proceeding.” 


BS 

Correspondence is printed showing that 
the State Agency Company was virtually 
organized and set on foot by directors 
of the State Life and that they assisted 
in the sales of stock. The directors of 
the State Life are not interested in the 
profits of the agency companies. 


A larger and more representative board 
of directors is recommended for the State 
Life. Individual responsibility appears to 
be carried to extremes in the company 
and there is no strong directing body. 
“No better evidence of the evil that may 
fall to the policyholders from a lack of 
proper direction and supervision over 
these executive officials can be desired 
than the fact that the vice-president was 
permitted to embark this company on a 
business policy, in making the contract 
with the Life Underwriters’ Agency Com- 
pany in Colorado, which had for the very 
basis of its operations a plan to deceive 
and mislead the public—a policy which 
has brought great discredit upon the com- 
pany and thereby injured the policyhold- 
ers as a whole.” 

Deputy Rittenhouse’s comment on the 
agency stock scheme 1s as follows: “It 
is obvious, however, that the agency 
corporation scheme for life companies, 
especially mutual life .companies, is dan- 
gerous and should be discouraged. They 
tend to encourage the shifting of both 
moral and legal responsibility from the 
officials of the insurance company to an 
outside corporation, for the solvency and 
business integrity of which the insurance 
company is not responsible. They also, in 
a sense, rise as a barrier between the 
policyholder and his company. They are 
organized upon the stock plan and specu- 
lation is a vital part of the scheme and 
this cannot help but operate ultimately to 
the disadvantage of the policyholders.” 

Actuary Wolfe, speaking of the con- 
tracts with the Colorado agency com- 
pany, says: “The life insurance company 
possesses no right to terminate it as long 
as the agency company observes its con- 
ditions and continues to produce the 
stated amount of business each year. It 
zoes without saying that a contract of 
this nature, which must be kept in force 
irrespective of possible changes in the 
life insurance business, is fraught with 
danger for the policyholders.” 





TERM INSURANCE 


It is sometimes found that people more 
or less uninformed on life insurance 
subjects have a misconception of term 
insurance. When the term ends they 
seem to think the same rate should pre- 
vail. The claim is made that the insured 
did not die and hence the company has 
the premium on hand or perhaps the in- 
sured will point to the company's sur- 
plus and declare that with the funds on 
hand there is no need of increasing the 
rate. 

L. G. Fouse in 
arguments says: 

“All such logic in this day and gen- 
eration is inexcusable. Many of those 
who did not die seem to overlook the 
fact that others did die and that their 
beneficiaries must be paid, and that in- 
surance simply means dividing the loss 
of one among many. The holder of a 
fire insurance policy might, with equal 
propriety, ask the fire company to return 
the premium because his building did 
not burn, ignoring the fact that other 
buildings did burn. 

“It is equally puerile to refer to the 
large accumulations of a company as a 
reason for being relieved from paying a 
proper premium or just proportion of 
losses. Every policyholder in a mutual 
company can only hope to share in accu- 
mulations in proportion to his contribu- 
tions to them. If a policyholder pays 
for his insurance in advance in either 
a single payment, or ten, fifteen or 
twenty payments, he must of necessity 


referring to these 





share in the accumulations in proportion 
to his contribution to them.” 
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ADVANCE DIVIDEND POLICY OF 
FIDELITY MUTUAL LIFE 


The Fidelity Mutual’s “Advance Divi- 
dend” policy has aroused some curiosity 
in the field among agents who have met 
it in competition. It is practically a stock- 
rate policy but the guarantees are higher 
than on most nonparticipating policies. 
Although the commissions are low some 
Fidelity agents are pushing it almost ex- 
clusively. It is written on all the Fideli- 
ty’s regular forms. On the 20-payment 
life form the rate at age 35 is $30.10 per 
thousand. Following is a sample 20-pay- 
ment life policy for $10,000 at age 35: 

The Fidelity Mutual Life Insurance 
Company of Philadelphia, Penna. 

By this Policy of Insurance agrees to 
pay the sum of Ten Thousand Dollars at 
its head office in the City of Philadelphia, 
upon the surrender of the same property 
receipted immediately after the accept- 
ance of due and satisfactory proof of fact 
and cause of death of John Doe of Phila- 
delphia, County of Philadelphia, State of 
Pennsylvania (the insured under this 
policy) and of claim hereunder to his 
wife, Mary Doe, or if the insured survive 
the aforesaid beneficiary to the adminis- 
trators, executors or assigns of the in- 
sured, subject to all the requirements, 
privileges and provisions stated on the 
following pages, which are conditions 
precedent, and are a material part of this 
contract as fully as if they were stated at 
length over the signatures hereto affixed. 

The contract is made in consideration 
of the written application of the above- 
named insured, which is made a part 
hereof, a copy of which is hereto attached, 
and the payment in advance to said com- 
pany of three hundred one and ool100 
dollars on delivery of this policy, and 
hereafter to the company at its head office 
in the City of Philadelphia, upon the first 
day of the month of November in every 
year until twenty full years shall have 
been duly paid to said company. 

In Witness Whereof: The Fidelity 
Mutual Life Insurance Company has 
caused the signatures of its president and 
treasurer to be affixed, at its head office 
in Philadelphia, attested by its secretary, 
this first day of November, 1905. 


President. 
Treasurer. 
GENERAL PRECEDENT CONDITIONS. 


The application, copy of which is given 
on third page, forms the sole basis of this 
contract, which shall not be operative or 
binding until the actual payment of the in- 
itial premium, and delivery of the policy 
during the lifetime and good health of 
the insured; the insured, with the written 
approval of the president or vice-president, 
may, upon the surrender of this policy, 
change the beneficiary, or with such ap- 
proval it may be assigned; notice of each 
and every premium due or to become due 
hereon is given and oa by the de- 
livery and acceptance of this policy; every 
premium is due and wy at the head 
office of the company in the city of Phila- 
delphia, but may be paid to an authorized 
agent or collector on or before the date 
when due in exchange for a receipt with 
the signatures of the president and treas- 
urer affixed and countersigned by the auth- 
orized agent or collector to whom payment 
is made, as evidence of such payment to 
him; if any premium be not paid when 
due, or if any obligation given for premium 
be dishonored or not paid when due, this 
policy shall be void until duly reinstated 
during the lifetime and good health of the 
insured, but if it shall have been in force 
exceeding one year it shall be extended and 
remain in force 30 days from due date, and 
if premium be not then paid with interest 
for the time taken at the rate of 5 percent 
per annum, or if any obligation given for 
premium be dishonored or not paid when 
due without grace, this policy shall be abso- 
lutely void, except as provided in the non- 
forfeiture clause, and after said period of 
thirty days, or nonpayment of any such 
obligation, it can only be revived if the 
insured be in good health upon presenta- 
tion of a reinstatement certificate signed 
by said insured, and upon the approval of 
the same by the president or vice-president 
and medical director, but not otherwise; in 
the event of the death of the within named 
insured, the claimant shall promptly give 
notice thereof and furnish the necessary 
proofs; from any sum payable hereunder 
there shall be deducted the unpaid portion 
of the year’s premium, if any, and any 
indebtedness of the insured or beneficiary 
to the company on account of this contract 
or otherwise; no suit or action shall be 
maintained hereon unless actually begun 
within one year from the ascertained day 
of the death of the insured; after two years 





from the date hereof, if this policy shall 
have been in continuous force, it shall, in 
the event of the death of the insured, be 
incontestable for the sum payable here- 
under, except for nonpayment of premium; 
if the insured shall within such two years 
die by his own hand or act, whether sane 
or insane, the only amount payable here- 
under shall be a sum equal to the premiums 
paid hereon with interest at the rate of 
5 percent per annum; military or naval 
service in time of war, or traveling or 
residing south of the Tropic of Cancer or 
north of the sixtieth degree north latitude, 
western hemisphere, requires the written 
consent of the president and the payment 
of an extra premium, in order to avoid 
scaling of policy as provided by the rules 
of the company; the reserve maintained 
hereon, or required by law, exclusive of the 
first policy year, shall be computed from 
an age one year greater than the age of 
actual issue. and shall be protected by the 
undistributed surplus of the company; the 
expense of management shall not exceed, 
excluding the first policy year, the net pre- 
mium loading, and any distributive share 
of surplus shall be applied according to 
the company’s rule applicable to this form 
of policy. 

The premiums hereon may be paid an- 
nually, or in semiannual or quarterly in- 
stallments in advance, in accordance with 
the company’s table of rates applicable 
hereto, but in any event, in consideration 
of the values being computed according 
to due date, this policy shall continue in 
force only until the due date of the next 
premium or installment of premium, ex- 
cept as hereinbefore provided for extension 
if this policy shall have been in force 
exceeding one year. 


SPECIAL PROVISIONS. 


Surplus.—This policy from the date here- 
of, if kept in force and the insured be 
living, and not otherwise, participates in 
the total surplus contributed by policies of 
its class according to its contribution to 
such surplus as determined by the com- 
pany, and if the insured be living and 
this policy be kept in force until Nov. 1, 
1925, and not otherwise, its share of dis- 
tributive surplus as apportioned by the 
company will be paid in cash, or, upon evi- 
dence of good health satisfactory to the 
company, will be converted into additional 
paid-up insurance. 

If policy be surrendered on Nov. 1, 1925, 
its entire cash value, consisting of the 
reserve and distributive share of surplus 
as apportioned by the company will be ap- 
paid in cash, or (b) converted into an an- 
nuity for life. 

If continued in force after Nov. 1, 1925, 
its subsequent share of distributive surplus 
as aportioned by the company will be ap- 
plied to the purchase of additional paid-up 
insurance. 

Loan Value.—After this policy shall have 
been in force three full years, the com- 
pany, within 60 days after written appli- 
eation therefor, will grant, in conformity 
with the rules then in force, a cash loan, 
with interest in advance at a rate not ex- 
ceeding 6 percent per annum, of the amount 
stated in the table below; provided, al- 
ways, that if the loan be for full amount 
stated in the table below, it is subject to 
the payment of the premium for the ensu- 
ing year. 

Nonforfeiture.—After three full year’s 
premiums shall have been paid, then, pro- 
vided this policy be free from debt, upon 
the nonpayment of any subsequent pre- 
mium within the 30 days of grace, this 
policy is automatically extended for the 
time indicated in the table below, com- 
puted from the date of nonpayment of pre- 
mium; or, if this policy be legally sur- 
rendered within three months from the date 
when such premium became due, the com- 
pany will issue in exchange a participating 
paid-up policy for the amount specified in 
the table below: 

TABLE OF GUARANTEED VALUES 
For end of Or paid Or ext. ins. 

Cash loan of. Insurance. Yrs.. Mos. 
$ 580 $ 850 4 


a 


ry 


— 
AWK KH OCOOMROM OCIS IN 


8,800 
For life. 


5,780 
Cash value. 
6,210 10,000 
> 


Should any indebtedness exist the values 
shall be diminished proportionately. 

Instalment Options.—This policy is issued 
— in one sum on the death of the 
nsured, but the insured, by giving written 
notice at any time to the company at its 
head office, accompanied by this any for 
corresponding indorsement, provided this 
policy is not then assigned, may change 
the manner of such payment from one sum, 
as hereinafter provided in either the first 
or second options, and may give the bene- 
ficiary the right to commute any number 
or all of the instalments, exclusive of de- 
ferred annuity under second option, and 
receive in one sum the then present cash 
value of unpaid instalments; but without 
such written authority from the insured 
and indorsement hereon, the beneficiary 





shall not have such right. In the event 
of the death of the beneficiary after the 
maturity of this policy and betore the pay- 
ment of the total number of instalments 
payable hereunder, the executor or admin- 
istrator of such beneficiary shall have the 
right to commute into one cash payment 
the then present value of unpaid instal- 
ments, 

First Option.—The insured, by giving 
written notice and with indorsement hereon 
as aioresaid, may elect to have the in- 
surance hereunder paid in any number of 
instalments he may designate, or have 
them commuted, as provided in the an- 
nexed table marked “A.” Such change 
from one sum to the number of instalments 
selected will take effect when written in 
or indorsed on this policy by the com- 
pany, and when this policy shall have be- 
come a claim it may be exchanged on pay- 
ment of first instalment for instalment 
certificates, containing the amount and 
date of maturity of each instalment. 

The annexed table marked ‘‘A” is based 
upon $1,000 of insurance, and shall apply 
as a multiple, according to the amount 
payable under this policy in the event of 
the death of the insured while it is in 
force. If, however, the amount of this 
policy be less than $1,000, it shall be paid 
only in one sum and not in instalments, 

[Table A gives the amount of each in- 
stalment per $1,000 of the policy as follows: 
25 instalments of $55 each; 20, of $65; 19, 
of $67; 18, of $70; : 
of $81; f $ 


; 4, of 

It also gives 

the commuted value of all future instal- 
ments when any = is due.] 


Second Option.—Or, at the written re- 
quest of the insured and _  indorsement 
hereon as aforesaid, the company upon the 
death of the said insured will pay twenty 
equal annual instalments of $50, each to 
every $1,000 insurance hereunder, or the 
commuted present value thereof, and in 
such event this policy when it becomes a 
claim, may be exchanged for instalment 
certificates, as provided in the first option, 
together with a deferred annuity policy, in 
accordance with the terms hereof, which 
shall provide that if the beneficiary here- 
under be living twenty years after the 
death of the insured, and not otherwise, 
the said company will pay thereafter to 
said beneficiary an annuity for life accord- 
ing to sum insured and the attained age 
of said beneficiary at the twentieth anni- 
versary of the death of the insured speci- 
fied in the annuity table marked “B,”’ 
given on the second page of this policy, 
said table being based on $1,000 insurance. 
The first payment of such annuity shall be 
made to the beneficiary hereunder, if then 
living, one year from the date payable of 
the last or twentieth instalment as afore- 
said, upon satisfactory proof of the age of 
said beneficiary being first given, and an- 
nually on the anniversary of such pay- 
ment, and terminating with the date of the 
last payment preceding the death of said 
beneficiary; Provided, always, That the 
said company shall be furnished at every 
payment of annuity with satisfactory evi- 
dence of the existence of the life of said 
beneficiary annuitant. 

{Table B gives the amount per $1,000 of 
insurance which will be paid as an annuity 
each year beginning twenty vears after the 
death of the insured, according to the age 
of the beneficiary twenty years after the 





death of the insured. Some of these 
amounts are as follows: If the beneficiary 
is 25 to 30 years old, the annuity will be 
$22; 35 years, $24; 40 years, $26; 45 years, 

29; 50 years, $33; 55 years, $39; 60 years, 
$48; 65 years, $64; 70 years, $94; 75 years, 
$156; 80 years, $317.] 

It is especially agreed, That the first in- 
stalment under either the first or second 
options under this contract shall be due 
immediately upon receipt and approval of 
the proofs of death of the insured and 
of the justness of the claim; and subse- 
quent instalments, if this policy be not 
then exchanged for instalment certificates 
as aforesaid, shall be paid annually there- 
after on the anniversary day of the death 
of the insured until all instalments shall 
have been paid. 

_ copy of the application given in the 
policy is omitted here.] 


MUTUAL LIFE’S CONTEST 


’ The fight between the Administration 
ticket and that of the International Pol- 
icyholders Association in the coming 
election in the Mutual Life and the New 
York Life promises to be a sharp one, 
with the probabilities in favor of a close 
result. Should the “Policyholders” ticket 
announce a platform, as it is understood 
is contemplated, which shall indicate the 
policy to be pursued by the new man- 
agement if elected, one change will prob- 
ably be with reference to the distribu- 
tion of investments. The International 
Committee believes that the concentra- 
tion of the investments in New York 
city is bad policy, and will take steps 
to distribute them over the country and 
in the various states in proportion to 
the premium collections from _ those 
states, This would necessitate a loaning 
system somewhat after the manner of 
that of the Northwestern or Union Cen- 
tral. It is recognized that some states 
do not furnish a safe field for invest- 
ment, and it is the idea to avoid these, 
but, so far as possible, to give each state 
its quota according to the reserves held 
for its citizens. While most insurance 
men have been against compulsory in- 
vestment of reserves in the various states 
by law, many are in favor of the prin- 
ciple, where it can be operated to ad- 
vantage. 

Managers of both companies, and es- 
pecially of the Mutual, are in many cases 
preserving a more or less nonpartisan 
attitude and will use their influence for 
whatever they believe to be for the best 
interests of the policyholders. They are 
loyal to the company, but are not dis- 
posed to follow blindly men at the home 
office who may not themselves have been 
loyal. 


The key to success is not the night key. 





MANAGERS WANTED 


For Fort Wayne and Indianapolis, Ind.; Dayton 
Youngstown, Akron and Springfield, Ohio 


Address: Agency Department 


Reliance Life Insurance Company 
Pittsburg, Penna. 


James H. Reed 


Paid Up Capital 


President 


$1,000,000.00. 





Twenty-Fifth Annual Statement of 


The Bankers Life Association of Des Moines 


For the Year 1905, Published January 1, 1906 


ASSETS. 
Securities Deposited with the 
pation of State...............86,882,931.96 


254,409.42 
1,638.851.75 
$8,776,193.13 


Increase in Assets in 1905........ 1,308,863.71 


LIABILITIES. 
Death Claims proven and unpaid, 
Death Claims not proven 8 
Other Itoms...........+...000% 
Balance to protect contracts 


one 
138,800.00 
veces 16,745.82 
8,620,647.31 


$8,776,193.13 
Ins. in force Dec. 31, 1905 000 
Cost of Insurance per thousand at 
age 40 in 1905 


BDWARD A. TEMPLE. President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
J. A. SPERRY, District Manager, Woman's Temple, Chicago, lil. 
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STATE AUDITOR CARROLL 
MAKES SOME COMMENTS 


In his life report State Auditor Carroll 
of Iowa recommends concerning fra- 
ternals: 


First—To provide by law that hereafter 
no association shall be organized in or 
admitted to the state with inadequate 
rates. (National fraternal tables at least; 
American, better.) 

Second—That existing fraternals_ shall 
after a given date, not too far distant, ad- 
just their rates to an tw basis either 
by an increase of rates of assessment, or 
by corresponding decrease in the amount 
rd insurance, giving the member the op- 

tion. 

Third—As suggested by the insurance 
commissioner of Wisconsin, associations 
might be required, after a given date, to 
collect from new members adequate rates, 
leaving the old members to pass from the 
inadequate to the adequate class at at- 
tained age without medical examination. 
It is my judgment that such members 
should be required to exercise this option 
within a given time, for the medical ex- 
amination should be required, otherwise 
there is added danger of adverse selection. 
The all important matter is to bring about 
the change to adequate rates, and in doing 
so the law might be so framed as to per- 
mit associations to work out the details as 
to methods. 


Concerning assessment companies the 
auditor says: 

Several states have enacted laws pro- 
hibiting the further organization of assess- 
ment life insurance associations, except 
upon the fraternal plan. Whether this 

should be done in Iowa or not depends 

parent whether there shall be a law enacted 
— a minimum rate of assessments 
whi is adequate to insure solvency and 
permanency. In my judgment assessment 
associations should be required to accum- 
ulate and maintain a full reserve ed 
upon some recognized mortality table, with 
a rate of interest to be provided by law. 
_ Mr. Carroll would prohibit the future 
issue of deferred dividend policies and 
require annual accountings on outstand- 
ing policies and the carrying of appor- 
tioned surplus as a liability. He would 
prohibit companies from writing both 
participating and nonparticipating insur- 
ance. He would have the Iowa law re- 
garding guaranty funds of mutual life 
companies made plainer. 

The auditor gives a list of the salaries 
paid officers of Iowa companies where 
the salaries amount to $1,000 a year or 








more. The list is in part as follows: 
AMERICAN LIFE. 
1906. 
President 1,800 
Secretary 1,800 
1906. 
President $ 7,500 
Second vice-president.... 2,400 
Secretary ° 5,000 5,000 
Supt. agencies ............ 3,600 4,800 
DES MOINES LIFE. 
1905. 1906 
PE ncdsivnansondsande $12,000 $ 7,500 
Vice-president ............ 6,000 4,500 
Second vice-president..... 5,000 4,500 
|. ae ,000 3,000 
Assistant secretary....... 2,400 2,400 
eee --- 38,000 3,000 
Supt. AGOMOIEB..0cccccceees 5,000 4,500 
Asst, supt. agencies....... 2,600 2,400 
EQUITABLE LIFE. 
1905. 1906 
er ee $ 5,400 $ 5,400 
Vase-qeananas cevccerocese ¥ ’ 
DEE 90 sssndunemesaia ,000 5,000 
RED  sendéunovenenesessne \ 5 
Asst. supt. agencies....... 4,300 4,800 
GUARANTY MUTUAL. 
1905. 1906. 
Vice-president ............ $ 2,100 $ 3,100 
Secretary ..... cvnbeawekeis ; 1,900 


REGISTER LIFE & ANNUITY. 
1905. 1906. 
ee $1, $ 1,000 
MEPGONEY ccccccccccoesseses , 5 000 
rrr ¥e0eee 2,400 2,400 
Supt. agencies........ er 2,400 
ROYAL UNION MUTUAL. 

1905. 1906. 
President ..... pane aaieiaed $ 5,000 $ 6,000 

fe Ee 5,000 6, 
SED wesecadensncavios 2,500 3,600 





SIGNIFICANT STATEMENT 


The big companies expect now to be- 
come dividend payers. At least such is 
the inference drawn from the statements 
appearing in their literature. Here is a 
_— paragraph from the Mutual 

ife : 

“While the phraseology of the stand- 
ard forms as used by all New York 
companies will be identical, premium 
rates and guaranties will not ‘necessarily 
be so. The several companies may 
charge different rates, offer different 





cash values, and omit or include restric- 
tions not contained in other contracts, 
thus affording sufficient variety to pro- 
mote competition. It might even be well 
if rates and guaranties likewise were the 
same, thus making a difference in divi- 
dends the chief basis of competition. 


BOARD CONTRACTS HELD 
INVALID IN WISCONSIN 








(Urwan N. W. National Life, page 
1102, V103 Northwestern Reporter.) 

This was an action by Frank A. Ur- 
wan against the Northwestern National 
Life of Minnesota to recover $159.55 
paid to that company as the first an- 
nual premium on a policy to be issued 
together with a special agent’s renewal 
or advisory board contract. Case tried 
in the circuit court of Oconto county, 
Wisconsin. Defendant appealed from 
a judgment in favor of Urwan. The 
opinion of the circuit court was, in part, 
as follows: 

“4. Revised statutes 1808. section 
19550, provides that no life insurance 
company shall make any discrimination 
in favor of individuals between insur- 
ants of the same class, and equal ex- 
pectation of life, in the amount or pay- 
ment of premiums, or in any other of 
the terms and conditions of the con- 
tract it makes, and that no such com- 
pany or agent thereof shall make any 
agreement as to such contract other 
than as plainly expressed in the policy, 
nor pay or allow as an inducement to 
insurance any rebate of premium or 
any special favor or valuable considera- 
tion whatever not specified in the policy. 
Held, that one to whom a _ special 
agent’s contract, limited to 400 full 
members or proportionate number of 
half: members in the state, is issued, in 
violation of the statute, as an induce- 
ment to the taking out of a policy of 
life insurance, is not pari delicto with 
the insurer, and is not forbidden to 
prosecute an action against the insurer 
for return of money paid, in considera- 
tion of the issuance of the policy.” 

In writing the decision of the su- 
preme court affirming, that of the circuit 
court, Justice Cassoday quoted the anti- 
ae section of the statutes and 
said: 

“The manifest purpose of this sec- 
tion of the statute was to prohibit any 
distinction or discrimination in favor of 
insurants of the same class and equal 
expectation of life, and to prohibit the 
making of any contract or agreement 
as to such insurance not expressed in 
the policy, and to prohibit any rebate of 
premium payable on the policy as an 
inducement to insurance, or any special 
favor or advantage not specified in the 
policy. 

“So, under a similar statute in Michi- 
gan, it was held in that state that an 
action could not be maintained by the 
company on a note given for the pre- 
mium on a policy issued by the com- 
pany in violation of such statute. In 
that case, as in this, counsel for the 
company contended that the contract for 
the ‘insurance was separate and distinct 
from the advisory representative con- 
tract,’ but the court held ‘that they 
were both a part of one transac- 
tion, and within the prohibition of the 
statute.’ It is obvious that the insurance 
contract applied for by the plaintiff, and 
upon which he paid the first premium 
of the twenty annual installments, and 
which the defendant at the time of such 
payment agreed to execute and send to 
the plaintiff, was contrary to the statute, 
and hence void.”—Field Notes. 





WHAT HE THINKS OF IT 


Superintendent Vandiver of Missouri 
recently wrote to a Chicago assessment 
company: “If I can find any means at my 
command to keep you or anybody else 
from writing life insurance in Missouri 
on the assessment plan, I will most as- 
suredly do so. The history of assessment 
insurance in this state is too fresh in our 
minds to admit of its being repeated if 
it can be avoided.” 





SOME COMMENT DRAWN OUT 
AT THE AGENCY MEETINGS 


At the annual meeting of the Con- 
hecticut Mutual, at which many general 
agents were in attendance, the present 
conditions in life insurance were much 
discussed and the attitude to be assumed 
by the company was gone over. The 
company has decided to make no change 
in its agency contracts other than those 
made necessary by the new laws, and 
feels that it can afford to rest on_its 
record and continue as in the past. New 
business is coming to it in much larger 
volume than usual, and this year will 
show a considerable gain. 

*_ * * 


At the Penn Mutual agency meeting 
there was some discussion as to the 
advisability of leaving New York. It 
was felt that the company could write 
a much larger business if it did not 
have to comply with the commission 
regulations and that the loss from 
New York would be easily made up 
from other states. General Agent Jo- 
seph Bowes of Rochester did not think 
the company should leave the state. 
It is not probable that the Penn would 
consider withdrawing unless a number 
of the other annual dividend com- 
panies should decide to do so, but it 
is said to be not unlikely that it would 
be favorably disposed should it feel 
that the withdrawal could be made in 
good company. 





* * 


There is said to be no_ possibility 
that the Northwestern Mutual will re- 
tire from New York. It is understood 
that the Bristol agency is now pro- 
ducing a million a month in new busi- 
ness, and the company has a _ very 
strong hold throughout the _ state. 
There will have to be some reduction 
in commissions, as the company pays 
a renewal the second year of 15 per- 
cent, which will have to be reduced 
to 7% percent. A few changes will 
have to be made, but they will not be 
sufficient to affect the volume of new 
business. The rumor that President 
H. L. Palmer, who is 87 years of 
age, is about to retire, now that the 
investigation is over and the company 
is found to be in good condition, is 
stated by one of the prominent general 
agents to be only an annual recurrence 
of the rumor started several years 
ago. In the nature of things, Judge 
Palmer will not remain many years 
at the head of the Northwestern, but 
the belief of the company’s agents is 
that he will stay in office indefinitely. 
Should he retire, Vice-President Mark- 
_ would in all probability succeed 
im. 


It is only by starting early and keep- 
ing up the endeavor, that a competence 
for old age can be assured. Unless a 
beginning is made in early life, and the 
selected line of action strenuously pur- 
sued, little if any success will be at- 
tained.—Equitable Record. 


YOUNG ‘MEN—MAKE MONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable “o 
manner, . 


Prudential represen- Ry ~ 
tatives make money PRUD EN IAL 
They have most varied mebaare te 
forms of policies and . 


ALTAR 


advantageous con- wr 
tracts witb liberal . 
commissions. 

The attention of 
oung men, particu 
arly young men start- 
ing in business, is 


| sought. 
ri ‘or full information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of Americse 
lacorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President N EWARK, N.J. 








Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1851 


Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bidg. 


Columbus Agency, Lot H. Brown, 
Manager of Agents. 1003 Outlook Bidg. 








WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sel§ 

@ Insurance without “Agency Co.’ 
Stoek or ‘Special Contracts,” will be intere 
ested in the Agency contracts offered by 


THE INDIANAPOLIS 
LIFE INSURANCE COMPANY 
Address 


FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 





LOW PREMIUMS ANNUAL DIVIDENDS 














CAN YOU DELIVER 
THE COODS? 


If you can and your references are satisfactory, 
we want you fora General Agent. Opportunities 
in ten States, with a General Agent's contraci 
giving you the privilege of appointing agents and 
operating throughout an entire State, under s 
= carrying first-class commissions and re- 
newals. 

The education of Ro patito in life insurance in 
the last year has created a demand for guaranwed 

licies. We write @ line of Annual ne and 

ferred Dividend policies, on tne 20-Year Term, 
Ordinary Life and 20-Payment paene.. Every 
Dividend, Annual or Deferred, GUARANTEED. 

No matter what town or city you are in, look up 
the record of this Company and write us'to- day. 
We have the best there is in the business to offer. 

Address F, L. SMART Vice-President 
Security Life and Annuity Company of America, 
Majestic Building, Chicago. 





Continuous Renewals 


sone yy Managers and General Agents in Ohio and Georgia and throughout the Southern States. 


y for men of ca 


pacity to make a permanent connection and begin 


opportu 
bultaine for the future with a company organized under the lawe of Ohio and subjected to rigid 


nnual Examinations. 


Up-to-Date Contracts Containing Many Talking Points 
Do not delay investigation but begin at once to profit by selling the matchless contracts of this 


progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 





Central Life, Des Moines, Ia. 
RIGHT COMPANY 


for Policyholders and Agents. Great opportunity for good 


men in the Agency Department. 


GEO. B. PEAK 
PRESIDENT 


Address 


H. G. EVERETT 
SECRETARY 
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Said About inant 


As minimum rates for fraternal in- 
surance societies the Jamison insurance 
commission will recommend to the 
lowa legislature rates based on the 
American experience table of mortality. 
These recommendations have been prac- 
tically agreed upon by the commission, 
although the report has not been defi- 
nitely prepared. The recommendation, 
if enacted into law, will revolutionize 
the fraternal insurance business, as the 
rates at present charged are far less 
than the American experience; they are 
not even up to the National Fraternal 
Congress tables. That the assessment 
and fraternal rates are far below the 
actual cost of insurance is a _ recog- 
nized fact. One assessment company is 
charging $10 a year per $1,000 of in- 
surance. Under such a rate it would 
be necessary for the insured to live one 
hundred years in order to pay as much 
as his estate would receive at his death, 
and the same a, is Fam to all. 








The cruelty and folly of cheap insur- 
ance are now being exemplified in the 
record of death claims of the Royal 
Arcanum. On Oct. 1 last that order 
raised the assessments so drastically that 
many of its old members were forced 
to get out, or to cut down their cer- 
tificates from $3,000 to $2,000 or $1,000. 
In some cases the assessments on $3,000 
were raised from $32 to $192 per an- 
num, or more than sixfold. The mem- 
bers who had been longest in the order 
were made to suffer most, and it is not 
surprising that many who had reached 
the age of 60 years and over found the 
new assessments more than they could 
pay, and either surrendered or scaled 
their certificates. 

And now the grievous wrong inflicted 
upon those who trusted the Royal Arca- 
num for years and believed in its false 
promises is being made apparent. A 
constantly increasing number of mem- 
bers are now dying who have been de- 
frauded of a part of their insurance 
within a few months of their death. 
From the record published by the Royal 
Arcanum we find that in January last 
three members died who for years had 
paid for $3,000 insurance, but at their 
death were insured for only $1,000. - In 
February there were three others, in 
March four, in April seven, and in May 
ten. Between Jan. 1 and May 31 twenty- 
seven members died whose beneficiaries 
received only $1,000, one of them only 
$so0, yet for from nearly 14 years to 
27 years each those members had paid 
for $3,000. The increase in assessments 
at a time when they were unable to 
bear any greater burden forced them to 
scale their certificates. 

We have compiled the following sta- 
tistics regarding the twenty-seven mem- 
bers mentioned: 

Age Age Assess- Benefi- 


at En- at ments ciary Re- 
try. Death. Paid. ceived. 
31 58 $604.2 


604.75 


BOO ccccteccecesecess $20,064.91 $26,500 
All these members, with the exception 
of two, were aged 49 or over at the 
time of their death, fifteen were over 
60 years of age, four over 70 years, and 
one 82 years. Their aggregate insurance 
rior to the increase in assessments was 
1,000; their beneficiaries received only 








$26,500. The Royal Arcanum is $54,500 
ahead because these old members were 
unable to pay the increased assessments 
levied since Oct. 1 last. 

It will be noted that these old mem- 
bers paid into the order $20,064.91. A 
proper allowance for interest would in- 
crease the value of those payments to 
$30,000, or $3,500 more than the Royal 
Arcanum returned to their beneficiaries. 

But five actually paid in more than 
was returned, while two others paid 
within a few dollars as much as their 
death claims amounted to. These we 
group together as follows: 

Assess- 

Age Age ments 
Entry. Death. Paid. 
58 82 $1,445.76 
72 1,190.42 

70 1,145.96 

68 1,044.84 

70 1,152.68 

69 998.00 

67 954.94 


$7,932.60 

These seven members, the youngest 67 
years of age and the oldest 82 years, 
paid in $7,932.60, and the claims paid on 
their lives by the Royal Arcanum were 
only $6,500. Each of these old members 
except one left a widow surviving him, 
and instead of her getting the $3,000 for 
which she and her husband had pinched 
and saved for 16 to 24 years, she finds 
fraternalism has only $1,000 to offer. 

The crime which lies at the door of 
the Royal Arcanum is that it robs the 
unfortunate while still persisting in the 
pretence of selling cheap insurance. 
Compare the experience of these mem- 
bers forced to drop $2,000 of their in- 
surance with that of members who were 
able to pay the increased assessment 
since last October. The following com- 
parisons will suffice to make apparent the 
injustice : 

AGE AT ENTRY 49 YEARS. 


Duration of Assessments Death 
Membership. Paid. 

. 23yr.7 mo. $1,190.42 
23 yr. 7 mo. 1,244.02 


Difference 53.60 
AGE AT ENTRY 50 YEARS. 
Duration of Assessments ae 
Paid. aim. 
$1,145.96 ot 000 
1,382.12 3,000 


Difference $ 236.16 $2,000 
AGE AT ENTRY 51 YEARS. 

Duration of Assessments Death 

Membership. Paid. Claim. 

17yr.4mo. $1,044.84 $1,000 

17 yr. 4 mo. 1,116.92 3.000 


Difference $ 72.08 $2,000 
AGE AT ENTRY 54 YEARS. 
Duration of Assessments Death 
Membership. Paid. Claim. 
16 yr. 1 mo. $1,152.68 $ 500 
16 yr. 7 mo. 1,210.13 3,000 
Difference $ 57.45 $2,500 
The comparisons in each case are be- 


Death 
=. 





$2,000 














THE OLD RELIABLB 


MICHIGAN MUTUAL LIFE 


INSURANCE COMPANY 
of Detroit, Michigan, 


Stands for ae JUSTICE and FAIR DEALINGS 
0 all its transactions. 


‘son enna Busi- Liberal Commission on 
ness and Responsi- Non- Varticipating 
ble Agents Plans 


New men or producers making changes will find 
it advantageous to communicate with 


E.H. ELWELL,Mgr. W.A. COURTRIGHT, Asc. Mgr. 
1 Tearborn St., Chicago. 











This General Agency of the North- 
western of Milwaukee wrote 1 
more business in 1905 than in any 
previous year. 

The reason for such a record will 
interest every man who wants to 
sell life insurance along clean, pro- 
gressive lines. 

Call on or address 
Charles D. Norton, General Agent 

Chicago and Northern Illinois 

Tel. Main 1472. 8th Floor Stock Exchange Bldg. 
CHICAGO 





WAN TED 
MANAGERS 


For a Central Western State and 
Two Central Southern States 


by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of the Western Underwriter 


145 La Salle Street Chicago 








PSYCHOLOGY OF SOLICITING. 

This book, by John I. Harden, ap- 
plies mental laws to the art of can- 
vassing, giving the solicitor practical 
directions for using his mental powers 
most effectively toward securing appli- 
cations. As a mechanic must under- 
stand his tools, so should the solicitor 
understand his resources. 

A practical book for practical men. 

Handsomely bound in flexible 
leather. Price, $1. The Western Un- 
derwriter Company, 145 LaSalle street, 
Chicago. 





ROYAL UNION MUTUAL 
LIFE INSURANCE COMPANY 


OF IOWA 


Every policy secured like a Bank Note. 
Largest Cash Settlements. 


Send for report of the most exhaustive investi- 
gation ever made by an insurance department. 








AGENTS WANTED 


M. L. COHN, Inspector of Agencies 
238 La Salle Street, CHICAGO, ILL. 














Ope Northmesiern 


Mutual Life Insurance Co 
OF MILWAUKEE 
ORGANIZED 1657 





up to 1905. 


only 14%. 





H. L. PALMER. President 


C. H. WATSON, Secretary 


4.02%. 





Year 


1866 
1886. . 
1906. . 








Growth of Company 

$ 15,041,082 
764,266,187 

Business of 1905 largest in history of Company. 


Purely Mutual, and transacts business 
only in the United States. 


their salaries. 


Insurance in Force 


company stocks. 


110,710,861 











During 1905 The Northwestern paid $6,489,- 
060.83 in dividends to policy-holders; a larger 
amount than was ever paid in dividends by any com- 
pany in the world, regardless of size, in a single year 


Increase in new business during 1905, over 20%. 
nses and taxes to total income during 1905, 


No compensation paid to officers other than 
No syndicate participations. No bank or trust 


Neither Company nor Officers interested in any 
flotation of securities. 

Hence Best Results to Policy-Holders. 

Most Attractive Policies. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address: 


1905, only 


expenses during 


H. F. NORRIS, 
Superintendent of Agencies. 
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tween members who took their policies 
at the same age and at as near the same 
date as we could find them. These com- 
parisons show how small an amount 
stood between the unfortunate member 
who had to scale his certificate and 
$2,000. 

The lesson which these examples teach 
is that fraternal insurance lures its vic- 
tims on and on until they are powerless 
to save themselves. Insurance that is 
cheap at the start is bound to be dear 
at the end. Those members who paid 
for $3,000 insurance for 20 years or 
more and in the end realized only $1,000, 
got the promise of $3,000 insurance very 
cheap, but the $1,000 insurance they actu- 
ally got was dear indeed; far in excess 
of what a regular life insurance com- 
pany would have charged—Insurance 
Observer. 

+ + 


Commissioner O’Brien is attempting to 
drive the National Protective Legion of 
New York out of Minnesota. Some time 
ago the license of the company was sus- 
pended and it took action in the courts to 
compel the commissioner to restore it. The 
company is determined to prevent the 
revocation of its license. Unless the 
court restrains the company from doing 
business Commissioner O’Brien will ré- 
voke its license. The issues arise en- 
tirely from the nature of a Class B. cer- 
tificate issued by the company which 
Commissioner O’Brien declares is in vio- 
lation of the state law. Under this cer- 
tificate the maximum amount which a 
beneficiary can receive is $300, which 
sum will be received only in case the 
certificate holder dies precisely at the end 
of the last month of the five-year-period 
for which the certificate runs. 

During the first month in the five years 
he is not insured at all; during the second 
month he is insured for the sum of $5 
at«a cost of $4; during the third month 
there is an increase of $10 at a cost of 
$6- during the fourth month, insurance 
of $15 at a cost of $8, and so on. In 
other words, the certificate holder is pay- 
ing for his insurance on an annual pre- 
mium basis of $400 for each $1,000. 

The insurance is of so slight import- 
ance that there is no graduation of pre- 
miums based upon the varying ages of 
the insured. The rates are the same for 
all ages. The insurance ceases when the 
member reaches the age of his life’s ex- 
pectancy. If he remains after that time 
he remains for speculation only. 

The contentions of the state are as 
follows: 

“The maturity benefit feature of plain- 
tiff’s ‘Class B’ insurance is not authorized 
expressly or impliedly by its charter. 

“Plaintiff does not insure the lives of 
its members, only on the whole life as- 
sessment plan, and therefore is not ad- 
missible to the state as a fraternal bene- 
ficiary association. 





FUTURE OF AGENCY SYSTEM 


Will the general agency system of 
companies operating under the Armstrong 
laws be gradually changed, into the sal- 
aried supervisor plan, is being discussed 
in the field. Company officials are in- 
clined to believe that men of power will 
not be attracted to the business because 
they can make more money in other 
activities. The margin is too small to in- 
duce men of executive ability and initia- 
tive to attempt to build up an agency, 
The “advance” system is practically 
eliminated. The general agent as well as 
the company is hampered by restrictions. 

One of the big agency men declares 
that Armstrong law companies will find it 
advantageous to adopt the salaried super- 
visor plan and he also feels that solicitors 
will be employed on a salaried basis with 
contingent commissions. With the weed- 
ing out of the unprofitable agent, this un- 
derwriter thinks that much of the waste 
will be avoided in the field. The agent 
who stays will be the agent who pays. 
He will be employed to do a certain 
amount of work and will get a fixed 
stipend. If he accomplishes more than 
the task assigned him, he will be paid an 
interest in the excess profit. If he does 
not come up to the standard his salary 
will be cut or he will be dropped. 





Among the Companies 





P. R. Sanborn, third vice-president of 
the Northwestern Mutual Life, states that 
the company’s policy in regard to loans in 
Chicago is not changed, as has been re- 
ported. The company has not loaned 
quite as much as usual in Chicago in the 
past six months because it had so manv 
calls for loans that the usual amount of 
money was not available for use in Chi- 
cago. Otherwise there is no change. 
The company is watching the fire insur- 
ance situation closely in Chicago, just as 
it is elsewhere. When it finds that the 
fire insurance on property on which it 
has a mortgage is in companies weakened 
by the San Francisco fire, it requests the 
mortgagor to change to a strong company. 

While the Northwestern recognizes the 
conflagration hazard in Chicago, as in 
other large cities, it loans on so con- 
servative a basis in comparison with the 
value of the property that if the city were 
to be wiped out by fire it would be on the 
safe side, so long as the people did not 
lose confidence and forsake Chicago, 
which is beyond the range of possibilities. 

Speaking of loans in Wisconsin, of 
which much was said during the investi- 
gation, Mr. Sanborn states that one reason 
why the company cannot lend more in 
some parts of Wisconsin is because so 
many of the farmers are insured in farm 
mutuals and the company will not accept 
that kind of fire insurance. 

The Northwestern’s life business is the 
greatest in its history. It is one of the 
companies that has shown a constant in- 
crease in new business through the period 
of commotion and uncertainty. 


THE RATES FOR ODD YEARS 
The following are net annual premi- 
ums per $1,000, American Experience, 3 
percent, for policies for odd numbers 
of years: 
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20 -$42.52 $29.84 $23.94 $99.37 $61.04 $43.22 
21 . 43.14 30.28 24.30 99.40 61.07 43.26 
22 ... 43.78 30.73 24.67 99.42 61.11 43.31 
23 « 44.44 


31.20 25.05 99.45 61.14 43.35 


24... 45.12 31.68 25.44 99.48 61.18 43.40 
25 45.82 32.18 25.85 99.52 61.23 43.45 
26... 46.55 32.70 26.27 99.55 61.27 43.51 
27 ... 47.29 33.23 26.71 99.59 61.32 43.57 
28 ... 48.07 33.79 27.17 99.63 61.37 43.64 
29 ... 48.87 34.36 27.64 99.68 61.43 43.71 
30 ... 49.69 34.95 28.12 99.72 61.49 43.80 
31 ... 50.54 35.56 28.63 99.78 61.56 43.89 
32 ... 51.42 36.19 29.15 99.84 61.64 43.99 
33 ... 52.33 36.85 29.70 99.90 61.72 44.10 
34 ... 53.27 37.53 30.27 99.97 61.82 44.22 
35 ... 54.24 38.23 30.85 100.04 61.92 44.36 
36 ... 55.24 38.96 31.47 100.13 62.03 44.51 
37 ... 56.27 39.71 32.11 100. 62.16 44.69 
38 ... 57.34 40.50 32.78 100.33 62.30 44.88 
39 ... 58.44 41.31 33.48 100.44 62.46 45.10 
40 ... 59.58 42.16 34.21 100.57 62.64 45.34 
41 ... 60.76 43.04 34.98 100.71 62.83 45.62 
42 ... 61.98 43.96 35.79 100.87 63.06 45.93 
43 ... 63.24 44.91 36.63 101.05 63.32 46.28 
44 ... 64.55 45.91 37.53 101.26 63.61 46.68 
45 ... 65.91 46.96 38.47 101.49 63.94 47.12 
46 ... 67.31 48.06 39.47 101.76 64.31 47.62 
47 ... 68.77 49.21 40.53 102.06 64.74 48.18 
48 ... 70.29 50.41 41.64 102.41 65.21 48.81 
49 ... 71.86 51.68 42.83 102.80 65.74 49.51 
50 ... 73.49 53.01 44.09 103.25 66.34 50.29 
51 ... 75.19 54.40 45.43 103.74 67.01 51.16 
52 ... 76.94 655.87 46.86 104.29 67.75 652.13 
53 ... 78.77 57.42 43.38 104.91 68.58 53.20 
54 ... 80.66 59.05 50.01 105.59 69.59 54.39 
55 ... 82.63 60.78 51.75 106 70.52 65.72 
56 ... 84.69 62.61 53.61 107.20 71.67 57.18 
57 ... 86.83 64.55 55.61 10 72.93 58.80 


62 . 76.40 68.15 114.69 81.68 69.71 
63 ...102.04 79.30 71.28 116.47 84.02 72.59 
64 ...105.08 82.42 74.68 118.44 86.62 75.75 
65 ...108.31 85.77 78.35 120.63 89.46 79.21 
66 111.74 89.38 82.34 123.05 92.60 $3.01 
67 ...115.38 93.28 86.65 125.72 96.05 87.16 
68 ...119 91.33 128 99.84 91.70 


9 ...123.39 102.03 96.41 131.87 104.00 96.66 
70 ...127.78 106.95 101.91 135.38 108.56 102.07 





This plodding fellow moves to the 
bigger things with a solemn realization 
of the work and responsibility they re- 
quire, while the genius takes his burdens 
lightly and realizes too late—if he rea- 
lizes at all—that the long pull is the 
moving force in all great problems of 
business as well as of transportation.— 
Saturday Evening Post. 





The State Life Insurance Company 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 


UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyholdert $3,574,677. 
TO INSURANCE AGENTS Examine the Life Annuity Com tive Contract of this Company. An original methoa 
the Agent an eqpestuniie teases ~ ih py in : dona why hE ras ts WL ans pe ae Ry | 
agent to win and b independent 7 WRITE FOR PARTICULARS 


WILBUR S. WYNN 


ANDREW M. SWEENEY 
ent Secretary and Actuary 


Presid: 





enables the average 7 P 7 P 
The Company has desirable territory for capable men. Contracts direct with the home office. 


CONSERVATIVE | 
PROGRESSIVE 
FAITHFUL 











Some of the cardinal aims of the UNION 
MUTUAL management are—to be conserva- 
tive in the choice of investments—-to be pro- 
gressive in the prosecution of the business— 
to be faithful to the interests of policyholders. 
Agents of Like Inclination Cordially Wel d 


Union Mutual Life Insurance Company 


PORTLAND, MAINE Fred E. Richards, President; Arthur L. Bates, Vice-President 


For terri address either Thornton Chase, Superintendent, 84 Adams St., Chicago, Ill. 
nm D. Scofield, Superintendent, 180 Broadway, New York City 




















IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non-participating policies and secures them a deposit of their 
full value in approved securities with the State of lowa. This is the law. A certificate from the 
State Auditor with omy policy. 


y 
te of interest earned 1905, 6.11%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg. Canton, O. 


« + m5 
National Life Insurance Company 
Established in 1850 MONTPELIER, VT. Operating in 44 States 

Josrrn A. Dz Bosr, President. Osman D. Crank, Secretary. C. E. Mouton, Actuary. 
JamEs T. PHELPs, Vice-President. H. M, Curisr, Treasurer. F. A. Hownanp, Counsel. 
Jas. B. Estex, 2nd Vice-President. A. B. Bispee, Med. Director. 
This Company held January 1, 1906, and gained during the past decade: 

Assets, - $34,519 ,093.04 Gain, 184% 

Surplus, - . 3,821,782.51 Gain, 165% 

Insurance, - 145 480,904.00 Gain, 109% 
Sells the Best and Most Modern in Life, Term, Endowment and Annuity Insurance. 

OLMSTED BROS. & CO., State Agents, D. G. DRAKE, General Manager 
Williamson Bidg., Cleveland, Ohio 426 Marquette Bidg., Cuicago, ri. 
MILO R. CLANAHAN, Manager, 506-507 Metropolitan Bldg.. East St. Lonis, ilinois 


WANTED! 4 few LiszERAL RENEWAL 
good PERSONAL 

PRODUCERS in 
Call at 


Room 1507, Chicago Title and Trust Building, 100 Washington St. 
Provident Lite and Grust Co. 


OF PHILADELPHIA 
Insurance in Force, $177,778,748. Assets, $58,696,148. 

In everything which makes Life Insurance perfectly safe, moderate in cost, and suitable to the 
needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skilful and faithful management of this company is found in its exceedingly 
low expense rate, and the remarkably favorable rate of mortality. For the full period of its 
existence, the death rate has been only .61 of the rate indicated by the authoritative tables. 

CORRESPONDENCE WITH AGENTS SOLICITED 
Wit.1am D. Yercer, General Agent, Western Ohio 812 Union Trust Building, Cincinnati, Ohio 
8. 8. Sarro.p, General Agent, Eastern Ohio - - 706-710 Garfield Building, Cleveland, Ohio 
J. W. Crook, General Agent - - - - - - - 720 Spitzer Building, Toledo, Ohio 
James W. JANNEY, General Agent . . - $25 Marquette ee nnG, Coteeee. i 
Bassett & ReEsz,General Agents - - - - - 44 Home Bank Building, Detroit, Mich 











Contracts Direct 





with the CoMPANY 





Chicago. 
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The Company OF the People, BY the People, FOR the People 


the Metropolitan Life |psurance 


Company 
Incorporated by the State of New York. 
Home Office: 


J Madison Avenue, New York City 
Assets, $151,663,477.29 
Proof of Public Confidence The Daily Average Business During 1904 
This Company has more premium-paying busi- 
ness in force in the United States than any other 


895 per day in number of Claims raid. 
Company, and for each of the last 12 years has had 


6,972 per day in number of Policies Issued. 
per day in New Insurance written. 
more New Insurances accepted and issued than any 
other Company ip America. 


1,5 

#128,754.29 per day in payments to Policy Holders 
and addition to reserve. 

677,275.94 per day in Increase of Assets. 








SIX IN THE FIRST SIX MONTHS OF 1906 
MONTHS’ | MUTUAL RESERVE LIFE INSURANCE COMPANY, of New York 
GAIN Frederick A. Burnham, Pres. Geo. D. Eldridge, Vice-Pres. 


GAINED IN SURPLUS $41,696.43 
Surplus, December 31. 1905. $71,645.63 Surplus, June 30, 1906, $113, 342.06 
PAID TO POLICYHOLDERS OVER #66,000,000,.00 


The exhibit of first year’s expenses submitted by the company to the lagicianive investigating 
committe shows the lowest ratio of expense to expense margin of all 
companies doing a general business. 





Capable men, with or without experience, can secure the very best agency contracts. Address Agency 
Department. Industrial Agents, address Provident Department, Mutual Reserve 
Building, 306, 307, 309 Broadway, New York. 
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Seen by the Onlooker 


The election of Danford M. Baker 
of Chicago, general agent of the Pacific 
Mutual Life, to the third vice-presidency 
of the company and the management of 
its accident department shows what re- 
wards may come to a man who always 
makes good. Mr. Baker has never been 
spectacular in his work. It was known 
that he had a good-sized live agency and 
a large accident business, but nobody 
would have mentioned the Pacific Mutual 
as one of the important factors in Chi- 
cago. It did not make much noise, but 
kept writing business. A few years ago 
Mr. Baker became one of the vice-presi- 
dents of the National Association of Life 
Underwriters. There, as elsewhere, he 
did good work without making much 
display. Then the Chicago association 
elected him president and a year later re- 
elected him. The association made a 
splendid growth during his administra- 
tion. In every position he has occupied, 
he has done well. So, when the home 
office of the Pacific Mutual needed a 
good man to take charge of an impor- 
tant department, e , called. 








It will be interesting to watch the in- 
fluence of Mr. Baker on the Pacific Mu- 
tual. While he is not the head of the 
company, he and Second Vice-President 
Roche will be at the head of the under- 
writing departments. Both are Pacific 
Mutual men, while Secretary Russell is 
a Conservative man. Mr. Baker and 
former President Tupper are as far apart 
in their characteristics and methods as 
the antipodes. Mr. Tupper, while one of 
the most brilliant agency men in the 
country, was above all things spectacu- 
lar. He made his trips to the east once 
or twice a year and they were heralded 
far and wide. He cultivated the ac- 
quaintance and friendship of the greatest 
men in the business and he never was 
bashful about making the most of that 
friendship. It was part of his business 
policy to make the Conservative Life, 
and later the Pacific Mutual, talked about. 
That was part of his plan for getting 
the company to the front. When life 
insurance men and others from the east 
visited Los Angeles he treated them like 
princes and endeavored to impress them 
with the wonderful work his company 
was doing. 

In spite of his brilliant conduct of the 
company and the phenomenal record it 
made on the Pacific Coast, Mr. Tupper 
failed to gain the full confidence of many 
prominent life insurance men. Some of 
them thought he was making gallery 
plays; others thought he was setting a 
pace which neither he nor any other 
man could follow. It is an unanswered 
question whether it would have been pos- 
sible for him to cultivate the whole coun- 
try on the same intensive plan as he did 
California. Probably he could not. 
Many a man has worked a garden to 
perfection and fallen down when he at- 
tempted to apply the same methods on a 
large farm. What Mr. Tupper needed 
was a governor to keep the pent-up 
energy from making him fly to pieces. 

Mr. Baker will set a reasonable pace 
and keep it year after year. So far as 
his authority goes it will be exerted in 
the direction of a normal, healthy 
growth. 

The Pacific Mutual will hold a unique 
position after the first of the year. It is 
generally understood that it will with- 
draw from New York as a life com- 
pany, merely doing 
there. It will be the largest and most 
important of the companies not operat- 
ing in New York. It can hold its ex- 
penses down to a reasonable basis and 
still slightly overbid the companies in 
New York in agents’ commissions. By 
careful management, with a large acci- 
dent department to help make money and 
bear expenses, it can make good re- 
turns to policyholders at the same time. 
It has age, size and reputation and still 
will not be hampered by the New York 
laws. It probably will make large strides 
under these conditions. 

+ & 


Howard H. Hoyt, western manager of 


accident business 1 





the Columbian National Life, had an 
amusing experience recently. Mr. Hoyt 
is one of the students of the business as 
well as a most energetic field man. 
After leaving the Equitable and going 
with the little Chicago Life, he gave 
much thought to the future of small life 
companies and had somewhat pronounced 
views as to the possible part that incor- 
porated agencies will play in their de- 
velopment. Some months ago in con- 
versation with a representative of THE 
WESTERN UNDERWRITER he stated some 
of his opinions, which in time appeared 
in print, but without mention of Mr. 
Hoyt’s name. When Vice-President 


‘Ganse of the Columbian National called 


him to Boston to negotiate for the posi- 
tion he now holds, there were several 
points on which Mr. Hoyt wanted addi- 
tional light. Finally Mr. Ganse handed 
him a reprint of an article in THE 
WESTERN UNDERWRITER which he thought 
fully covered the point Mr. Hoyt had 
raised. Mr. Hoyt read it over and the 
ideas expressed struck him as familiar. 
Then he er a 


Some life insurance men take a de- 
cidedly pessimistic view of this year’s 
work. One company executive said re- 
cently that he expected the returns next 
January to show probably three hundred 
millions less of new business for 1906 
than 1905. A few of the conservative 
companies are showing an increase, but 
the big three and many others will un- 
doubtedly fall down. Agency forces of 
some companies have been shot to pieces 
by the developments of the past year and 
a half. Many agents have quit the busi- 
ness altogether, and many others who 
could afford it have played a waiting 
game. They want to see what the New 
York laws’ effect will really be before 
they make any re plans. 


The internal row in the State Agency 
Company of Indiana appears likely to do 
for some of the stock-selling schemes 
what the row in the Equitable last year 
did for the New York companies—and 
others. These warring stockholders went 
into court and told all they knew against 
the management of the company and got 
the Indiana department started on an 
examination, which is likely to extend to 
all the companies of that state which are 
selling stock or board contracts. By the 
time the receivership of the company has 
been concluded and the _ stockholders 
learn from sad experience what returns 
they get for the money they invested, it 
will dampen the ardor of some would-be 
life insurance magnates. That is what 
most of the stockholders are. Men who 
have been in the field where these com- 
panies are selling stock state that many 
of the people, having read the accounts 
of the New York investigation, have con- 
cluded that there is big money in life 
insurance, and they want some of it. 


SCHEME FOR GETTING PROSPECTS, 


Walt & Ebersole, managers of the Illli- 
nois Life in north central Illinois recently 
worked a plan for enlisting outside as- 
sistance in getting prospects. They sent 
to each of a number of women in their 
neighborhood a letter enclosing blanks in 
which they were requested to give the 
names of some of their acquaintances to 
whom life insurance might be sold, in- 
cluding information as to address, occu- 
pation, age, whether married or single; if 
married, what family; and whether a 
relative of the person furnishing the name. 
The life insurance men agreed to call 
upon these prospects and solicit their ap- 
plications, and, if they wrote any of them, 
they agreed to send a library lamp to the 
person who furnished the prospect’s name. 
They secured many names and found 
that in some instances the women had 
spoken to the prospects about life insur- 
ance. Walt & Ebersole wrote a large 
amount of business through the scheme. 





“The habit of worry keeps us crossing 
bridges before we have reached them. 
The evils that fret us most are those 
which threaten us, but have not yet 
arrived.” 


An Ohio Company Incorporated Under Ohio Laws 


With Plans and Methods in Harmony with 
VUP-TO-DATE IDEALS 
An OLD LINE COMPANY with STANDARD POLICIES upon REGULAR PLANS. 


Not ambitious to be the “LARGEST,” 
BUT THE BEST 


Our plans embrace a system of “HOME OFFICE HELP” to the AGENT, 
which will SURELY SECURE PROFITABLE RESULTS. 


“WILLING WORKERS,” with or without experience in Life Insurance, who wish 
to live in Ohio for the present, should investigate. 


The MIDLAND MUTUAL LIFE INSURANCE COMPANY 


Dr. W. O. THOMPSON, COLUMBUS, OHIO B. F. a, 


“WANTED 


AGENCY STOCK SALESMAN 


Operating company controlling entire agency work for 
up-to-date, old line, western life company, Stock sold on its 
merits and not with insurance. Twenty-five per cent above 
par. Capital limited to one million. 


1606 Heyworth Bidg., Chicago, III. 
The , 


Columbian National 


Life Insurance 
IN 


Company MASS. 


Incorporated under the laws 
of Massachusetts 


ry. 

















Union Goseal Life 


Insurance C ompany 














OHIO 


CINCINNATI 





The Great Policyholders’ Company 





peoete, Y agape 8, BOBB..ccvccscees 000.900.007-00 

i censtibnesnen 

PEROY PARKER, - .- : President | Lisbilities.... .....---seeeeeeeeeeees ,289,151. 

FRANKLIN W. GANSE, Vice-Pres. and Di- Gross SUPpPlUS ...... ce cece cece cee 8,730,616.02 
rector of Agencies | No fluctuating eecurities—Largest Rate of Inter- 


FRANCIS P. SEARS, Vice-Pres. and Comptroller 
WILLIAM H. BROWN, Secretary and Treasurer 
C. V. FORNES, New York - — - 

GEO. H. HOLT,Chieago - - Vice- 
JOHN D. DAVIS, 8t. Louis - =f{ Presidents 
R. M. HOTALING, San Francisco 


est—Low Death Rate. 
Large and Increasing Dividends to Policyholders. 
Desirable Contracts and Good Territory Open for 
Live Agents. Address 


JESSE R. CLARK, - 


The Minnesota 


Mutual Life Insurance Company 


ST. PAUL, MINN. 





President 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T. R. PALMER, Presideat 4. A. O'SHAUGHNESSY, V. Pres. and Field Manager 


gy tte WM. D. MITCHELL, 2nd V. Pres. and General Counsel 
. W. COCHN Act and . \e ° 
pa 9 wary DR. CHARLES B. PIPER, Med. Director 





Exceptional Inducements are Offered Inteiligent 
and Reliable Men 


to enter the service of 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK 
It is the largest and best Company in the world and the most satisfactory 
Company to represent 


Applications may be sent to 
GEORGE T. DEXTER 
Second Vice-President 





| 32 Nassau Street 


New York City 














